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Many Investigations 
Made of the Fire in 
Equitable Building 


Flaming Gas Fen Broken Five- 
Inch Main Poured Up Shaft 
to Fortieth Floor 


TERRIFIC HEAT WITHSTOOD 


Building Construction and Fire 
Fighting Equipment Proved 
Successful Check 


very time there is a fire in a sky 
scraper insurance people are more than 
interested. 
know all about it. 


ordinarily They want to 


The fire in the Building, 


120 Broadway, last week not only at 


Equitable 


tracted wide attention because the build 
ing is a skyscraper but also because 
the fire cecurred on the upper. stories. 
It develops that this fire proved more 
of a test of modern building construe 
tion and fire resistive equipment than 
is generally known. Investigators oi 
the National Under 
writers, the New York Poard, New York 
Fire Department and other organiza 
tions learned aiter the fire that 


Board of Fire 


parts 
of the building successfuly withstood tor 
between one and two hours terrific heat, 
of a temperature far greater than that 
ordinarily generated by burning wood 
and paper within a small area. 

In the shaftway where the fire started 
running from the third floor of the 
building to the roof above the fortieth 
floor were electric light wires, water 
pipes and a gas pipe. During the fire 
this gas pipe became broken, the gas 
ignited and according to estimates near 
ly 8,000 cubic feet of illuminating gas 
escaped before water, pouring down the 
shaft, got into the pipe and served to 
cut off the further flow of gas. 


Woodwork Completely Gone 


Flames from the burning gas shot 
up the shaftway and poured out. the 
only opening available, that on the thir 
ty-fifth floor. So intense was the heat 
generated that every bit of woodwork 
i the offices adjoining the shaftway 
was destroyed. Filing cabinets melted, 
buckled and fell apart. Metal fixtures 
in the rooms melted and fused. 

It was the complete absence of bits 
of burned wood that led investigators 
to wonder how the furniture and wood 
en panelings could have burned so com 
pletely if they were the only flaming 
objects in the offices occupied by Gug- 
genheim Brothers and the American 
Smelting & Refining Company. The 
remaining contents of the rooms were 
metal or metal enclosed. Firemen re- 
Ported having shot streams of water in- 
to the room without making any im- 
Pression on the flames. They also de- 
Cleared that they heard a certain roar- 
ing, as though made by flames rushing 


(Continued on page 26) 























PHOENIX 


Assurance Company, Ltd., 
of London 


100 William Street, New York 


A corporation which has stood the test 
of time! 144 years of successful business 
operation. World-wide interests. Abso- 
lute security. 


Excellent Service and Facilities 


PHOENIX 


Indemnity Company 
75 Maiden Lane, New York 
































FIRE PREVENTION 


By trying to prevent fire you not only help to reduce 
your premium, but assist in saving part of the coun 


try’s $500,000,000 fire loss. Ask your agent about it. 


INSURANCE COMPANY OF 
NORTH AMERICA 
Philadelphia 


“The Oldest American lire and Marine Insurance Company’ 

















The Peak Load 


To maintain his maximum Peak Load of production, and thus derive 
the utmost income from his work, the Fieldman needs every reasonable 
Home Office aid—quick decision on applications, quick issuance of 
policies, quick handling of beneficiary changer, quick making of loans, 
and, above all else, immediate payment of death claims. Add to these 
a comprehensive Sales Help Service, such as Home Office publications 
and literature. 

This Company is unexcelled in these various services. 
stantly making improvements. 


We have places for men and women who are content with nothing 
less than the best in life insurance. 


And it is con- 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 
Organized 1847 

















Henry H. Kohn Now 
Heads Morris Plan 
Insurance Company 


In 1925 80,000 Policies Written 
for $17,000,000, All One- 
Year Term 


POLICIES PROTECT LOANS 


Tribute to Life lesmvenes Man 
From Founder Arthur J. 
Morris, Board Chairman 


\t the annual meeting of the Morris 
Plan Insurance Society, Henry H. Kohn, 
former manager at Albany of the Phoe 
nix Mutual Life, was elected president, 
\rthur J. Morris, founder 
ot the Morris Plan system of industrial 


succeeding 


banking and originator and founder -ol 
the Morris Plan Insurance Society. The 
Morris Plan system now has more than 


a hundred banks m America 
The Morris Plan 


Insurance Society 
was organized in 1917 with a capital 
stock of $100,000. This has been in 


creased successively until now the stock 
is $300,000. The amount of insurance in 
force is about $20,000,000, being prac 
tically all one yeat term policies. In 
1925 there were more than 80,000 polli- 
cies issued for $17,000,000. There is 
no avency force as that term is com- 
monly understood. Every policy issued 
during the year is paid for, there being 
no non-taken business. Che policies 
run from $50 to $5,000, and protect 
loans kevery loan must be endorsed by 
two persons. 
Unique Coverage 

In discussing the insurance end, Pres 
ident Kohn said this week: 

“The issue of 80,000 policies protecting 
that number of loans, and incidentally 
about 160,000 endorsers to such loans for 
whose benefit the insurance is taken 
out, is the real part of our service and 
is wholly a novel and practically unique 
method of applying life insurance Cov- 
erage. I know of no large hfe insur- 
ance company that could exist writing 
only one year term policies. We not 
only exist but we flourish, and this when 
we have no agents in the common ac- 
ceptance of the term, neither solicit 
business nor compel business, for bor- 
rowers are as free as the air to pro- 
tect their loans or not, just as they 
like.” 

On the board of directors of the Mor 
ris Plan Insurance Society are such 
men as Herbert J. Satterlee of J. P. 
Morgan & Co.; Henry Moir, president 
of the United States Life Insurance Co.; 
Huger Jervey, Dean of Columbia Law 
School; and, until his compulsory res 
ignation when he became one of the 
justices of the United States Supreme 
Court, Hon. Harlan F. Stone. 

Arthur J. Morris now becomes chair- 
man of the board of the Society, and 
at the annual meeting when Mr. Kohn 
was elected president he paid the fol- 
lowing tribute to the new president: 

“In creating the various corporations 

(Continued on page 11) 
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As CATHEDRALS WERE BUILT 


<o ARE built great Life Insurance Companies. Study the great cathedrals of Europe 
J (visit them if you can) and see how successive centures are built into them. 


In the Cathedral there was from the beginning a definite plan, a definite limitation. 
It was always clear to the builders that the glorious structure would be finished some 
day. But when? People did not ask. They toiled and sacrificed in order to do their 
part, to add their bit to the mighty whole, knowing that neither they nor their children 
would see the completion of the work. By their labors they fostered religion and the 
arts and fed their own souls while erecting a vast pile which they knew would instruct 
and impress their successors through countless generations. They fed their own souls 
and rendered a noble service to others—even to those not of their own faith. 


So it is with Life Insurance and especially so it is with the New York Life. Unlike 
the Cathedral builders, our founders in 1845 (cighty-one years ago) had no definite out- 
line of the structure which they then began. 


They labored to establish a program of mutual human service. They did not begin 
to realize the full significance of what they did. Their successors for about three full 
venerations have labored as they did and we, the living laborers, begin now to realize 
what it all means. In 1926 the structure, founded in 1845, begins to emerge in outline. 
[ts splendid substance is shown in our coming Ilome Office building and in our assets 
and outstanding insurance. 


But the real structure is only suggested by these facts. 


Why should not our successors continue through centuries (as the Cathedral builders 
did) the labors of the men and women who have built so splendidly thus far? When 
will the New York Life be finished? Never! Its foundations are as deep as human 
love; its spires disappear in unfulfilled dreams of human aspiration; its great arches 
support an expanding nave which can cover and protect all who come. 

\e are to-day building ourselves into this great Cathedral of Service. 


Our work will always be as clearly defined and as permanent as is the work of the 
men who built with stone and to the glory of God, in the twelfth or in an earlier or in 
any succeeding century. Their work stands. The guide will point out, as you gaze and 
wonder, the work done in different centuries. The agents of Nylic are writing records 
which shall last as long as human life endures. They are building themselves into this 
vreat instrumentality of social service. What they do will endure. It will 


endure 
because it renders service. 


Who then should work with finer enthusiasm than a Nylic agent? Who that is young 
and keen and ambitious and has high ideas about service would not be a Nylic agent? 


Vo labor and thereby achieve something that shall not “fade like a dream”; to 
influence beneficently the condition of generations unborn; to build an aisle or an arch 
or a tower in a structure which shall last co-evally with human strength and human 
affection, with the knowledge that if ruin finally comes to human society, his work shall 
still endure in song and story! That is the ideal that leads a Nylic agent on and 
strengthens him as he sees that ideal becoming a reality. . 

Write to the nearest of our one hundred and forty-three Branch Offices in the 
United States and Canada or direct to the Home Office. 


If vou have the right qualities 
there’s a place for you. 


NEW YORK LIFE INSURANCE COMPANY 


DARWIN P. KINGSLEY, President 
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Clever Publicity 
For $1,000,000 Policy 


DETROIT REALTORS INSURE 


H. A. and J. A. Selienen Say They Are 
Protecting Their Brains; Reliance 
Life Contract 
A clever publicity turn was given to 
the writing in Detroit last week of $1, 
(00,000 insurance on Herbert A. and_ J. 
Arthur Hoffman of the Caspar Hofl 
man Co., real estate men and home 
builders. The transaction was described 
in Associated and United Press dis 
patches as “Brain Insurance,’ and the 
insured Kave out statements telling why 

they had “insured their brains.” 

The Reliance Life issued the insurance 
‘which was written by IF. M. Walsh, a 
representative of the company in De 
troit, working in collaboration with the 
company’s star agent, [. J. Schellen- 
trager who has figured in many big: pol 
icies during the past six months. 

The Caspar Hoffman Co. has grown 
from a $15,000 corporation in 1916) to 
a $1,250,000 enterprise in 1925, Among 
its projects for 1926 is a program oi 
home development, involving the con 
struction of 150 houses in the newer res 
idential district of Detroit. 

In discussing the insurance J. 
Hoffman said: 

“Our business has been constantly in 
creasing since 1910; our. transactions 
growing more complex from year to 
year and more dependent on the indi 
vidual efforts of my brother and myseli. 
In our business the satisitetory com 
pletion of our projects depends so vital 
ly on our intimate knowledge of their 
ramifications. Of three elements enter 
ing into our business—-capital, jabor 
and brains—the latter, only, was un 
protected. We felt) that our brain 
power was a vitally important factor in 
our business and recognized the urgent 
need to safeguard it. The force of this 
somber fact reached home Searching 
for some form of protection for our 
business in event that either one oi 
us was taken away by death and con 
sequently assure the satisfactory com 
pletion of our development programs, 
it was only when the Reliance Life pol 
icy was brought to our attention that 
we found a satisfactory solution.” 


Arthur 


TRAVELERS’ B’KLYN CHANGES 
Q. I. Girard, formerly agency assist 
ant in the life department of the Tra 
velers’ branch office in’ New York, 
now the assistant manager oi the life, 
accident and group departments of the 
company’s office in’ Brooklyn. He is 
devoting his energies at this time = to 
enlarging and developing the field forcc 
in the borough. At a recent luncheon 
mecting of the Lotacs, the Travelers 
Brooklyn agents’ club, the following of 
ficers were clected for 1926: Laurence 
P. Burke, president; Lester J. Rendich, 
vice-president; and Charles H. Moser, 
secretary-treasurer. 


ANNUITY PREMIUMS TREBLED 
During 1925 the Connecticut General 
Life’s premium income from annuities 
more than trebled the income from the 
same source in the preceding year. In 
the four years since 1922, the annuity 
premium income of the company has in 
creased more than five times. The rec- 
ord for these years are: 


1922 $181,377 
1923 288,171 
1924 300,174 


1925 983,824 


DR. HUEBNER IN WASHINGTON 

Dr. .§. S. Huebner of the University 
of Pennsylvania will be the principal 
speaker at the next dinner meeting of 
the District of Columbia Underwriters’ 
Association, on March 11, at the Hotel 
Raleigh. His subject will be “The Life 
Value and Life Insurance.” 
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Perseverance 


There is no greater pleasure in life 


than 
ance. 


succeeding 
All the great things that please 
our eye, 


through persever- 


the beautiful building, the 


fine statue, the wonderful picture, are 


instance 


-s of the resistless force of 


perseverance. 


There are men 
of the objects for 


some 
strive. 


who do not attain 
which they 
They do not suffer disappoint- 


ment, however, because they have been 
elevated by their efforts, and, there- 


fore, ar 
for contests to come. 


patient 


e repaid and better prepared 
They know that 
perseverance and skill must at 


length succeed, and our good friend, 


Dr. Johnson, 


truly stated it when he 


said that “he that labors in any great 


and laudable 


undertaking has his 


fatigues first supported by hope and 


afterwards rewarded by joy.” 


VEFANCE 


Perse- 
ws one of the life insurance 


mans greatest and most valuable pos- 
SESSIONS. 





The Prudential 


Insurance Company of America 
Home Office: Newark, New Jersey 


Epwarp D. Durrie.p, President 











Woman Among Those 
Aetna Life Advances 


MISS BILLS ASS’T SECRETARY 


Has Ph.D. and A.B. Degrees and 
Taught in College; Vice-Presidency 
and Other Promotions 
Miss Marion A. Bills has been elected 
assistant secretary of the Aetna Life. 
She is the first woman to be made an 
officer of a Hartford insurance company 
and is one of a very few who have re 

ceived such a distinction. 

She has been employed by the Aetna 
Life as a consultant. 

Miss Bills received her A.B. degree 
from the University of Michigan, and 
her doctor of philosophy degree from 
Bryn Mawr in psychology and physics. 








I th 


MARION A. BILLS 





She taught psychology in Oxtord Col 
lege, Ohio, for a year, and was head of 
the psychological laboratory in the Uni 
versity of Kansas for the same length 
of time. She then became identified 
with the bureau of personnel research 
at Carnegie Institute of Technology, 
where she remained four years most ol 
which time she did consulting in office 
ilanagvement for several of the large 
life insurance companies as well as a 
number of nationally known manufac 
turing concerns and mercantile houses. 

When the Life Insurance Sales Re 
search Bureau separated from the bu 
reau of personnel research and became 
an independent unit, Miss Bills was in- 
vited to the former bureau, and from 
that time on her work was mostly that 
of consultant in office management for 
life insurance companies, although she 
continued to do some research work for 
clients in other fields. 

The Aetna Life has elected three new 
vice-presidents. They are: Wilmot M. 
Smith of Aetna Casualty & Surety Co.; 
John S. Turn, of the New York branch 
office, who becomes a vice-president of 
the affiliated companies; and James H 
Brewster, Jr., who has been a_ vice 
president of the Aetna Life Insurance 
Company since last August, and who 
was elected to the same office in the 
\Netna Casualty and Surety Company 
and the Automobile Insurance Com 
pany. 

Stillman F. Westbrook was elected 
assistant treasurer of the Aetna Life. 
The new secretary of the several com 
panies include: J. E. Griffith, Jr., of the 
group life department; Norman C. Ste 
vens, who was promoted trom depart 
mental secretary of the Aetna Casualty 
& Surety Co. to°secretary of the com 
pany; and R. IL. Catlin, also of the Aetna 
Casualty & Surety. The assistant secre 
taries elected, in addition to Miss Bills, 
were Edwin H. White and PB. A. 
Thomas, of the life department; E. A. 
Giddings and P. B. Griswold, of the ac 
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cident and liability department and the 
\etna Casualty & Surety Company; 
and W. F. Patton and A. V. Linde, of 
the Automobile Insurance Co. R. E. 
Hall counsel of the Automo- 
bile Insurance Co., and C, EF. Sprague, 
who has been auditor of payroll and ac- 
counts, is now an secretary of 
the Aetna Affiliated Companies. 

lor twelve years prior to coming to 
Hartford, Mr. Brewster had been a 
partner in the banking house © of 
Rhoades & Co. of New York City. His 


becomes 


assistant 


father was the late James H. Brewster, 
for many years United States manager 
of the Scottish Union and National. 


Wilmot M 


company since 


with the 
is a native of 


Smith has been 
1912. He 


New York and a graduate of Brooklyn 
Polytechnic and the New York Law 
School. Upon completing his law course 


in 1908, Mr. Smith became associated 
with the Aetna Indemnity Co. In 1911 
he was made manager of the surety de 
partment of the Royal Indemnity in the 


New York office. The following year 
he became identified with the Aetna 
Casualty & Surety in New York as 


superintendent of the bond department, 
which he created at that time. In the 


fall of 1923 he was brought to the Home 
Office and made secretary of the fidel 
ity and surety bond department. In 


kebruary, 1924, he was made company 
secretary and placed in charge of fidel 
ity and surety bond underwriting, which 
position he has since held. 
New Honor for J. S. Turn 
John S. Turn, promoted from the po 
sition of secretary of the New York 


branch office to that of vice-president, 


New York branch of the Aetna Life, ac 
cident and liability department, and the 
\etna Casualty & Surety, and the Auto 
mobile Insurance Co., has been asso- 
ciated with the company since 1914 
when he became manager of the Phila 
delphia branch. He was elected secre- 


tary of the New York branch in 1917. 

J. ke. Griffith, Jr., entered the employ 
of the Aetna Life in 1917) and was 
elected an assistant secretary in 1923. 
Since that time he has had charge of the 
administration of the group and whole 
sale business. Thomas began his 
insurance career with the Aetna Life 
in February, 1922, when he was assigned 
to the group department of the W. R. 
Harper agency at Philadelphia. He was 


Soyce 


horn in 1896 at North Haven, Maine, 
was educated in the public schools of 
that state and was graduated from 
Bowdoin College with the class of 1918. 


He came to 
and has since 


Hartford last September 
been assigned to work in 


the group department under the direc 
tion of Vice-President I. i. Cammack. 
Edwin H. White, elected assistant 


secretary of the 
ment, has been in the service of the 
\etna since the spring of 1919. He 
came to Hartford as a traveling group 
(Continued on page 34) 


Group Life depart- 


BIG JANUARY 


The Association of Life) Insurance 


residents announces that writings on 
new life insurance during January were 
13.36 yvreater than in January, 1925. 


The January new paid-for life insurance 
for forty-five United States 
follows: 
(Exclusive 


companies 


of Revivals, Increases and Dividend 


Additions.) 


Class 1925 1926 Increase over 1925 
Ord, ....$537,504,000  $570,619,000 — $33,115,000- 6.2% 
Ind seeee 147,441,000 227,158,000 79,717,000-54.1 
Group 68,969,000 56,280,000 12,689, 000-18.4 
Total ....$753,914,000 $854,057,000 $100,143,000-13.3% 
APPOINTED ASST. AUDITORS 


The Equitable Life of 
pointed Charles E. 
Hunter, who have 


lowa has ap 

Houston and Guy 
been traveling audi- 
tors for the company the past several 
years, assistant auditors, in recognition 
of their able services. Mr. Houston has 
been with the company since 1915, and 
Mr. Hunter’s services extended for 
about ten years previous to 1906, when 
he resigned as auditor but rejoined the 
company in 1922, 


— 
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To a man who has already 
opportunity is open where results 
+ position. Western New York State 
strictly confidential. Give full 
addressed to “Group,” The 
York, N. Y. Our men have 





Wanted 
GROUP REPRESENTATIVE 


proved himself in the 
will 
territory 
particulars 
astern Underwriter, 86 
been advised of this advertisement. 


Group field, an excellent 
rapid promotion. Salaried 
to start. Replies will be held 
about yourself in first letter 
Fulton Street, New 


mean 








POLICIES FOR CHILDREN 
Seven Different Policies Used by Illi- 
nois Life; Home Life Conditions 
Must Be Satisfactory 


The Ilinois Life makes the following 
announcements regarding policies down 
to age 10: 

“When a child is 10 years old, 
birthday, the company 
plication for the following forms of 
policies for not to exceed $2,000: 20- 
Payment Life, P. R., S. L or’G, A. A.: 
15-Payment Life, 10-Payment Life, 20- 
Payment Endowment at 65, P. R., S. TI. 


nearest 
will consider ap- 


or G. A. A.; 20-Year Endowment, P. R., 
S. [. or G A. A.; 15-Year Endowment, 
10-Year Endowment. 


“The policies will be of our regular 
standard forms except that no Extended 
Insurance will be granted below the age 
of fifteen. Such policies will be issued 
to both sexes, but no disability benefits 
will be granted. 

“In soliciting your prospects below 
the age of fifteen, very careful attention 
and consideration must be given to the 
home life of the applicant and the busi 
ness and social standing of the parents, 
since the maximum of $2,000 of insur- 
ance between the ages of ten and fifteen 
will be granted only where every con 
dition surrounding the insurability of 
the risk is highly satisfactory, and these 
practically standard insurance policies 
must not be offered to such persons as 
are recognized as being of the industrial 
insurance class.” 


57 IN $1,000,000 CLUB 


With a total production of $202,657,000 
of new business for the year, fifty-seven 
representatives of the Metropolitan Life 
qualified during 1925 for membership in 
the company’s “Million Dollar Club” by 
placing individually more than $1,000,000 


of life insurance each. Captain J. H. 
Jones, general supervisor of the group 
division, headed the list with $42,865,000. 
Other representatives ranking high 
were: Haley Fiske, Jr., divisional sales 
manager for New York City, Long 
Island and Northern New Jersey; J. 


M. Campbell, assistant manager of the 
group division; KE. A. Tomlinton, staff 
divisional sales manager; Gerald Priest- 
man, supervisor; John J. Lynn, super- 
visor of the salary allotment section; 
Frank R. Whelan, supervisor; D. F. 
Ottman, Supervisor; H. W. Frey, di- 
visional sales manager for New Eng- 
land and the South; and Charles Stans- 
field, general supervisor. 


PURITAN LIFE’S 1925 RECORD 


Puritan Life of Rhode Island had 
$6,837,062 of insurance in force at the 
close of 1925, with assets of $1,382,212, 
reserves of $1,106,090, and = surplus to 
policyholders of $253,585. The new. in 
surance written during the — year 
amounted to $1,232,166, an increase of 8 


per cent. over the preceding year, and 
its income amounted to $277,860, an in- 
crease over 1924 of 12% per cent. 








certain. 


calibre. 





The Guardian’s Record 
$66,857,328 


$66,857,328—a 50% increase—is the new paid-for 
business of our Company in 1925. Compared with 
the gains of other old and conservative companies, 
this is far above the average. 


And, “far above the average” best describes the plans 
and methods which have made this success possible. 


Acting on the principle that a company cannot grow 
until its fieldmen do, this Company is supplying 
the selling equipment that makes field success more 


There are opportunities here for men of the right 


T. LOUIS HANSEN, Vice-President 


THE GUARDIAN LIFE INSURANCE COM- 
PANY OF AMERICA 


Founded 1860 under the I,aws of the State of New York 
50 UNION SQUARE, NEW YORK » 
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Successful Woman 
Agent Tells Methods 


REPRESENTS 


—..., 


GUARDIAN LIFE 





Mrs. Clara D. Knight Uses Variety of 
Methods in Prospecting Among 
Women Clients 
Mrs. Clara D. Knight, of Fargo, N. D,, 
is one of the successful agents of the 


Guardian Life of New York, who has 
been specializing in writing women 
risks, and was last year a member of 


the company’s Leaders Club. For the 
benefit of other underwriters who are 
also canvassing particularly among wo- 
men, she has given some of the success- 
ful methods used by her in prospecting 
for clients: , 

A great deal of my work, especially 
in the beginning, was from cold can-> 
vass, among people whom I did not know 
and whom I found in the following 
ways: Selecting a list from the new 
city directory just as soon as it was 
off the This list 1s always a 
fertile field to refer to when you get 
to the point of “Where shall I go to- 
day?” In fact, I have never exhausted 
any of these lists in the thirteen years 
I have been with the Company. I also 
watch the papers every day for the fol- 
lowing : 


press. 


Names of teachers elected, lists of 
nurses who have just graduated, high 
school and college graduates, names 


nurses conventions and 
conventions, hospital heads and 
their assistants, Christmas and summer 
holiday visitors who are business wo- 
men and who are in the city visiting 
friends for a short time. 

About the close of school I watch the 
papers for names of teachers who have 
taught elsewhere but who live in the 
city and are home for the summer vaca- 
tion. This, alone, if followed careful- 
ly, will give a good lineup of work for 
the summer and you will see many whom 
you would never find otherwise. The 
marriage accounts in the papers are 
another source of prospects, not from 
the standpoint of the new husband, but 
from the standpoint of the wife. If she 
was a business woman, some one else 
is taking her place. It pays to look that 


other 


place up. Women are going into all 
lines of business for themselves, such as 
stores, tea rooms, beauty parlors and 


many other lines. These new ventures 
are always in the papers. 

Membership in Business Women’s 
Clubs and other clubs where business 


women hold memberships are profitable 
connections. The buyers, credit wo- 
men, department heads, head book- 
keepers, cashiers, and head milliners in 
stores are good prospects. They are 
usually broad enough in business to ap- 
preciate the value of insurance. The 
court house in county seats, although a 
target for every insurance agent in the 
country, has usualy been one of my best 
and surest fields. Women = abstractors 
are found here and they carry good 
sized policies as their business pays well. 
When I go into a new town where | 
am a stranger, | go to the drug store 
and ask for the names of the business 
women of the city. This information 
is always cheerfuly given. I have found 
that the smaller the town, the larger 
the salary of the women who do work. 

And now, for the older agent, I have 
purposely left the best source of pros- 
pects to the last. I find my old policy 
holders the most fertile field of all. We 
should call upon them at intervals for 
they are our friends. They are always 
glad to see us. We, in this way, learn 
their needs and can take this opportun- 
ity to increase their satisfaction and 
enthusiasm. They should not be treated 
as dead wood but cultivated as pros- 
pective customers for a repeat order 
and a booster for new business. 





CARRIES $3,000,000 LINE 
Archibald  Graustein, — thirty-seven 
years old, president of the International 
Paper Company, is now carrying about 
$3,000,000 of insurance. 











. 
the 
has 

men: 

r of 
the 
are 

WO- 

“eSS- 


‘ting 


jally 
can-+ 
now 
Wing 
new 
was 
js a 
get 
» to- 
isted 
ears 
also 


fol- 


5 of 
high 
mes 
and 
and 
mer 
wo- 
iting 


the 
have 
the 
aca- 
sful- 
for 
hom 
The 
are 
from 
but 
she 
else 
that 
) all 
h as 
and 
ures 


1en’s 
ness 
able 
wo- 
0k- 
s in 
are 
ap- 
The 
rha 
the 
best 
tors 
rood 
vell. 
re I 
tore 
Ness 
tion 
und 
rger 
ork. 
lave 
ros- 
licy 
We 
for 
vays 
‘arn 
tun- 
and 
ated 
ros- 
rder 


‘ven 
onal 
hout 





February 26, 1926 








een ee 
= THE EASTERN 
UNDERWRITER 














N ew Weekly Premium 
Plans of John Hancock 


CHANGE IS MADE IN LIMITS 


Regulations for Non-Medical; New En- 
dowment Forms Are Also An- 
+ nounced by Company 


The John Hancock has announced new 
Weekly 


non-medical regulations. 


Premium limits, policies and 
There will be 
no change in the jimits on the lives of 
from one to 
age next birthday. 

On adult lives—sixteen to sixty-five 
next birthday, the maximum limits al 
lowed in any one year will be the 
amounts shown by the present aduit 
tables of rates which carry a maximum 
premium of $1 with a smaller maximum 
premium at ages sixteen to twenty- 
three inclusive, and ages fifty-two to 
sixty-five inclusive. 

Under the new regulations announced 
however, an amount of insurance equal 
to the maximums shown by the adult 
table may be written im addition to any 
other insurance that has been in force 
one year—that is if $1 of premium is 
sued at age thirty has been in force 
a year, on either the Life or Endow 
ment form, an additional $1) premium 
may be written on either one of these 
forms. If 75ce issued at age sixty has 
been in force one year, an additional 75c 
may be writen on the Life form. On 
the other hand, 1f 50c¢ has been in force 
one year at age thirty, an additional 
$1 may be written either on the Life or 
Endowment form, but if 50c has been 
in force at age thirty less than one 
year only 50c additional can be written 
within the year. 

The Company is prepared to issue two 
new forms of Weekly Premium con 
tracts—a Vifteen Year Endowment from 
ages ten to fifty-five inclusive, and an 
Endowment at age sixty from ages ten 
to thirty-nine inclusive. The Endow- 
ment at age sixty will contain a pro 
vision by which after the payment of 
premiums for a varying number of 
vears, determined by the age of the 
Insured, the policy may be converted 
into a paid-up Life policy. 

Non-Medicals 

Under the new regulations on non 
medicals agents will be permitted to 
write within one year, at ratable age 
forty and under, non-medical insurance 
up to $1,000; at ratable ages forty-one 
to forty-nine, inclusive, $800; and at 
ratable age fifty and over $400, (sub 
ject to the established tabular limita 
tions). These amounts are double the 
limits allowed under the present regula 
tions with the added liberalization of 
carrying the first bracket up to age for 
ty instead of age thirty-five as hereto 
fore. 

In making the concession in the non- 
medicals the company has felt obliged 
to make a maximum limitation on all 
outstanding non-medical insurance in 
the Weekly Premium branch of $1,000, 
regardless of the date of issue of the 
policy or of its age at issue. The com 
pany reserves the right to require a 
medical examination in any case where 
it considers such examination neces 
sary, and the Superintendent is empow 
ered to use his discretion in ordering 


persons fifteen years of 


C. H. MOORE, DEAD es, 


Charles H. Moore, vice president of 


the San Jacinto Life Insurance Com- 
pany, Beaumont, Texas, died on Feb- 
ruary 3 at Galveston. 
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TALKS ON INHERITANCE POLICY 


Leon Gilbert Simon Explains to Trust 
Company Executives Uses of Life 
Insurance in Trusts 
The growing interest in the possibili 
ties of more active cooperation between 
life insurance underwriters and_ trust 
companies found another expression last 
week, when Leon Gilbert Simon of the 
Equitable Life Assurance Society, who 
specializes in writing inheritance taxa 
tion policies, gave the principal talk at 
the Kebruary 18 afternoon session of 
the mid-winter conference of the Trust 
Company Division, American Bankers’ 
Association, held in New York. In ad 
dition to his duties as lecturer at the 
business school of New York Univer 
sitv, Mr. Simon wrote in excess of $2, 
000,000 of life insurance last year, mostly 
for the purpose of protecting large 

estates against death depreciation. 
The talk before the trust officers ex 
plained the three sources of deprecia 


tion in inheritances: federal taxation, 
state taxation, and administration ex 
penses. In answer to the several ques 


tions by his hearers as to the effect of 


examination on any case that 
to his attention, where he thinks such 
examination is desirable 

This extension of non-medical limits 
applies to all states in which the Com 
pany is writing business except Massa 
chusetts and Towa, where the maximum 
non-medical limit on Weekly Premium 
business is $500. 


comes 





possible repealing of the law on federal 
inheritance taxes, Mr. Simon said that 
he did not believe that the law would 
be repealed for some years to come, 
and even if it were, there still remained 
the state taxes and administration ex 
penses to pay out. Later in his speech, 
he gave a demonstration selling talk 
on inheritance insurance, with H. Doug 
las Davis, treasurer and trust officer of 
the Plainfield Trust Co., of New Jersey, 
participating as the prospect. Mr. Si 
mon recently published a book on “In 
heritanece Taxation,” which is being 
widely used as text book in schools of 
business. 


MANAGER OF NEW BUSINESS 
DEPARTMENT 

Harlan H. Ruby was recently ap 
pointed by the Equitable Life of Iowa 
as Manager of the new business depart 
ment at the home office, with title of 
Registrar, succeeding L. W. Karlen, 
who resigned last fall. He had been 
serving as acting manager of the de 
partment for about two months. Mr 
Ruby joined the actuarial department of 
the company in 1923 after his gradua 
tion from Drake University, and until 
his transfer to the new business depart 
ment had been in charge of the reinsur- 
ance division. 
i TALKS ON PASTEUR 

Dr. Lee K. Frankel of the Metropoli 
tan Life recently gave a health talk 
on the radio, the subject of which wa 
Louis Pasteur, the French physician and 
chemist. 





Insurance Trusts 
For Beneficiaries 


COBB AGENCY MEN HEAR TALK 


L. G. Hanmer - Sesteenl National 
Bank Tells How Best to Provide 
Money Management 


A new angle to life insutance selling, 
so that the policy when matured may do 
the greatest amount of good to the ben- 
eficiary, was forcefully developed in a 
speech recentiy made by Lawrence G. 


Hanmer before the members of the 
Cobb Agency of the New England Mu- 
tual Life. Mr. 


of the leading producers of P. M. Fra- 


Hanmer, formerly one 


ser Agency of the Connecticut Mutual, 
is now with the Seaboard National Bank 
of New York as its insurance trust spe- 
cialist, his duties being to make avail 
able to insurance men in the feld the 
cooperation of the trust departiment of 
the bank. In selling protection for the 
family, Mr. 
should approach and talk to the pros- 


Hanmer said, the agent 
pect as the representative of the wife 
and children, recommending only a par- 
ticular company as the machinery tor 
giving the needed protection. 

“You represent the wife and_= chil- 
dren,” he said. “You are their spokes- 
men—the company is only a machine 
for doing the job. It is the need which 
you are selling and don’t forget tiat, 
but remember you don’t represeit tbe 
company—you merely recommend it and 
propose to use it.” Mere provision of 
money for the family, through insur 
ance, however, was not enough. Money 
Management was equally important, and 
that is where the trust company could 
render valuable service. The funetion 
of a bank in insurance trusts, he ex 
plained, is money management after ma 
turity, bur that tunction 
weight as a sales help unfortunately be 
cause its remoteness begets indilference. 
Through life insurance, a machinery 1s 
offered for creating an estate, and 
through a trust company is made possi 
ble the management of that estate to 
the best advantage of the beneficiaries 

in most instances, wife and children 
wholly inexperienced in the handling oi 
large sums of money. 

The two factors which resulied in a 
life insurance account were: (1) The 
prospect's need for insurance ; (2) ih 
agents proper recognition of that iact. 
“Now, if he needs it, and you know he 
needs it, and why he needs it, and you 
want to serve him and forget yourself, 
you will sell him if he will take you se- 
riously. Nhat must he listen to in 
order to have the interview result ‘n a 
sale? The prospect must listen to you 
and collaborate in a recount of his 
needs; he must also recognize their im- 
portance and the inadequacy of his pres- 
ent provisions. And that brings up pro- 
vram ‘surance. The ostrich with hts 
head i1 the sand is a pillar of wisdoin 
and prsparedness compared to the aver- 
age citizen and his life insurance.” No 
agent did his duty properly if he left 
anything to chance in the handling of 
the proceeds of the matured policy. 
he trust department of a bank was 
equipped to carry on the job afer the 
insurance company had discharged its 
duty, and the agent would be serving his 
clients to best advantage bv selling com- 
bined life insurance and trust company 
service. 
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Straight Canvasser 
Gets To The Top 


CAREER OF H. T. HEAD OF OHIO 


Western and Southern Life’s Director 
of Agencies Mapped His Future Care- 
fully; Stuck to Principles and Won 


Thirty ears 220 a young traveling 
Kentuckian, 
In a position where hi 


salesman, a himself 


calling interfered 


found 


with his plans for the future He had 
met the right girl of the home-lovit 

type, so he decided to abandon the road 
and cstablish a home. The next prob 
lem was to find a business which offered 


ample remuneration and opportunity 
for future advancement He had the 
life insurance business in mind for some 
time, sensing its growing importance in 
our national life and its unlinuted op 
portunities for a man of imdius 
try and 


yvouny 
ambition 

















H. THOS. HEAD 


These are the circumstances which 
brought about the entry into lite msut 
ance of Hl. Thomas Head, who has just 
been appomted director of agencies ol 


the Western & 
cinnati, Olio, 
Mr. Head 


INSuUrane? 


Southern Lite of Cin 


entered the 
business at 
chose to tart as a 
although le 
he so wished. 


industrial lve 
Indianapol Ile 
straight canvasser, 
could have had a debit lad 
So thoroughly, svstemati 
cally and industriously did he pursue his 
work as a= straight 
that im a tew 
ranted = his 


canvassing 
months fis 


avent, 
work wat 


promotion to an assist 
ant superintendency He had learned 
during his  avency experience that 


everybody 
that but few 
the company 
a straight 


needed life insurance and 
asked tor it. Tle requested 
to permit him to establish 
Canvassing assistancy 
Head Straight Canvasser 
\s “straight canvasser Head” he be 
head straight canvasser, and 
appotntinent as 
assistant, his climb = to 
executive positions had begun 
It was Mr. Head's ambition to be a 
builder of debits and to build up his 
own staff of agents by the pure and sim 
ple house-to-house canvassing method 
\gain the judgment of Assistant 
intendent Head that straight 
is the real basis of 
cated, and 


came. the 
with lus 
Vassing 


straight can 
highet 


Supe 
Canvassing 


success Was vindi 


once more his record ly 
came one of the foremost in the coun 
try 
It was but natural that Mr. Head’ 
excellent record as assistant should at 
tract the attention of the company, with 
the result that at the end of a vear he 
Was appointed superintendent at Rich 
mond, Ind., which district at that time 
was in need of rejuvenation. No sooner 


was he placed in charge of the new dis 
trict than Superintendent Head intro 
luced the practise of systematic straight 
canvassing and night calls by every man 


under his supervision. The district as 
sumed a position of leadership. Later 
he was transferred as superintendent to 
the more prominent and important dis 
trict of Indianapolis. Here again, In 


methods of management placed his dis 
trict at the head of the field. 

Mr. Head’s record as a producer and 
a manaver of men, marked hun as a 
natural-born executive, and he was 
therefore appointed assistant 
being assigned the duties of 
agement and organization 

The centralization of authority and 
responsibility in the office ot director 
of avencies reflects the companys con 
fidence in’ Mi ability, 
and render hi source of in 
spiration and encouragement to every 
life insurance fie Id man. 

Mr. Head always practised the things 
he advocated, yeni his career is an ex 


secretary, 
field iman 


Head's executive 
career a 


imple of the efficacy of practising first 
principles and of adhering to the high 
est ethics of the life insurance profes 


sion 


BROOKLYN LIFE GROWING 


New Company Has Paid for Nearly 
$1,000,000 at End of First Three 
Months 


National Life, which 
poli y on November 16 
of Superintendent of In 


Phi Brooklyn 
wrote its. first 
last on the life 


surance James A. Beha for $5,000, ended 
Its first quarter of a year of existence 
with approximately $1,000,000 of paid fos 


business on the books The 
iy written was one for $250,000 recently 
on the life of Ralph W. Jonas, president 
of the Brooklyn Chamber of Commerce 
Phe company is gradually 
force, and now has 


largest pol 


enlarging its 
two gencral 


agency 


agents in Brooklyn, Joseph Steimbrink 
and the Triangle Agency. With esti 
mated 98,000,000 in premiums paid out 
by the people ot Brooklyn tor life in 
surance yearly, the 


COMPANY is develop 
ing thre field first, 
ing out into other 


home before branch 


states, 








would create 


of service inaugurated at its birth. 


Springfield, Massachusetts 








Seventy-five Years Ago 


the Massachusetts Mutual Life Insurance Company was organized by a 


group of men with unusual foresight. They conceived an organization that 


a personality of strength and friendliness, 
affairs so as to win and hold the confidence of policyholders. 


During all these years this institution has faithfully maintained the spirit 


To-day it ranks with the best com- 
panies in the country and is known throughout the land as 


The Company cf Satisfied Policyholders 
JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 





and conduct its 





Organized 1851 











TRANSFERRED TO PROVIDENCE 


Following the resignation of John EF. 
Day as general agent for New Eng- 
land Mutual in Providence, the general 


ayency of Morse & Hunt in Worcester 
has been dissolved and Robert C. Hunt, 
a member of the firm, appointed to the 


Providence vacancy, with Kenneth LL. 
Morse taking over the Worcester ter 
ritory. Morse & Hunt assumed charge 


of Worcester in 
the past four 
ing much 
an active 
their 


June, 1921, and during 
years, in addition to writ- 

personal business, built up 
selling force. The growth of 
business was felt to have rendered 


their territory too restricted for the 
combined efforts of two such active 
en. 


RESIGNS AS AGENCY INSPECTOR 


Julius Bohm, for the past two vears 
inspector of agencies for the Interna- 
tional Life in the eastern division with 
headquarters in Pittsburgh, has resigned 
effective July 1, 1926. 





Connecticut General News 
Hartford, Conn. 





Making the Safe More Safe 


We 


are accustomed to 


call insurance 


the safest of all investments. 


It is doubly safe when it includes full 


disability coverage. 
the 


surance, 
holder a monthly 
PCCovery. 


Sell full coverage. 


Connecticut General, 
ums in case of disability, 


This, as written by 
Waives premi 
saves the in 


and pays the disabled policy 
income till death or 


It safeguards your 


chent and wins his complete confidence 


for you. 


lor lowest rates address Connecticut 
General Life Insurance Company, Hart 


ford, Conn. 








FRANKLIN LIFE’S GROWTH 


Gains $15,095,744 of Insurance in Force 
Last Year; Admitted Assets Now 
$19,541,951. 

The Franklin Life of Springfield, Il, 
made a net gain of $15,095,744 of insur- 
in force during 1925, which is ap- 
proximately a 50% greater increase 
in the 


ance 
than 
preceding year. The total insur 
ance in force at the beginning of 1926 
amounted to $175,489,299) with legal re- 
serves of $17,630,911. The admitted as 
sets had grown to $19,541,951, and cap 
ital, surplus, and special funds totalled 
$1,128,023. 

The forty-second annual statement of 
the company, made to its policyholders, 
summarizes the progress during the past 
quarter of a century of the company’s 
existence and holds out the hope of still 
greater growth during the coming year. 
In explaining the items listed in its. fin- 
ancial statement, the report says: 

“A summarized statement of the com 
pany’s assets and liabilities discloses the 
corresponding gains which indicates the 
soundest of business health; and there 
is every reason to believe that the sub- 
stantial growth of the past year will be 
continued. The growth of the company 
since its organization in 1884 has been 
exceptionally steady. Examining — the 
liabilities and assets with a view to as- 
certaining the company’s ability to main- 
tain the financial safety of 
holders, we find that the 
payable on the liability side is $18,529,- 
034.30 while the resources available for 
the protection of those liabilities include 
all of the assets amounting to $19,541,- 
951.43.” 

“The purpose of any annual statement 
is to acquaint interested people with the 
financial condition of a business organ- 
ization. Ordinarily, a statement con- 
fined to figures is deemed sufficient, but 
The Franklin prefers to go a step fur 
ther and explain its figures briefly. This 
is in accordance with an established 
custom of the company. Every detail of 
life insurance from the application for a 
policy to the settlement of the claim ot 
fers an opportunity for the 
adapt his insurance to_ his 
needs; and the company desires every 
policyholder to know the possibilities 
and to take advantage of them.” 


its policy- 
total amount 


insured to 
particular 


PRESENT GROUP INSURANCE 
When Lilley, Blizzard & Co., invest 
ment bankers of Philadelphia, recently 


purchased group insurance for their em- 
ployees through the Missouri State 
Life, they accompanied each certificate 
with a card reading as follows: 

To our Employees: 

We are making you a present of this 
insurance as an expression of our in- 
terest in the personal welfare of 
self and family and of our appreciation 
of the assistance you are giving towards 
the greater progress and further en- 
largement of our business. 


your- 
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New Jersey Department : 


LEGISLATIVE RE P ORT MADE 


2IPee 


Three Divisions Senetonetsd: Need 


>4 


Hillsman Taylor Now Executive in 
Missouri State Life; Has Been Asso- 
ciated With Rogers Ca'dwell 


Hillsman Taylor, fer a number’ of 
3 D Ss id d E d years associated with Rogers Caldwell 
for General Revision of Insurance 3 WI en S xXCCC in the investment i f Caldwell 


Law Seen by Senator Harrison, 


business of 


4 & Company, Nashville, Tenn. was 
Cistewaen $ h l ° elected vice-president of the Missouri 
EERE! $ l i at ( State Life at a meeting of the Board of 
Reorganization of the New Jersey ec aims ; ae ee de gh eter " TI i 
State Banking and Insurance Depart- % Mr. laylor will succees lomas fF, 
ment into three divisions, each to be % r ; : 7 Lawrence, who is production vice-pres 
headed by a deputy commissioner, has % Kvery year since 1920 Midland policy- ain of the Missouri State Life. He 
been recommended in the report. of ‘ . ‘ ee ias been general counsel of the Cotton 
SS tees Mik ince dealin holders have been paid more in dividends States Life and was recently elected a 
ittee itte : legislature “a ee ee vice-president of » North Americ: 
yg sr lage ral yer a gence than the total sum paid to the beneficiaries aki he ie eee af 
a ; ) oO esday oO Ss reek, a 2 awe ar sel c < aT ate oO 
The proposed reorganization would pro- ot those who passed on. Performances have haere Wale where he oye 
vide for separate divisions to handle , y football, At the age of twenty-one he 
the affairs of banking, insurance and always exceeded promises. a og the = of law, three years 
building and loan associations. ; : : ; ater bemg elected speaker of the Ten 
Banking, insurance and building and We have InNany more Interesting thing's to wae erage ol Representatives. 
loan examiners should be placed under wie ; awe ? resident Singleton this week gave 
the control of chief examiners in the tell you about the Midland. send for ou ; Mi a statement about the future of the 
respective divisi > report state wr : . i —. x Missouri State Life, saying ‘ ‘re 
eae eat cans ey ox siaxt ‘i booklet, Getting Acquainted with the W wild be eng a “se on 
n orde at compa S be investipatec ‘ = OUEERE - ange anagement, 
properly, the employment of an efficient Midland. that it would continue to build up life 
investigator working under the State insurance along with multiple lines 
Banking Commissioner Was declared 
imperative. ; - MADE FIELD SUPERVISOR 
the report is rather critical of de The Ray ke. Fuller, woo had been a special 
partmental systems — for which the representative of the Agency Depart 
crowded condition of the office quarters 





ae a ae : : ment of the Equitable Life of Lowa, has 
Se part responsible, : MIDLAND Mi J [ [ JAL LIFE ; been promoted to the position of Field 
The accounting system of the de 


partment could be improved says the 


Supervisor. He was formerly connected 


report. which also called attention to INSURANCE COMPANY with several other large life insurance 


the faithful and conscientious employes 
such as the Department has been for 


companies and had his first experience 


, in life insurance selling while a student 
: r at the University of lowa, vaying for 
tunate enough to retain for a_ long Columbus, Ohio I 


period of years. 

Declaring a need for revision in the % 
insurance law, the report goes into the : 
subject ot Peel rahe companies, Assets over 311,000,000, 
agents and brokers. It thinks that vio- 
lations of the present laws relating to 
these operations should be a misde 
meanor. . = 





his college course from his earnings as 
an agent 
In force over $75,000,000. Berkshire’s 75th anniversary  Céailie 
paign., 

The guests of the evening w- 
William M. Carroll and Harry Storck 
Berkshire Life; Samuel HH. Reiter, 




















American of Newark; M. A. Kreps, 
P25 44444444444444444540dd54454hH4H4h5hHHhHHHHHS5555 
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ACACIA LIFE _MANAGERS MEET 


and several of the members of the As 

Hold Two-Day Sameaien at Wash- etiation’s Vicar’ cf Dinestots. 
ington, February 18-19; Insurance At the morning and afternoon busi 
TI ” roc gp ive ee $200,000,000 ness sessions during the two day con 
chien ok ihe casks avast tate hs VEnsIOn, @ which Coke s Wright, the 
i held pe ‘oe phen office field superintendent, presided, addresses 

ae eile aa were made by J. Claude Keiper, Grand 
at Washington, D. C., February 18 and Secretary of the Grand Lodge of the 
19, with representatives from thirty-five Disteict of Coluaiiza: La Nowe. Miata. 
In his address at the opening eeecion, Of the field department of the Associa 
President William Montgomery said 0"; 5. R.| Bowman, Pacihe Coast 
that the Association now had $200,000, ee ob the hecusuieas Ge Pe 
000 of insurance in foree, had paid to ‘ nos : 
sélicvikchders and thei ae ig ae talks by a number of the branch man 
vear in excess of $1,500,000, the reserves agers atte nding. 
amounted to $13,500,000, and the as 
sets exceeded $15,500.00. A dinner was ? 
held on the evening of the 18th at the GETS 19% OF POLICYHOLDERS 


Congressional Country Club, at) which During 1925 more than 19% of the 
the principal speakers included Sidney total new examined business written by 
R. Jacobs, Grand Master of the Grand the Bankers Life of Towa was on the 
Lodge of the District of Columbia, lives of old policyholders, involving a 


Thomas M. Baldwin. Superintendent of — total of 7,684 applications for $32,318,783 
Insurance of the District of Columbia, of insurance for these old policyholders 





3 Hudson Casualty; John KE. Hogar, 
Manufacturers’ Liability; James E. 


TRENTON AGENTS BANQUET Bentley, Liverpool, London & Globe; 
Vincent P. Bradley, commissioner of the 
W. F. Jones Seulees inane Execu- N. J. Real Estate Commission; R. 
tives; Presents $217,000 New Life Harvey Hulse, secretary of the Tren- 
Business to W. M. Carroll, Berk- ton Real Estate Board, and Dr. A. H. 
shire Life Wareham, examining physician of the 

An event of more than passing in Berkshire. 


terest was a recent banquet given by a 

W. Finley Jones, insurance agent. of INSURES U. S. AIR OFFICERS 
Trenton, to the men of his organiza a 

tion and representatives of the various Prudential Now Writing Policies on 


companies in which he is represented Air Pilots for $10 Extra Premium 
The affair was held at Hillwood Inn, per $1,000 Insurance 
Hillwood Lakes, a suburb of Trenton, The Prudential is now writing, start 
and was featured by an inspiring talk ing February 16, life insurance policie 
by Vineent P. Bradley, commissioner of on the lives of the United States Army 
the N. J. Real Estate Commission, as and Navy aviation officers, government 
well as the presentation by Mr. Jones air mail pilots, and men in graduating 
of $217,000 of new life insurance to Wil classes at Annapolis and West Point 
liam M. Carroll, general agent of the who expect to enter the air service, fos 
Berkshire Life in New York. Mr. Jones an additional premium of $10 per $1,001 
represents the Berkshire Life in his of insurance above the normal rates. Al 
town and this new business was the — the standard forms of policies will be is 
effort of the first ten working days of | sued, but no disability or accidentz! 


1926 to give him a good start in the benefits are included. 





New England Mutual Life 


CorTLANDT 


Two 0 Turee 0 


“Tor seventeen years the brokers’ office” 


BALDWIN 


5 Maiden Lane 
Phone 5th Floor 
Cortlandt 2030 5 Seconds from Broadway 








Increased Dividends 


The Equitable Life of Iowa announces 
a new, increased dividend scale, making the 
already low cost of insurance in “Iowa’s 
Oldest Company” the lowest in its history. 

In 1925, Equitable Life of Iowa payments 
in dividends to policyholders exceeded the 
payments in death claims by 70 per cent. 
AN OUTSTANDING RECORD! 


EQUITABLE LIFE 


INSURANCE COMPANY 
OF IOWA 
Founded 1867 Home Office: Des Moines 
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, ractical Sug foctions Lv) Hetpthe Man With the Rate 
Book Increase His Income and General Efficiency 


A. Es. 





Veith, an agent 
A Letter i the Penn Mutual 1m 
Used by St. Paul is using a 

A. E. Veith letter, the start of it 

being as follows 

Sir: 

Have onsidered. these 
naking proper distribution of your con 
act estate? | submit them as being 
careful consideration 
payable to 
administered ac 
to law, at extra administra 
tion expense, after undue delay, and 
ubject to your indebtedness, even to 
ittachment for present value before 
yvour death Proceeds of such pol 
added to net estate, increas 

my burdens of estate tax, both led 

eral and State. 

2. In case the widow remiarrics 
without a will, her 


you ¢ facts in 


your 
1. Life insur 
“Estate” 
cording 


ANCE pol ies 


inust be 


cies are 


and dies 


second husband 


and any children of that marriage 
share in her property, so that insur 
ance funds you have provided for 


protection of your dependents might 
easily be diverted to the use of others 
unless you have wisely made use o} 
the Settlement Options or Trust 
Clauses available in) your contracts. 
3. Research reveals the startling facts 
that proceeds ot lump sum = or 
settlement of insurance contracts are, 
m the spent or dissipated in 
less than seven years’ time. lurther 
argument for trust arrangement of 
kind 
minute 


cash 


AVET ARC, 


some 

4. The you die, your life insur 
ance contracts cease to be polici es ol 
insurance and become Gilt) Edge 
Bonds Why leave directions that 
your bene fic jaries sell these bonds tor 
cash and other investments 
when your bonds provide 

(a) A guarantee as to saicty of princi 

pal 
guarantecd 

earning 

\ variety of 
tions to 
needs 


select 


(b) A rate ol interest 
Trust Settlement selec 
meet your individual 


(c) 


* + * 

Short term 

Sells ments serve 
Endowment In protection 


endow 
as business 
equally as 


Place of Term well and oiten better 
than term or ordinary 
life, according to assistant general agent 
J. L. Routly of the Harper general 
agency of the Aetna Life at Philadel 
phia. Routly has submitted interviews 
with which he recently closed a short 
term endowment contract. 
“A” was asked by his banker to in 
sure his life for $75,000 in favor of his 
bank—term insurance was called for. 


Fifteen-year endowment was sold. 


\gent: “Mr. A., you are protecting 
your bank, which is certainly the proper 
thing to do, but you are now 45 and 


| am wondering in how 


want to retire?” 


many years you 


Mr. A: “About age 60.” 

Agent: “Would $75,000 retire your 
interest in this business?” 

Mr. A: “Practically.” 

Agent: “That means that in fifteen 
years you want to retire with $75,000. 


Let us imagine today fifteen years hence 
and you now age 60. Could you with- 
draw $75,000 from this business today?” 
Mr. A: “I could not.” 
Agent: “Then let us incorporate a 
clause in this insurance which will guar- 


fifteen 


antee $75,000) to you in years 
time.” 

Mr. A: “That 1s fine.” 

Mr. A. hesitated because of the in 
creased premium required as compared 
with the term policy. In view of the 
fact that the banker was asking for 
further collateral in the way ot life in 
surance, the agent assumed that Mr. A 
was well up to the limit of his credit 


would consult 
his assump 
the banker 
which pro 


and that before acting he 
his banker. Working on 
tion, the agent called = on 
and secured an interview 
ceeded as follows 

“Mr. Panker, [ have sug 
Mr. A buy fifteen-year en 
instead of term insurance as 


gent: 
vested that 
dowment 


you have stipulated. Naturally, it calls 
for a much iarger premium but [ am 
convinced it will serve your purpose to 
otter advantage. Tf you buy term in 
surance you have a contract void of 
any value except the protection it. of 
fers. You have been Mr. A’s” banker 
for some. time Should his business be 
gin to show a loss | presume that you 
would back him for at least another 
four or five years because of your con 
fidence in his ability to make good.” 

Banker: “L think we should.’ 

Agent: “In that event, what would 
his ‘present indebtedness plus the pre 
miums you would have to finance, say 
for five years, amount to?” 


Banker: “About $60,000.” 


\vent: “If you sanction the con 
tract which | suggest, and a= situation 
develops such as we have just discussed, 
say at the end of five years, we. will 
vive you at that time a fully paid-up 
policy for $75,000 to the end of the en 
dowment period, namely, until Mr. A 
is age 60. At that time we pay you 
$13,725 in cash which will reimburse 


vou for the larger part of the premiums 
you have paid on this insurance, This 


will give you ten years in) which = to 
realize your equity out of the securities 
which you hold as collateral to Mr. 
\'s account. Furthermore, you have 


his 
cash 
more than 


that in the event of 
age 60, $75,000) in 


the assurance 

death prior to 

will be paid which would 

liquidate Mr. A’s entire indebtedness to 

vou. Are you willing to endorse Mr. 

\'s action in taking this contract?” 
Sanker: “Yes, 

\\ ith the banker sold on the contract, 
Mr. A. gave his consent to closing at 
once. This interview is taken from 
‘The Aectna-Izer.” 


WRITING LARGER POLICIES 


In the first six weeks of 1926, the 
Diefendorf Agency of the Mutual Life 
in Brooklyn, wrote half a million dol 
lars more of business on 83 less appli- 
cations than for the same period last 
vear. One of the large cases written 
was for $100,000 on the life of Raffaele 
Prisco, head of a prominent east sid 
private bank and a leading member of 
New York Italian nee 


APPOINTED MANAGER 

C. Otto Wilkerson, 
day's production record last year of 
securing and paying for 75 applications 
for $87,000, has been appointed manager 


who made a one 


by the Gardian Life of New York in the 
territory. 


Kansas City 


bergen WEST LIFE’S GOOD YEAR 
The Great-West Life of Canada wrote 
in excess of aapiaagis of new business 


— = = _—_— 


NEISS PRODUCTION MANAGER 


Charles C. 





Neiss has been appointed 





in 1925, making a gain of nearly $10,- manager of the production department 
Q00,000 over the 124 production. The of Goulden, Woodward, Cook & Gude- 
two best months of the year were June on, general agents of the Connecticut 
oe y hag ° eae _ Wr er , Sat ha 2 7 
oat yer rpm ae with $/,- General Life in New York. Mr. Neiss 
< Or new business had been with the agency for about 
four years, and in his present position 
APPOINTED DISTRICT MANAGER J succeeds Herbert W. Jones, who. re- 
The Alamo Life of Texas announces cently joined the Hart & Eubank 
the appointment of Arthur W. Paine agency. Prior to his connection with 
as district manager for Kast Texas with Goulden, Woodward, Cook & Gudeon, 
headquarters at Houston. The _ terri Mr. Neiss was tor a short time special 
tory taxes in practically all the districts agent for Aetna in the accident and 
around Houston, Galveston, Beaumont, health department, and later became 
as well as north to Marshall. connected with a brokerage office. 
is : 7 
| 
BUSINESS OF 1925 | 
| 
| TR II osc dO as cadens cud $117,647,000 
| P . - ( 
| Increase over 1924... 0... ccc ccc ccccccs $13,691,000 
— 
| P | 
| Insurance in Force ...................... $857,429,816 | 
| ieee! sex CID: 
| increase over FI24. . 66s css ccseslw ne cuce $76,344,849 | 
| manana | 
— New England Mutual Lif | 
_ New England Mutual Life Insurance Co. 
| Boston, Mass. 











Walter LeMar Talbot, President 4 


cA Profitable Partnership 


exists between this Company and its agents. The Head 
Office furnishes a lead service which permits agents to 
interview prospects, known to be interested. A steady, 
healthy growth in the company’s business is ok Sl in 
the increased earnings of j its agents. 


Fidelity is a low net-cost company. operating in forty 
states, Full level net premium reserve basis. Over Three 
‘Hundred Million insurance in force—and growing rapidly. 


cA few agency openings for the rightmen _ 
FIDELITY MUTUAL Lire INSURANCE Co: 





PHILADELPHIA 











never slow, never hasty 


understand and to construe. 


knowledge of experience. 
Benefits—under new provisions. 


Company. 


Offices. 


to men and women. 


the times. 


34 Nassau Street 





DISTINCTIVE PROGRESS 


‘In great things, steady, consistent growth to meet the needs of the times, 
always forward to accomplishment, 


The Mutual Life Insurance Company of New York 
America’s Oldest Legal Reserve 


The record and progress of The Mutual Life have been distinctive, 
and the notable changes and developments now marking its history in 
meeting the requirements of increasing demand and a quickening 
growth are evolved from almost a century of experience and success. 


_ Policy contracts completely revised in 1925. New contracts attractive 
in appearance, phrased in every-day language ‘ 


They contain all the old provisions 
justified by experience and all the new warranted by science and by the 
Improved Disability and Double Indemnity 


Salary Deduction (allotment) Plan of insurance now written by the 


Children’s Insurance now written on standard forms, ages 10 to 15. 
An increased Dividend scale it: 1926—the sixth consecutive increase. 
A majority of policy loans granted locally at Managing Agency 


The Company writes all standard forms of insurance. 


Age limits, 10 to 70, inclusive. 


A Company conservative for entire safety, but forward-looking and 
forward-moving in accord with the new spirit and new demand of 


Those who contemplate taking up field work are invited to apply to— 


The Mutual Life Insurance Co. 
of New York 


Life Insurance Company 


‘easy to read,” easy to 


Same terms 


New York City, New York 
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Plan Life Company 
For Student Loans 


INSURANCE MEN ASSISTING 





Texas Agricultural & Mechanical College 
Alumni Will Apply Profits to Aid 
Students Complete Course 





Plans for the establishment of a state- 
wide insurance company under the di- 
rection of the Texas Agricultural and 
Mechanical College clubs of the state, 
to finance the students’ loan fund, were 
announced at the weekly luncheon of 
the Houston Alumni Club on February 
15. Such an organization had been 
under consideration for some time, with 
Jocal insurance men, members of the 
club, quietly working out the details. 
The plan has been put before the other 
A. and M. clubs of Texas and has met 
everywhere with a hearty response, it 
is reported by G. Graham Hall, presi- 
dent of the Houston club. 

A legal reserve life insurance com- 
pany is to be formed, and the proceeds 
are to be applied to the students’ loan 
fund. This action was started with the 
view in mind of removing the loan fund 
from the shoulders of the ex-students 
and putting it on a sound business basis. 
Several conferences were held in differ 
ent parts of the state during the past 
week, and officers have been elected 
and a board of directors appointed. 

Delegates from the different clubs are 
going to Austin to attend to the final 
details, which will be announced shortly. 





REYNOLDS SUCCEEDS TEGLUND 


Baxter Reynolds has been appointed 


manager of the eastern Pennsylvania 
ofice in Philadelphia ot the Standard 
Life of Pittsburgh, succeeding William 
Ek. Teglund, who has been transferred 
to an executive position at the home 
office. The company plans to develop a 
bigger agency organization and go aiter 


a larger volume of business in the east- 
ern Pennsylvania district under the 
supervision of Mr. Reynolds, who has 
had wide experience in sales organiza- 
tion and direction. 


E. J. COLEMAN RESIGNS 
Ee ae: for many years with 
the Win. McGee & Co., marine agen 
cy and te ie last few years one of the 
head underwriters with the New York 
branch of the Automobile of Hartford, 
has resigned. 











are up-to-date in every respec 


are guaranteed by State dorsement. 


BASIL S. Mel oro 
JOSEPH L. DURKIN, IN, ‘Secretary 


INDEPENDENCE SQUARE. 








HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1899 
PROTECTS THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from BIRTH to 6@ years next 


birthday. 
INDUSTRIAL POLICIES are - FULL IMMEDIATE BENEFIT from date of issue and 


ORDINARY POLICIES pom ne og valuable SPECIAL DISABILITY and TOTAL AND 
PERMANENT DISABILITY CLAUSES and DOUBLE INDEMNITY FEATURES, and 


A HOME LIFE POLICY a 
PEACE OF MIND TO TH 
ayy WHO LOVES HIS FAMILY 


E. BRYAN KYLE, Medical Director 


P. J. CUNNINGHAM, Vice-President 
JOHN J. GALLAGHER, Treasurer 


PHILADELPHIA, PA. 














NEW 5-YEAR DISABILITY TERM 


Provident Mutual Offering Disability 
Benefits for Life and Maturity as 15- 
Year Endowment 

The Provident Mutual is offering a 
new 5-year term policy with disability, 
that has been devised to appeal particu- 
larly to the man with heavy obligations 
at the present but who expects to be 
earning substantially more within five 
years. 

In the case of total and permanent 
disability within the term, disability in- 
come is paid for life and after fifteen 
years the face value of the policy ma- 
tures as an endowment, all premiums in 
the meantime being waived. If disability 
does not occur, at any time during the 
five years, the policy can be converted 
io ordinary life with disability, without 
i examination. 


N. ¥. UNIVERSITY COURSE 

The Washington Square Division of 
New York University is offering a course 
in life insurance under the direction of 
Professor S. B. Ackerman, formerly of 
the New York Insurance Department. 

This course covers uses of life insur- 
ance; analysis of policies; rate making; 
reserves; gross premium loading; sur- 
render values ; policy loans; dividends ; 
disability insurance ; group insurance ; in- 
dustrial insurance; fraternal insurance ; 
organization and management of com- 
panies; comparison of types of compan- 


ies; legal decisions; investments; state 
regulation; financial statement. 

Mowry Reinmund, Inc., New York 
City agency and insurance brokerage, 
has been chartered at Albany. Ralph 
Reinmund, Margaret Dunne and L. Reed 


lston, Jr., 100 William St., 
City are the directors 


New York 


and subscribers. 











give Agents unsurpasé 


f The Colonial Life Insurance Co. of America 


e 
Whole Life, Limited Payment and Endowment 20120, 
p~ + High Value ITS OWN 
pa gtd —— and Novel Features AGENCY 
Rew Gest STAFF ONLY 


Which, with ialty favorable Indust lal Contracts, 
he aan ie money-making — 


E. J. HEPPE NHEIMER, Preside 


SEWed SM Y Vice-President 
DUNBAR J0 Nato N, Seorctary 
HOME OFFIC} 


CHAS. da NETTLESHIP. 2nd Vice-President 
§ R. DROWN, Asst. See’'y and Asst. Treasurer 


JERSEY CITY, N. J. 


LIBERAL NOTE SYSTEM 


Policy Saved from Lapse by New Eng- 
land Mutual’s New Premium 
Payment Plan 
The benefit to the insured and bene- 
ficiary under the note system of pre- 
mium payment introduced by the New 
England Mutual last year was shown in 


a recent case. Prior to February 1, 1925, 
if a blue note, given in part payment 
of the second premium was not paid 


when it fell due, the policy lapsed. But 
after that date the privileges of the 
white notes were extended to 
premium blue notes. 

The six months’ note for the second 
premium of a policyholder fell due Sep- 
tember 7, 1925, and was not paid; like- 
wise the nine months’ note, due De- 
cember 7. Under the old conditions the 
policy would have lapsed without value 
thirty-one days after September 7. This 
member, apparently in good health, 
dropped dead in a street-car on his way 
home trom work, December 27. Under 
the new treatment of premium 
notes, the face of the policy, less the 
notes for the unpaid portion of the pre 
mium, has been paid to his widow. A 
very important difference to her, as com 
pared with what would have been the 
result on the straight quarterly premium 
system. 

Cc. J. EDWARDS’ WILL 

The late Charles Jerome Edwards, 
general agent of the Equitable Life As 
surance at Brooklyn, left an estate of 
$1,370,000. The bulk of the estate, $870,- 
000, goes to his widow, Mrs. Edith Wen 
dell Edwards of the Hotel Bossert. 


all See yn 


second 


LICENSED IN COLORADO 
The Franklin National of New 
has been licensed in Colorado. 


York 
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BRAGG TALKS ON SUCCESS 


Tells University “Life Underwriters 
Constant Self-Analysis Necessary; 
Stage Selling Talk Contest 
James Elton Bragg, 
president of the 
success in life 
parativey few 


the young vice- 
Manhattan Life, whose 
insurance in the com- 
years that he has been 
in it has been a notable accomplish- 
ment, was the principal speaker at the 
monthly dinner, held February 23, of 
the University Life Underwriters As- 
sociation, the organization of the alumni 
and students of the life insurance train- 
ing course at New York University. 
Mr. Bragg, who was a former instructor 
at the University of many of those pres- 
ent, said that to gain the full measure 
of success in the chosen profession of 
life insurance selling, each one must 
hold a weekly executive session of self- 
analysis to discover where he has failed, 
why he has failed and how he may over- 


come the same problem the next time. 
“If you want to grow, if you want 
to become really successful, 1. Have a 


definite purpose—know what you want 
to do. 2. Keep reiterating your ideals 
to yourself. 3. Set a definite task for 
each day or for a particular time, and 
do it. 4. Keep a record.” 

In a five-minute selling talk contest 
by the members of the Association 
present, with gold pencils as prizes, J. 
H. Wentz, of the Sacramento, Caly 
office of the Fidelity Mutual, won the 
first prize; and William E. Gore, in 
the office of C. W. Anderson & Son of 
the State Mutual, won the second prize. 

WOULD ENJOIN STOCK SALE 

Suit for the appointment of 
er for the Standard Life 
of Atlanta, Ga., and attacking the sale 
of that company to the Southern In- 
surance Co. of Tennessee was filed in 
the United States District Court in St. 


a receiy 
Insurance Co. 


Louis, Mo., on February 17 by Charles 
H. Brown, negro, of St. Louis, owner 
of five shares of stock in the Atlanta 


company. Brown sued on behalf of 
himself and any other stockholders who 
care to join in the action. The writ is 
returnable on March 9. 


APPOINTED SUPERINTENDENT 
Ralph Pepper, formerly assistant 
superintendent of Western and South 
ern Life at Morgantown, W. Va., has 
been promoted to the superintendency 
of the McKeesport, Pa., district. 





payable annually, semi-annually 


Assets 

Liabilities igscn 

Capital and Surplus . a 
Insurance in’ Force 

Payments to Volieyholders. . 


Total Payments to Polseyholders 


JOHN G 


INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
Issues the most liberal forms of ORDINARY Policies 
51,000.00, with pase in 


CONDITION ON DECEMBER 31, 1925 


Since Organization 


WALKER, President 


from $1,000.00 to $100,000.00, with premiums 
erly, and INDUSTRIAL Policies up to 
payable weekly 


$46,562,667.40 
39,940,092.25 
6,622,575.15 
292,834,191.00 
3,392,156.76 


39,176,371.91 














ing its twenty-first birthday, 
of the Rockies 
business 


to forget their 


jubilee. 


‘Twenty- First ‘Anniversary Jubilee 


The Lincoln National Life convention, 


” next September. 
All agents who qualify for attends ice will be advised 
cares in a 


commemorat- 
will be held “In the Heart 


week of genuine 











\( Lincoln Life Building 
More 








(INK UP (wor me) LINCOLN) 
The Lincoln National Life 


Insurance Company 


“Its Name Indicates Its Character” 


Fort Wayne, Indiana 
Than $400,000,000 in Force 











Providen 
Pennsylvania 


1865 











Life Insurance Company »f Phiiadelphia 





Sixty Years Old 


| 
Provident agents in their approach have the | 
advantage of the national advertising of the | 
Company which. is striking and original, | 
and also of a Direct Mail Campaign. 


t Mutual 


Founded 1865 








1925 
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A Campaign In Behalf Of 
Women and Children 


Ninth Extract 


DWINDLING ESTATES 

“Inherited estates seldom appreciate in value. ‘lhe natural tendency is for them to shrink 
unless they are constantly watched by a financial expert—cither an individual or a corporation. 

‘lhe utmost care on the part of a layman, inexperienced in the intricate business of investing 
and protecting money, will seldom suflice to overcome this tendency. 

“The danger here is extreme because it is widespread, insidious, and often hard to identify. 
The truth of this is illustrated by the following example contributed by one of the officers of a 
corporation that has won a high reputation for the successful investment of capitai. 


A MYSTERY SOLVED 

“Recently the widow of an old friend of mine told me that the lawyers who managed her 
estate were devoted to her interests and gave her investments the most careful attention, but that 
there has been a gradual shrinkage in the value of her assets. So, she asked me to make a friendly 
investigation, and this is what I discovered: 

“In the first place, | found that many blocks of gilt-edged bonds left by this woman’s hus- 
band had matured, and had been replaced by new bonds carefully selected. But the new securi- 
tics to begin with were not quite as good as the others, or they had proved less remunerative, or 
had cost a litthe more, or had depreciated in value. Here care had been exercised, but never- 
theless some shrinkage had resulted. 

“In the second place, | found that when a block of bonds that had been bought at a price 
considerably above par had matured, and the par value had been received, the money thus re- 
ceived had been reinvested, but not the premium that had been paid in the beginning. ‘Thus a 
fractional part of the original value of the investment had disappeared. In this way a certain 
sum well invested had been replaced by a smaller sum well invested. ‘The only way this shrinkage 
could have been avoided would have been to have set aside for invesiment a part of the income 
produced by the original block of bonds, to offset the loss of the premium paid at the time 
the bonds were purchased. But it would have been difficult to explain to the widow that she 
ought to forego even a little of this income, and probably her advisers did not realize this necessity 
themselves. 

“In the third place, | found many transactions like the following: A block of bonds whose 
par value was $10,000 was sold for $12,000. ‘Then a new block of bonds of the same par value 
($10,000) was bought at a price below par, $9.500. Now the difference between the price ob- 
tained for the old bonds and the price paid for the new bonds ($2,500) represented a portion of 
the assets of the estate, and ought to have been reinvested. But this had been overlooked, and 
this $2,500 had been spent as income. 

“Then | came upon records relating to three mortgages. One had been paid off, and the 
money had been invested to less advantage. Another, which was on a dwelling house, had been 
foreclosed. ‘This had happened at a dull season and the house had been taken in for the amount 
of the mortgage. I<xpensive repairs were necessary before it could be sold, and although it was 
finally disposed of a material loss was sustained. ‘The third mortgage was on a small business 
building. ‘lhe owner had failed and had stopped paying interest and taxes, and so this building 
also came into the possession of the estate. ‘Then some of the tenants failed to pay their rent, 
others moved out, and losses and expenses ate up a part of the value of the investment and the 
building was sold at a heavy loss. 

“Finally, I found that certain railroad companies and industrial corporations in whose 
securities money of the estate had been invested had been mismanaged. | Originally the invest- 
ments were sound, but wher they began to depreciate in value they ought to have been sold. But 
it was believed that they would recover, and instead of getting rid of them at a trifling loss they 
had been retained, and serious shrinkage had resulted.”’ 
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Heads Morris Plan Insurance Co. 


(Continued from page 1) 


which constitute the Morris Plan Sys- 
tem, it is my controlling aim and pur- 
pose to insure permanently the highest 
possible degree of service at the lowest 
possible cost to the public, consistent 
with safety of investment and adequate 
return on capital. 

“In executing this purpose, I have felt 
keenly the responsibility of developing 
successfully the corporations to the 
‘reation of which [I have contributed, 
and of developing in each such an or 





HENRY H. 


KON 


vanization as will insure the 
ence of its principles and its policies, 
and continually improve its service. 

“T have recognized from the begin 
ning that the way to meet this great 
respons bility was to surround myself 
with men whose loyalty and character 
and capacity would insure the realiza 
tion of my plans and purposes. Such 
an accomplishment is the test of an 
executive. 


perman- 


“T have realized also that the attain 
ment of such a result would be best 
achieved when [ could select from such 


a body of associates one on whom | 
could depend, not merely to ‘carry on, 


RICHMOND AGENTS MEET 


The February meeting of the Rich 
mond (Va.) Association of Life Under 
writers was in charge of Charles B 
Richardson, general agent for the Mas 


sachusetts Mutual. As the principal 


speaker, Mr. Richardson introduced 
Edwin A. Snead, prominent business 
man of Clifton Forge, and representa 
tive of his city and county in the Vir 


ginia house of delegates. 


MADE GENERAL AGENTS 
Appointment of M. M. Sizemore as 
general agent at Louisville, Ky., and of 
Robert L. Wells as general agent at 
Hopkinsvilie, Ky., is announced by the 
\tlantic Life. In addition to the city of 
Louisville, Mr. Sizemore’s territory will 


include twelve counties in contiguous 
territory. He was formerly state man 
ager at Louisville for the American Na 


tional of Galveston 


LIFE AGENCY DISSOLVES 
David FE, Hunt, 
who have Atlan- 


Henderson and C. E. 
been representing the 


tic Life as general agents at Huntsville, 
Ala., covering northern Alabama, under 
the firm name of Henderson & Hunt, 
have dissolved partnership, it is an 


nounced, and Mr. Henderson will here- 
alter represent the Atlantic alone in 
that capacity at Huntsville. 


but to build as well or better than I 
on the foundations I had laid. 

“Few executives attain such a result, 
and fewer still enjoy the rare privilege 


and satisfaction of such contact and such 
experience. In fact, I have watched 
with interest the rare instances where 
one executive has found and depended 
upon another who has shown such char- 
acter, such capacity and such soundness 
of judgment as to reflect glory on his 
predecessor, 


Character and Loyalty 


“The Morris Plan Insurance Society 
and | are fortunate in having discovered 
one who conspicuously exemplifies these 
facts, which I take great pleasure in 
recording in the permanent history of 
the Society. I refer to Henry H. Kohn 
of Albany and New York. 

“As Vice-President and General Man- 


ager of the Society, Mr. Kohn has 
demonstrated a character, a loyalty of 
cooperation, a capacity and an inde- 


fatigable energy which constitute the 


Society's most valuable asset. He has 
taken one of my cherished creations and 
developed it as well as, or better than, 


could have done. 

“In these circumstances, and pursuant 
to a policy which I desire to execute 
whenever circumstances justify it, | rec- 
ommend that Mr. Kohn be elected to 
succeed me as President of The Morris 
Plan Insurance Society.” 

Mr. Kohn made a remarkable success 
in Albany for the Phoenix Mutual, his 
agency ranking as leader. He is con 
nected with various banking and_= in- 
dustrial enterprises, being a director in 
about a dozen companies. 


| myself 


MORTGAGORS AS PROSPECTS 


Following Up Mortgages Often Leads 
to Good Life Insurance Business, 
Experience Shows 


awake ayent, likely pros- 
insurance occur through 
a variety of channels, and one of the 
fruitful sources of new business 
can be found in following up mortgages. 
The “John Hancock Field” cites a re- 
cent case, and gives some valuable point- 
ers to the underwriter who wants to de- 
velop prospects in this field. 


To the wide 
pects for life 


most 


“In one of our progressive agencies,” 
it says, “an ayvent who has been in the 
Company’s employ less than six months, 


walked into the Manager’s office and 
asked him if he had any leads. 

“The Manager replied, “Yes,” and 
took from his desk a card which had 
been made out the day before by his 
stenographer, which recorded the fact 


Blank had placed a large 
“Go and see 


that one Mr. 
mortgage on his property 
this man,” were instructions. The agent 
did so and returned with an apvlica- 
tion for $100,000. The policy Was issued 
promptly. The premium was paid. 

for Mort- 
unlimited. 


“The number of 
Insurance is practically 


prospects 


gage 
It is generally conceded that at least 
85% of the homes in the United States 
are mortgaged. Besides, the names of 
these prospects are within reach, since 
lists of all mortgages recorded are pub- 
lished and are available to any man 
who has energy enough to look them 
up. 


“You can get the attention of a mort- 
gagor very easily when you show him 
how essential it is for him to carry life 
insurance to cover the mortgage and to 
protect his family against loss of the 
home, in case of his death. [It is un 
doubtedly better to quote the cost on the 


percentage basis rather than the pre- 
mium in dollars and cents, so that the 
morgagor may associate it with the in- 


terest on his mortgage. An interest rate 
of from 5% to 6% is usually paid for 
the average mortgage. A life insurance 
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policy costing from 2% more will 
protect the mortgage. 

“Recommend an ordinary whole life 
policy but if term insurance is to be 
taken, suggest changing it to a permanent 
form at the earliest possible opportunity 
One of our agents states that he has al- 
ready converted more than 75% of term 
insurance written to cover mortgages 
and has written much additional insur- 
ance. Better still—show how a mortgaye 
can be amortized through endowment in- 
surance (liquidated as by a_ sinking 
fund). A twenty-year endowment policy 
which would cost about 5% of the face 
of the mortgage would provide funds to 
liquidate the mortgage in twenty years ’ 


to 5% 


AETNA AGENTS ADD TO LINES 

George B. Sorrells, general agent of the 
Aetna Life at Columbia, S. C., and J. 
Stanley Edwards, general agent at Denver, 
Col., 


for accident 


have been appointed general agents 
and health, 


and group disability business in their re- 


non-cancellable 


spective territories. Mr. Sorrells will have 
equal privileges with the Atlanta branch 





AIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIA'NNAPOLIS 


Omaha, Des Moines 


Denver, 





office for the development of such busines., 
while Mr. Edwards will share equal privi- 


leges with the Denver branch office and 
with general agents Ed D. Smith and 


Sons, of Salt Lake City. 








HOME LIFE 
Insurance Company 


of New York 


ETHELBERT IDE LOW, 
President 


The 66th Annual Report shows: 


Premiums received 


during the year 1925.. $8,563,525 
Payments to Policy- 
holders and their Ben- 
eficiaries in Death 
Claims, Endowments, 
Dividends, ete......... 6,414,143 
Increase in Assets.... 3,174,334 
Insurance in Force...281,338,015 
Admitted Assets...... 54,631.552 


FOR AGENCY APPLY TO 


256 BROADWAY 
NEW YORK 




















| NEW POLICY 
Disability Benefits of $15.00 per $1,000.00 


Waiver of Premium 
BROADER DOUBLE INDEMNITY CLAUSE | 


Loans at end of 2nd year 


The Marhattan Life Insurance Co. of New York 














ONWARD MARCH—1925 


Total of Paid-for Business 
OS 0 %ekaawk Xs 


BANKERS LIFE COMPANY 


G. S. NOLLEN, President 


DES MOINES, IOWA 


...... $134,242,954 
157,045,211 














Celebrating 


75th ANNIVERSARY 


DIAMOND JUBILEE YEAR 
Seventy-five Years of Service to Policyholders 
New Added Features to Our Policy Contract 


Berkshire Life Insurance Co. 
ncorporated 1851 
PITTSFIELD. MASSACHUSETTS 


F. H. RHODES, President 
OPENING ALWAYS FOR RIGHT MAN 


New Policy Forms 
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This newspaper ts owned and ts pub- 
lished every Iriday by The Eastern Un- 
derwriter Company, a New York corpora- 
office place of business, 86 
Fulton Street, New York City. Clarence 
Axman, President and Editor; W. L. 
Hadley, Secretary and Business Manager ; 
Edwin N. Eager, Associate Editor. The 
address of the officers ts the office of this 
newspaper 7 ele phone Beck 
man 2076. 

Subscription Price $3.00 a year. 
copies 25 Canadian subscriptions 
$1.00 for postaye should be added. Other 
$1.50 for 


tion, and 


number: 


Single 
cents, 


Canada 
postage should be added. 

Entered as second-class matter April 
1, 1907, at the Post Office of New York 
under the act of March 3, 1879. 


countries outside of 


TREND OF THE TIMES IN 
INSURANCE 
The annual report of W. Irving Moss, 
president of a fleet of companies in New 
Orleans, telling about the 1925. activi 
ties of those companies, is significant of 
the times and of the trend of insurance. 
Mr. Moss is president of at least six 
Union In 


corporations They are the 


demnity Co., the LaSalle Fire Insur- 
ance Co., the Great Union Fire & Ma 
rine’ Insurance Co., the Union Title 


Guarantee Co., Ine., the Northwestern 


Casualty & Surety Co. and Insurance 
Securities Co., Ine. 

The companies, by the way, have a 
new fourteen-story building. The = in 


surance trend shown is that of a large 


variety of insurance interests under one 
rool Here we have the 


parent com- 


pany which is the Union Indemnity Co. 
Then there are two fire insurance com- 
panies, the LaSalle and the Great Union 
Fire; there is the latest addition, the 
Northwestern Casualty and Surety, and 
the other companies listed above. Thus, 
everything is written, or can be written, 
except life insurance. 

While the organization is strong in it- 
self, the Insurance Securities Co., Inc., 
having a surplus of more than $4,000,000, 
and the Union Indemnity alone having 
more than $9,000,000, back of 
this growing fleet, is one of the strong- 
New 


directors of the 


assets ol 


Orleans. 
Moss 
being directors in one 


interests in 
A list ot the 
Companies, some 


est financial 


company and others in another” or 


others, show a very strong link between 
insurance and a great diversity of activ- 


ities. The business titles of some of 
the directors follow: vice-president, 
Whitney Central Trust & Savings 


Bank, New Orleans; 
berman; 


capitalist and. lum- 
New 
York Trust Company; president, Canal 
Bank & Trust 

agent; president, 


chairman of the board, 


Company; insurance 
Standard Trust & 


Savings Pank of Chicago; real estate 
man; president, National Bank of Com- 
merce; Wesson = Oil 
Snowdrift Company; 


president, Hibernia 


and 
manufacturer ; 
Sank & Trust Com- 
Horlick’s Malted 


Mik Company; coffee importer; chief 


president, 


pany; vice-president, 


counsel, Illinois Steel Company; presi- 


dent, Texas and Pacific Railway Com 


various officers of Voccaro 
Co. 


Orleans; 


pany; 
grothers & 
New 
Company, Chicago; president and vice 
sank & 


steamship 
president, 


owners, 
Palmolive 
president, Marine 


Trust Com 


pany, New Orleans; life insurance 
general egent; vice-president, Milwau 
kee Electric Railway & Light Com 
pany; cotton merchants; sugar plant 


ers, lumbermen, ete. 

Thus, we sce a common bond between 
insurance men and men in some of the 
activities in America. 


most important 


Another interesting feature of the 
Moss companies is the advisory com 
mittees. Lor instance, there is one in 


New 


company board chairman, an architect, 


York on which there are a trust 


a lawyer, a discount corporation man, 


and one of the most successful real es 
tate men in town, Charles I. Noyes of 
Out in Califor- 


nia there is another advisory committee 


the insurance district. 


on which are four prominent bankers, a 


lumberman, a vice-president of — the 
Mack International Motor Truck Cor 
poration, and others. In Wisconsin 


there is a third advisory committee, also 


consisting of leading residents of that 
state. 


The net premium income, by the way, 


of the Union Indemnity last year was 
$7,762,010, an increase of more than 
$1,250,000. The total assets increased 
$1,343,000. The incurred losses for the 


year were less and so were expenses, 


MILLION DOLLAR PREMIUMS 
While 


surance are growing in size to almost 


single premiums in life in- 


unbelievable amounts the matter of 


these large payments is not new al- 


though there are more large ones now 


than ever before. Way back in 1889 
Max Goldfinger of. the Mutual Life 
made a single premium payment of $578, 
345, which for years was the record. 
Tue EASTERN UNDERWRITER is informed 
that there have been larger payments 
since then for straight life insurance. 


In fact, there has been one written with- 
in a year or so of twice the amount of 
Goldfinger’s premium. 

Of course, in group insurance and in- 
sured thrift payments in excess of $1,- 
000,000) are 


premium in the group division of a com- 


recorded and there is one 


pany of about one and three quarters 


of a million. 
check, of 


$1,352,238, placing the pension plan of 


The largest single premium 
which there is a record, is 
the All America Cables Co. on a sounder 
basis through the purchase of deferred 
annuities in the Metropolitan Life. 

HANDY AUTO RATE SHEET 

The Royal has issued a handy auto- 
mobile fire and theft rate sheet for the 
convenience of brokers and agents. It 
covers all New York City territory, also 
all Eastern territory. 


EXTENDS CONTEST DATE 
The National Roard of Fire Under- 

writers has extended to April 1 the time 

for the submission of motion picture 


synopses in its $1,500 prize contest. 

















‘The Human Side of Insurance 














PHIL 


BRANIFF 


Phil Braniff of T. I. Braniff Co., Ok- 
City, Okla., that 
will never spiit that insurance organiza- 


lahoma says politics 


tion. He has made a poll of the organ- 


ization and finds Democrats and Re- 
publicans about fifty-fitty; and relative 
to two mooted questions of a_ political 
nature he has this to say in his agency 
bulletin: 

“Our 


thing we 


stand on prohibition is some 
would rather discuss in pri- 
vate. Regarding woman suffrage, I will 
say that | am for it. ‘Freedom of the 
that 


place to 


Shes’ is something has made the 
better live off of. 
There was a day when many men had 


world a 


to spend long hours searching for wash- 
ing for their wives to do, but now it is 
a simple mater to get your wife a job 
Were it not 
women [ wouldn’t be taking half so 
many magazines and probably wouldn't 
dress up with a stiff collar every day. 
| will now give you a paragraph on 
‘What I Know About Women, which 
is a result of careful study: Ain’t Jeddies 
funny?” 


and go fishing. for sales- 


+ 


J. P. Madison, correspondent of Rich- 
mond, Va., who devotes his entire time 
to the news writing line and who is an 
associate member of the Richmond As- 


sociation of Life Underwriters, has 
heard so much about ethics and that 
sort of thing in = recent years in 


connection with the insurance business 
that he has decided to raise an ethical 
point himself. To E. B. Meade, treas- 
urer of the association, he wrote the fol- 
lowing letter the other day which is 
self-explanatory: “l am enclosing here- 
with a check for $5 in payment of an- 


nual dues as an associate member of 
the Richmond Association of Life Un- 
derwriters. Incidentally, I would like 


to suggest that while the association is 
pondering over ethical problems of one 
sort and another it might give thought 
to the question as to whether it is ethi- 
cal or not for one of its officers, regu- 
larly employed in the insurance busi- 
ness, to engage in part time work sell- 
ing insurance news in competition with 
an associate member of the association 
who is devoting his entire time to news- 
paper work. Doubtless it would be con- 
ceded at least that an insurance man so 
engaged in part time work and holding 


an officer's position in the association 
with the privilege of sitting in on excey- 
tive committee sessions places at an uti- 
fair advantage a newspaper man not en- 
titled to such privileges. I might add 
that the officer in question recently 
changed from a weekly to a daily con- 
nection in the news selling line, thus ac- 
centuating the competition that already 
existed.” In reply, Mr. Meade said: 
“The matter you bring out in your let- 
ter is a very interesting one. I will 
take it up promptly with President Au- 
gustine who will no doubt refer it to the 
executive committee. It deserves and 
will receive careful attention.” 
x ok Ok 


Edward D. Duffield, president of The 
Prudential, Mrs. Duffield and _ ther 
daughter, Miss Elizabeth Duffield, have 
gone to Montreal, Canada, to participate: 
in the winter sports. 

kk Ok 


Norman R. Moray, general manager 
of the Harttord Accident & Indemnity, 
sailed last Friday for Europe. He will 
motor through southern France and 
spend a few weeks on the Riviera. 

x ok x 


Clarence A. Ludlum, vice-president of 
the Home Insurance Company, is_ in 
Jermuda. 

a ae 

William W. Oitter-Barry, who enjoys 
the distinction of being General Man- 
ager and Secretary of the oldest In- 
surance Company in the World—the 
Sun Insurance Office. Mr. Otter-Barry 
was educated at Marlborough and Trin- 
ity College, Cambridge, and in 1901 was 
called to the Bar as a member of the 
Inner Temple. He practised as a Bar- 
rister for some years in London on the 
Northern Circuit, and, after the earth- 
quake in Jamaica in 1907, went to King- 
ston as Junior Counsel for the Insur- 
ance Companies. Early in 1911 the in- 
structive and authoritative volume “Law 
Relating to Fire Insurance,” of which 
he is joint author with Mr. A. W. Baker 
Welford, was first published. That book, 
which has been through two editions, 
is a standard work on the subject. In 
the next year he went to the Fire Of- 
fices Committee as Assistant Secretary, 
a position he occupied with distinction 
until 1918, when the retirement of G. FE. 
Mead, the then Manager and Secretary 
of the Sun Insurance Office, brought 
about changes in the Executive Officials, 
Mr. F. White, the Sub-manager, being 
appointed to the position vacated by Mr. 
Mead, and Mr. Otter-Barry being made 
Sub-manager and Assistant Secretary. 
In 1924 Mr. White resigned, owing to 
ill-health, and Mr. Otter-Barry was pro- 
moted to succeed him. Mr. Otter-Barry 
is Deputy Chairman of the London Sal- 
vage Corps and Deputy President of 
the London Insurance Institute for the 
current year. 


NOW ASSISTANT SECRETARY 





Irving F. Brigham Promoted by Buf- 
falo; G. W. Sailor in New Jersey 
and Pennsylvania Field 
The Buffalo Insurance Co. has made 
Special Agent Irving F. Brigham an as- 
sistant secretary of the company. The 
increase of its business has made it 
necessary for Mr. Brigham, who for- 
merly spent a part of his time at the 
home office, to relinquish his outside 
work. He will be succeeded in the field, 
effective March 15th, by George W. 
Sailor, now with the National Liberty 
group, as special agent for Pennsylva- 
nia and New Jersey, with headquarters 

at Philadelphia. 





Paul F. Clark, general agent, John 
Hancock Mutual Life, Boston, is in Nas- 
sau, The Bahamas, on a vacation. 
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Why I Did 


Not Admit 


The American Lloyds 


By W. Stanley Smith, Insurance Commissioner of Wisconsin 


Under Section 201.38 of the Wisconsin 
Statutes—governing the admission of 


foreign companies—‘a Lloyds associa- 


tion, whereby each associate under- 
writer becomes liable for a proportion- 
ate part of the whole amount insured 
by a policy, may be admitted to trans- 
act insurance in the state, upon the 
same terms and conditions as insurance 
companies of other states of the United 
‘States,” 


provision as in subdivision (c) of subsec- 


and except where there is specific 


tion 1 of section 201.3 it would seem that 
the requirements of the provision applica- 
ble to insurance companies of other states 


are applicable and are to be adjusted to fit 


the peculiar character of such organiza- 
tions. 

This loosely drawn law furnishes an- 
other glaring evidence of the need of a 
revision of the insurance laws for the 
proper protection of the insuring public. 

Licensing an individual, or an agency 
of another state, who may be acting as 
attorney-in-fact for a group of indi 
viduals voluntarily associating under a 
designated “American 


name, such = as 


Lloyds” being unauthorized, it would 
seem that the only proper application 
for the admission of such a group, under 
its assumed name, would be such a one 
as signed by each individual underwriter, 
with address (domicile) giving the net 
worth of each individual, the amount of 
nis subscription, the individual liability 
on each risk assumed, the amount of 
cash or securitics deposited with the 
appointed attorney-in-fact to act for 
him in the negotiations and assumption 
of insurances, and the appointment of 
the Commissioner of Insurance as the 
attorney for service of process by and 
for such individual, and collectively for 
the group to be recognized and accepted 
by all as legal service upon the attor 
ney-in-fact; and attached to and made 
part of such application for admission a 
copy of the subscription agreement, ap- 
pointment of the attorney-in-fact embody 
ing all the powers conferred, compensa 
tion allowances, ete.; copy of Deposit 
Trust Agreement, policy forms, and finan 
cial statement of the group transactions 
under its assumed name through and by 
the attorney-in-fact. The license then, if 
issued, would be in the designated name 
of the group of underwriters, per 
Attorney-in-lact. 


Individual Underwriter Liable 

In such an association, individuals— 
known or unknown to each other—may 
associate to do an insurance business for 
profit and without a segregated capital, by 
each associate appointing a person (who 
as a rule is the promoter and who ap- 
points himself) to act in an agency ca- 
acity in securing insurances, who acts for 
the individual and associated individuals, 
referred to as a Lloyds association, as 
the attorney-in-fact, who is given author- 
ity to bind each individual on each risk 
accepted up to a certain percentage of the 
security deposited by each such individual 
associate or underwriters. 

Under such a Lloyds policy the indi- 
vidual underwriter makes himself liable 
only for his proportionate share as agreed 
in his subscription agreement; if, in the 
event of loss it became necessary to realize 
on such individual underwriters deposited 
securities and they were found of no value, 


or the individual had become insolvent, 
the other individual underwriters would 
in no way be liable for such a deficiency, 
the insured would be the one who would 
be required to bear that loss in receiving 
just that much less in the adjustment of 
his claim. 

The attorney-in-fact, as the promoter, 
as a rule, provides for the payment of a 
subscriptton fee by each individual sub- 
scribing associate and in the agreement 
with cach also provides that the attorney- 
in-fact shall receive from 30 per cent. to 
40 per cent. of the premiums secured, for 
which the said attorney-in-fact shall pay 
alk or a certain portion of the expenses 
incident to the conduct of the business. 
In the case before us, the subscription fee 
was $25 per unit of $100 participation 
meaning and based upon the amount of 
securities put up—and 32% per cent. on 
direct premiums written and 37% per cent. 
on reinsurance accepted. The subscrip- 
tion fees furnish the expenses of promo- 
tion, and the amount of securities depos- 
ited by each subscriber forming the basis 
of his participation in the profits. 


The Superior Underwriting Co. 


On the basis of a subscription fee of $25 
for each unit of $100 participation by the 
individual subscribing underwriters—this 
unit of participation being the basis of the 
individual underwriter sharing in the proi- 
its—the Superior Underwriting Company 
or attorney-in-fact has received from its 
subscribing underwriters $15,482.50 in 
cash and $6,097.50 in notes for promotion 
expenses. 

During the past years the practice has 
sprung up for three or more individuals 
desiring to act as promoters to incorpo 
rate an Underwriting Company and_ then 
have such Underwriting Company desig- 
nated as the attorneys-in-fact. That was 
done in this case, the company being 
designated as the Superior Underwriting 
Co., incorporated in Illinois by three in 
corporators, May 22, 1924, nine months be 
fore there was an effort to promote the 
American Lloyds; all that those promoters 
paid into the Underwriting Company was 
two hundred dollars, for which there was 
issued to themselves first 750 shares of 
non-par valne stock, which was later re 
duced to 150° shares of non-par value 
stock; one of the promoters, Edward C. 
Leidell of Duluth, Minnesota, turning 
over his contract to act as attorney-in 
fact to this Superior Underwriting Com 
pany and receiving all but two of the 150 
shares of this stock, of which he still re 
tains 83 shares, the balance being sold to 
26 other persons, 19 of whom appear also 
in the list of associate underwriters—the 
amount paid for 77 shares sold appears 























HERE Page 13 
Why not try 
this service? <i 
| This Company is equipped to offer 
engineering service and suggestions | 
| for the improvement and protection of | 
fire risks. We have a trained staff, 
which is at your service. 
- THE ALLIANCE 
INSURANCE COMPANY 
of Philadelphia 
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from the Examiner's report to be $1,875, 
so that for the original investment of $200, 
the parties owning the Superior Under 
writing Company have so far seemingly 
realized more than nine times their origi 
nal investment with still 86 shares re 
maining, with not one dollar of business 
done for the American Lloyds after an 
existence of nearly two years. 
The [linois laws are notoriously 
as to the organization of such agency or 
ganizations as the Superior Underwrit 
ing Company. In a letter received from 
the Superintendent of Insurance of Lh 
nois on the question of such organiza 
tions, the Superintendent says: “We de 
sire to emphasize that we deem our Sta 
tute to be altogether inadequate to cope 
with conditions as they exist in [linois 
and we have endeavored unsuccessfully to 
remedy the same.” Then he also says: 
“You will please further notice that this 
Statute makes no provisions for the exe 
cution of a deposit trust agreement, and 
we regard any such arrangement to be 
wholly voluntary in so far as the laws of 
this state are concerned.” This, as a mat 
ter of fact, is a repudiation and a “wash 
ing of hands” of all responsibility of this 


weak 





J. A. KELSEY, General Agent 


ASSETS Sag owet aa RO 
PREMIUM RESERVE 
OTHER LIABILITIES 
NET SURPLUS ... =. « 








Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 


United States Fire Branch: 45 John Street, New York 


U. S.—Statement June 30, 1925 


GEORGE Z. DAY, Ass’t General Agent 


$7,055,036.89 
- . «  1,687,493.68 
Hele SS 708,969.99 
4,658,573.22 
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class of organizations by the Hlinois In- 
surance Department. 

It is this Superior Underwriting Com- 
pany that applied or a license to the In- 
surance Department of Illinois for the 
American Lloyds—and it is this Superior 
Underwriting Company as the attorney in 
fact that received a license in Hlinois bear- 
ing date of June 17, 1925. Referring. to 
the Hlinois Statutes relating to Lloyds 
associations, the Superintendent of Insur- 
ance in his recent letter says: “An exam- 
ination of this statute discloses that the 
individuals desiring to avail themselves of 
this statute are not required to be citi- 
zens or residents of Illinois. You will 
also notice that such individuals do not 
receive a license, but that every agent, 
atlorney-in-fact or other representative by 
or through whom are issued or negotiated 
any policies or contracts or agreements 
fer any msurance or indemnity of the 
character referred to in the Act (Fire In- 
surance), shall secure a Certificate of Au- 
thority from us . in other words, the 
Certificate of Authority under this Sta- 
lute is issued to the attorney-in-fact.” 

The Superior Underwriting Company. is 
the Agency through which the indivi- 
duals voluntarily associated together. as 
American Lloyds desire to write fire in- 
surance and it this Agency that has re 
ceived a license in Illinois and not the in- 
dividuals composing the group presenting 
itself as American Lloyds. 

An Incorporated Agency Co. 

It is this Superior Underwriting Co.; an 
incorporated agency company with a capi- 
tal of 150 shares of non-par value stock, 
that is applying for admission to Wiscon- 
sin to be permitted to solicit and write fire 
insurance in Wisconsin. 

This incorporated Agency has elected a 
president, two vice-presidents, one . of 
whom is also designated underwriting 
manager, a secretary, a treasurer, and. an 
assistant secretary and treasurer. It has 
transacted no business in Illinois, the only 
state it is authorized to solicit insurartce 
in. From the Examiner’s report of “ex- 
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amination, this Superior 
Company has notes rec 


Underwriting 


eivable $6,097.50, 


which are placed as collateral at the bank 
for a loan of $4,100, and that the avail 
able cash January 21, 1926, was $694.26, 


annual salary list of 
dollars for 
and an annual office 
dred dollars. 

(1) Under the law of Wisconsin, 


with an 
thousand 


seventeen 
three of its officers 
rental of fifteen hun 


hereunto 


relerred t a Li s Association may be. ad 
mitted to transact insurance (other than life) 
pon the me teri md conditions as msut 
ance panic ot he statey of the United 
State 
(2) Lach alien underwriter shall keep and 
maintain on deposit at all times with the afto» 
ne r attorneys-in-fact for such Lloyds asso 
ciation licensed im this state, a um om cash 
or om security mentioned im the imvestment 
law (201 yin which regular companies Cother 
than life) must invest their funds, equal to 
three Lime the maximum amount assured by 
such underwriter on any single risk, or in heu 
there 
) No underwriter shall) assure any liabil 
ity or an single risk an this state (excluding 
reinsurance authovized by the laws of this state) 
in excess of ten per ent. of the net worth of 
such underwriter 
(4) \ tatement of such limit of single 
risk and of liability, and of such net worth 
with the names tddresses, and occupation ol 
all individual underwriters hall be filed) with 
the application for admission, and with each 
annual statement and oftener a required by 
the commissioner 
\n insurance company must have a 


fixed and detinite domicile. It must be 
permitted to transact business in the state 


of ifs domicile. Its name should not be 
so similar to that of another company as 
to be calculated to deceive the public. 


Home of American Lloyds 


What is the domicile of this American 
Lloyds 
Of its 150 individuals underwriters, 149 


Minnesota. 
made, not 
in-fact in 
Underwriting 


esidents of 
The deposits of securities are 
with the incorporated attorney 
Chicago the Superior 
Company—-but with a bank in’ Duluth, 
Minnesota, under a Deposit Trust Agree 
ment; its policies state that its head office 
is in Duluth, Minn.; its underwriting offi 
cials and underwriting office are located in 
Minn., but this American Lloyds 


are recorded as 


Duluth, 


licensed to write in- 
business in the State 


is not and cannot be 
surance or transact 


of Minnesota. When this question is 
raised, we are promptly informed that 
they can write and transact business in 
Illinois, because their Agency Com- 


pany and Attorney-in-lact has been there 
licensed and can solicit and write business 
in [linois. However, there is another 


[linois 
a different 


“Amerwan Lloyds” in Chicago, 


having a corporate agency of 


name than Superior Underwriting Co.; 
there are now under arrest in Michigan 
two agents of an “American Lloyds of 


Chicago,” for soliciting 
surance there without a license—but this 
American Lloyds states that it has so- 
licited and written no business anywhere. 
Then there is an “American Lloyds” in 
New York City doing business. [rom 
the evident reluctance to definitely fix its 
domicile this American Lloyds seems very 
desirous of securing license in Wiscon- 
sin as a certificate of respectability to en 
able it to write sufficient business here 

with the possibility of securing additional 
Wisconsin subscribers depositing addition 
al securities—to be able to comply with 
the Jaws of Minnesota and then obtain a 


and writing in- 


license there, when then perhaps they 
might be willing to fix Minnesota as the 
state of domicile. Until then and for the 


purposes of securing a Wisconsin license, 
they seem anxious to have their habitat 
construed as a sort of perambulating dom 
icile, and their incorporated agency li 
censed to transact business for them in 
this state. 

It is in fact this incorporated Agency at 
Chicago—the Superior Underwriting Com 
pany —that is applying for a_ license to 
transact business in) Wisconsin, and = not 
the American Lloyds, just as they did and 
as--under the inadequate Hlinois laws 


they were permitted to do in Hlinois. 
Under the Wisconsin laws we do_ not 
issue licenses to other than resident agents, 


were incor 
incorporated 
licensed as such—the 
to individuals only. 


and even though an agency 
porated in this state, the 
ageney could not be 
license beme 








| 
| O. J. PRIOR, President 
| 





INCORPORATED 1868 


| | 
Che Standard Sire SInaurauce Go. 
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OF NEW JERSEY 
TRENTON, N. J. 


W. M. CROZER, Secretary 











Considering the requirements of (1) 
and (2) to the pending application, the se- 
curities deposited with the attorney-in- 
fact must be of an amount equal to the 
minimum amount required of a fire insur- 
ance company for capital and surplus and 
it would seem a logical assumption that 
such securities contorm to the character 
of the securities in which a sum equal to 
the capital) $100,000) must be kept (Sec. 
201.25-1. (a), (b) and (c), with the 
amount over and above the minimum re- 
quirement deposited to be in cash or of 
the character permitted by Sec. 201.25 
limited to not more than 10 per cent. of 
its admitted assets in the securities of any 
one corporation, provided that any such 
stock or bond investments are limited also 
to those of solvent dividend paying cor- 
porations. 


Deposits 


According to the report of Associate 
Acuarty J. R. Lange, who acted as_ the 
examiner in this case, the individual un- 
derwriters have not deposited any — se- 
curities with the Superior Underwriting 
Co. acting as attorney-in-fact, but have 
made their deposits with the City Na- 
tional Bank of Duluth, Minnesota, 7Trus- 
fee, under a Deposit Trust Agreement. 
The amount of securities so deposited ag- 
vregates $162,330—the 7,500 kroner se- 
curities being included as of $1,875 value; 
of these securities $96,391 are listed in 
the annual valuation of securities book is- 


sued under authority of the National 
Convention of Insurance Commissioners, 
but only $16,317 of which conforms to the 
class of securities in which insurance com 
panies may invest capital funds. (See. 
201.25-1. (a), (b), (ec). It is impossible 


at this time—and unnecessary for these 
findings and opinion to determine 
whether all or how much of the amount 


represented by these securities could prop 
erly represent investments of — surplus 
funds in a regular insurance company ; 
but if gilt-edged and these — securities 
could be disposed of for their face valu 
and these subscribers intend to go inte 
the fire insurance business—other than for 
a mere “speculative flyer” for profit—it 
appears strikingly strange why this was 
not done and a regular stock fire insurance 
company organized, instead of following 
“the devious ways of Heathen Chinee,” 
which seems almost necessary in the pro- 
motion of underwriting companies to oper 
ate Lloyds with hooks and steel cable at- 
tachment to the securities individually de- 
posited. 

These securities—such as they are, or 
may be, were not deposited with the at- 
torney-in-fact—the Superior Underwrit- 
ing Company of Chicago—but with the 
City National Bank of Duluth, Minne- 
sota, Trustee, under a Deposit Trust 
Agreement. Under this agreement, the 
depositor of the securities collects and re- 
ceives the interest or dividends and nol 


(Continued on page 26) 








LOYAL TO FRIENDS, 


AND TO LOYAL AGENTS, LOYAL 





Neal Bassett, President 

John Kay, Vice-Pres. and "-eas. 
Waite Bl ven, Vice-Pres. an. West. Mgr. 
A. H. Hassinger, Secretary 

Wells T. Bassett, Secreta y 


FIREMEN’S 


: INSURANCE CO. 
of Newark, N. J. 


Organized 1855 
Statement January 1, 192% 


ASSETS AND LIABILITIES 
Capital ....... $3,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities. . 


Net Surplus... 


8,536,871.80 
3,586,660.11 





Assets .$15,123,531.91 


Policyholders’ Surplus 
$6,586,660.11 





Henry M. Gratz, President 

Neal Bassett, Vice-Pres. 

Joha Kay, Vice-Pres. and Treas. 

Waite Bliven, Vice-Pres. and West. Mgr. 
Davis G. Vaughi Secretary 

A. H. Hassing oa, eaianaee 

Welle T. Bassett, Secreta 


Girard F.«M. 


INSURANCE CO. 
of Philadelphia 
1853 


Statement January 1, 1925 


Organized 


ASSETS AND LIABILITIES 


Capital ..... ..$1,000,000.00 
Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities. . 


Net Surplus... 


3,213,098.14 
1,260,934.06 





Assets ........$5,474,032.20 


Policyholders’ Surplus 
$2,260,934.06 








Neal Bassett, President 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
John A, Snyder, Secretary 

A. H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


MECHANICS 


INSURANCE CO. 
ef Philadelphia 
Organized 1854 





y 1, 1925 
ASSETS AND LIABILITIES 


Capital .......$ 600,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
all other liabilities 


Net Surplus. . 


2,575,127.95 
1,000,362.98 





Assets ........$4,175,490.93 


Policyholders’ Surplus 
$1,600,362.98 














H. M. Schmitt, President 

Neal Bassett, Vice-Pres. 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
Thos. A. Hathaway, Secretary 

A. H. Hassinger, retary 

Wells T. Bassett, Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa. 
Organized 1866 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .......$1,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities. . 


Net Surplus... . 


3,751,385.75 
501,427.56 





Assets ........$5,252,813.31 


Policyholders’ Surplus 
$1,501,427.56 











LOYAL TO FRIENDS, AND TO LOYAL AGENTS, LOYAL 














February 26, 1926 






ireatroresie oles 
+—¥ i r e——}- 
a SPST BAM RAR SHE J 
= ———— 

















































































EIGHTY YEARS 
OF ACHIEVEMENT 


1846-1926 


Cleveland requires and uses every form of property insurance extant. Indemnity is its 
bulwark; abolish insurance today and tomorrow the wheels of industry would slacken per- 
ceptibly. The American, on the occasion of ils anniversary, boints with pride to the achieve- 
ments of Cleveland, in the accomplishment of which we have had a part. 


CLEVELAND 


The city of Cleveland, Ohio, was founded by Moses Cleaveland, chief surveyor 
for the Connecticut Land Company, who set out in the Spring of 1796 to survey a 
tract of three million acres that is now known as ‘The Western Reserve. It is 
situated on the southern shore of Lake Erie at the logical and most economical 
meeting point of ore, coal and limestone. 





Ikighty years ago it ranked forty-third among the cities, having a population of 
about twelve thousand. Today it covers an area of sixty-nine square miles and is 
our fifth largest city. “Greater Cleveland” has a population of 1,070,475. Ground 
which was originally purchased as low as thirty cents an acre now scils as high as 
$25,000 per front foot, 


ate, a 





Cleveland has become a power in industry, and holds an enviable position im 
international commerce. It is the greatest iron ore market in the world-—ten million 
tons being received annually—and is the largest manufacturer of automobile parts. 
A total of 3,048 manufacturing plants produce annually 15,000 products, valued at 
more than One Billion Dollars. The bank deposits are over 800 Millions with 
clearings of 5% Billions per year. 





It boasts of three universities, 225 public and parochial schools, 450 churches, 
80 hotels and 2,467 acres of parks. Likewise the finest theatre and most magnificent 
Public Hall in the world—the latter costing nearly Seven Million Dollars and 
seating nearly 15,000. It has the City Manager form of government. Its “group 
plan” for public buildings is known in city planning circles the world over. 


There is a great diversity of industries—nearly everything for which the world 
has a market being manufactured in Cleveland. It leads the world in production of 


‘ wire nails, bolts and screws, malleable castings and heavy machinery. It is the home 
of the largest paint and varnish factories in the country—producing enough paint 
to provide every inhabitant of the globe with a half pint yearly. The gross export 
| trade is $300,000,000 annually—the tonnage handied on the docks of Cleveland 
exceeding that of all the ports of France combined. 
| 


THE AMERICAN 


































































































1/ INSURANCE COMPANY 
\ d Western Dept.: Home Office: | | } 
| M| ter ROCKFORD, ILL. NEWARK, N. J. 
+ 3 > (Next time we shall tell you about St. Louis) 
> ~~ E ; Pas tie . | Wa _ 











s 


ye 
—. 


AL 
= — 





nN : See Mb ai Py ee : ‘ ‘ st : ex _ y a 
1846. With everything A merican, tomorrow .+ secure” 1926 
é a neta ~ 

















ie 
be. 


G.F.we 








Page 16 





February 26, 1926 





Coast Insurance Men 
See Sights of East 


VISIT PHILADELPHIA BUILDING 


McClure Kelly Representatives Guests 
of Insurance Company of N. A.; 
Also Entertained by Yorkshire 


Not all the problems in fire insurance 
have to do with underwriting, taxation, 


reinsurance and hazard angles. There 
is the question of social amenities. 
Take, for instance, the Insurance Com 
pany of North America whose field men 
in batches have been coming to Phil 
adelphia to inspect the wonderful new 
building of the company and as guests 
of the company. Has any other com 


pany the right to entertain those field 
men? 


Well, it all depends. A case to the 
point is the hospitality being showered 
on a special group of five Coast rep 


resentatives of the Insurance Company 


of North America new seeing the sights 
of the East. Messrs. James S. Evans 
and J. J. Ward of California; M. 5. 
Wilhams of Montana; Charles Carlisk 


of Utah and Idaho and “Hunley” Bobb 


of Oregon. This quintette is associated 
with the Pacific Coast agency of Me 
Clure Kelly, and in addition to handling 
affairs of the Insurance Company ot 
North America and the Alliance the 
department has the Yorkshire and the 
Northern of New York. 
Tells Cal Coolidge Story 
\dmitting the pleasure it is to be 


the guest of the Insurance Company ot 


North America 


in’ Philadelphia the 
Coast men felt that there was no reason 
why they should not be the guests ol 
the Yorkshire in the great metropolis 


ot the 
conducted 


became members 
personally 


they 
Kelly 


and thus 


Wallace 


sightseeing flock of the Yorkshire. Mr. 
Kelly is branch secretary of that com 
pany 

“We have had simply a marvelous 
time, said Mr. Evans who is agency 
superintendent of the McClure Kelly 
Department. “And you can quote us 
just as ardently as you desire of the 
Kast’s hospitality. In Washington we 


saw everything from the tall monument 
to the Japanese ambassador 
you must admit.’ 


“And did 


extremes, 


you hear any new ‘Cal’ 
Coolidge steries?” inquired the re 
porter for THe Eastern UNbERWRITER. 


“Y « 5. Wwe did,” 
J. Ward ae? 


national capital 


said Special Avent J. 
fricnd ours at the 
no, it wasn'tAndy Mel 


ol 


lon—he was not even a member of the 
cabinet—quo.ed the President as de- 
scribing the interview he had with a 
committee of police officers following 


the Boston police strike. 
ident in telling the 
into my office and said: 
don't like your action in 
didn't say anything. 


Said the Pres 

‘They came 
“Governor, we 
the strike.’ | 
Then shifting from 


story 


one foot to another one of the commit 
tee said: “Governor, none of the men 
like it.’ I didn’t say anything. Then 
after another nervous minute one said: 


“Governor, I'm afraid well have to work 


against you in the next election. | 
said: “Don't let me detain you and 
they walked out.” 

“By the way,’ interrupted Special 
\gent M. S. Wilhams of Montana, “1 
hope you Eastern folks don’t believe 


that fake story they tell about the man 


wha went into a California” railroad 
depot and said. ‘Il want: a ticket for 
Butte’ whereupon the ticket agent. ts 


supposed to have answered: ‘You mean 
you are willing to buy a ticket to Butte. 


Nebody in his senses wants to go to 
Putte. Come out sometime and ll 
show you that Butte is a fine city. Nice 


people too.” 

Mr. Evans took up the conversation 
again: “Well, we landed in Philadelphia 
and the Insurance Company of North 
America officers were simply splendid. 
We saw that floor where everything is 
done in the Colonial style; and were 
greatly impressed by the whole atmos- 





Franklin W. Fort 





Fire Reinsurance Treaties 


Eagle Fire Insurance Cormpany 
Baltica Insurance Co., Ltd. 


18 WASHINGTON PLACE, NEWARK, N. J. 


(New Jersey) 
(Denmark) 


Thomas B. Donaldson 








phere of the building. It is not every 
company that is 133 years old. In fact, 
there isn't any other company which is 
that old and it is right that their home 
should reflect the period when the com 


pany was born.” 

After an enjoyable time in Philadel 
phia in every respect the quintctte of 
Coast men arrived in New York and 
were immediately captured by Wallace 


Kelly, of the Yorkshire. 
“Do you regard the Colonial style as 


more beautiful than the Mission style 
which abounds m your. state?” asked 
the reporter 

“Say, boy, Ive got to go back to 
California to make my living. Ask me 


something easier,’ answered Mr. [Evans 
contiously. 
Discover Broadway 

“He certainly knows this town and is 
a mighty fine guide,” said Special agent 
Carlisle of Utah and Idaho. “What did 
we Well--and please don't) pub 
lish this as we are all good church mem 


sec: 


bers out in Utah and Idaho, we went 
to Earl Carroll's) Vanities.” 

Special Agent Hunley Bobb of Ore 
von said he was surprised to see New 
York so wet. He didn’t) mean what 


the reader thinks, however, as the West 
erners had bought new hats for their 


J. K. RICE, 


PROMOTE M. S. REEVES 


Brilliant Young Insurance Man Made 
Reputation in Field Before Being 
Called to Head Office in N. Y. 


M. S. Reeves, who made a. brilliant 
reputation in the field as a special agent 
and who was called to the New York 
office of the company in 1924, where his 


ability was agatn demonstrated, has 
been made assistant manager of the 
Liverpool & London & Globe in New 
York. He is the son of John E. 


Reeves, veteran local agent in Charles- 
ton, S: C: 

The appointment will give general 
satisfaction as few insurance men have 
made more friends than has Mr. Reeves. 


astern visit and had got caught um 
brellaless in a rainstorm here. 
Asked about earthquake insurance on 


the Coast Mr. Evans said that consid- 
erable of it was being written, but he 
did not think comments that the com- 
panies were puting too much of that 
liability on the books had merit inas- 
much as the rates have been advanced 
and he thinks they are adequate. 


JR. & CO. 








| 
° | 
‘ | 
A Record of Remarkable Growth | 
Year as of Total | 
Dec. 31s! Capital Reserve ldmitted Assets Vet Surplus : 
1869 $ 469,000 $ 26,833 $ 529,283 $ 3,039 | 
1908 400,006 1,648,073 4,629,718 1,878,452 
i917 703,000 8,299,782 22,022,227 7,420,114 

1923 3,500,000 19,703,105 52,893,275 15,692,715 
1924 3,50.),000 20,280,922 60,054,703 19,810,624 | 

1925 3,560,000 20,265,572 67,922,096 24,161,943* 
*Without including Reserve for Taxes and Depreciation of | 
$6,005,000——an inerease from $3,805,000 ir 1924—which, if | 
classed as stockholders surplus, would bring surplus as of 
Dee. J, 1925, up to $30,166,943. In addition, the Company | 
| has claims against the Mixed Claims Commission aggregat 
ing approximately $6,500,000, excluding interest, séttleme it | 
of which is believed likely in the carly future. 
| 

Ve are Ss Pec ialists in the stock of the 
GLOBE & RUTGERS FIRE INSURANCE CO. 

which we recommend for consideration, | 
Inquiries Lnvited | 
! 
| 
J. K. RICE, JR. @ CO. | 

120 Broadway, N. Y. Tel. Rector 9030 
Private telephone to Hartford | 
This information, while not guaranteed, has been obtained from sources 
| we believe to be reliable. 
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Cc. M. CLOUD ADDS TO AGENCY 


Secures Maryland Casualty for All Cas- 
ualty Lines and London & Scottish 
For Fire Lines 
Chester M. Cloud, for many years 
one of the best known automobile un- 
derwriting agents in New York City, 
has been appointed borough agent for 
the Maryland Casualty for all casualty 
lines. Moreover, Horatio N. Kelsey, 
United States manager for the London 
& Scottish, announces the appointment 
of Mr. Cloud as agent for all fire lines in 
New York metropolitan district. These 
appointments will greatly add to the 
facilities of the Chester M. Cloud agen- 
cy, located on the ground floor at the 
corner of William Street and Maiden 

Lane. 

Phe Cloud agency already represents 
the Home for automobile lines and the 
Harmonia Fire for fire lines. Mr. Cloud 
is returning to the casualty underwrit- 
ing field after an absence of nine years. 
He was resident manager of the New 
York City casualty department of the 
Fidelity & Deposit from 1910 to 1917, 
when he resigned to enter the agency 
business. Since 1917 he has confined 
himself solely to automobile underwrit- 
ing. Last April the agency branched 
out by taking the Harmonia, one of the 
Home group, for fire lines. But added 


fire facilities were needed to meet all 
demands and so the London & Scot- 
tish appointment was sought. 


Oscar Parylertner, who was with the 
C. EK. Wickham agency for six years 
and before that with the Sun Insurance 
Office for thirteen years, will have 
charge of the fire department. C. L. 
Hunter, who has had a wide experience 
for many years with the Maryland Cas- 
ualty as special agent, will have charge 
of the casualty underwriting. 


TWO COMPANIES MERGED 


Union Reserve and American Fire of 
Rossia Group; New Company Called 
the American Reserve 
The American Fire and Union Re- 
serve, members of the Rossia group ot 
reinsurance companies, are being merg- 
ed under the title of the American Re- 
serve Insurance Company of New York. 
The merger has been approved by the 
boards of directors and stockholders and 
by the New York Insurance Depart- 
ment. The new offices include the fol- 

lowing : 

r. B. Boss, president; A. T. Tamblyn, 
vice president and treasurer; jB. N. 
Carvalho, vice president and treasurer; 
W. H. Ford, assistant secretary and as- 


sistant treasurer, and E. C. Andrews, 
assistant secretary and assistant treas- 
urer. 

The board of directors of the new 


American Reserve, which includes men 
prominent in the business and financial 


world as well as insurance, is as fol- 
lows: J. V. Barry, vice president Met- 
ropolitan Life; J. G. Blaine, Jr., vice 
president the New York Trust Com- 


pany; T. P. Boss, president of the com- 
pany; C. H. Brigham of F. F. Small 
& Co., Hartford; B. N. Carvalho, presi- 
dent, fire Reassurance Company; J. W. 
Cochran, president, Fire Association 01 
Philadelphia; KE. P. Earle, president, 
Nipissing Mines Company, Ltd.; B. H. 
Fancher, vice president, Fifth Avenue 
Bank; H. $. Graves of Graves, Miles & 
Yawger; BR. EF. Jones, vice president, 
Bank of the Manhattan Company; V.- 
R. Leavitt of Paine, Webber & Co.; FE 
G. Seibels, manager, Cotton Fire & 
Marine Underwriters; S.  M. Stone, 
president, Colt’s Patent Fire Arms Man- 
ufacturing Company; C. F. Sturhahn, 
president, Rossia Insurance Company; 
A. T. Tamblyn, president, Lincoln [ire ? 
H. S. Tenney, vice president, New York 
Trust Company, and R. H. Williams at 
Estabrook & Co. 

A. E. McCLOSKEY IN TOWN 

A. E. McCloskey, of the 


insurance 


agency firm of Bair & McClosky, of 
Greensburg and Pittsburgh, Pa., was a 
visitor to New York last week. 
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— Thirty Agencies Join Four New Directors 
e ry e e . 
in Dinner to Special Of Excelsior Fire 
_ sien casecsie 
RYAN OF HANOVER HONORED ALL ARE INSURANCE AGENTS 
: A. C. Stevens of White Plains, Toast: Company to Occupy Entire Floor of 
if master at Unique Event; All Call Building; Developing New York 
fe Field Man Helpful and Surrounding States 
y rane 
, In these days when local agents oc- At the annual meeting of the Excel- 
n — pone ar that if their — P sior Insurance Co. of Syracuse, N. Y., 
it agent had rendered more assistance they A A thie ahentl ve ee ree 
n ; would not have lost the $1,000,000 pickle n gent s a : eae Rane Soe: Casiges — 
c ' factory line; and when special agents recorded. Ihey are William M. Harri- 
€ : sometimes grouch that the reason for » gan, president of James F. Murphy Co., 
- a painful loss ratio is lack of judgment Reputation Inc., Niagara Fail, N. Y.; John D. Hen- 
e i or greed for premiums on the part of derson, Herkimer, N. Y.; Philip B. Hos- 
n i the agents considerable satisfaction mer, president, R. W. Hosmer & Co 
should be afforded the fraternity in ° cae 7 ner, : » RK. - Hosmer & Co, 
S : knowing that there are: times when the for reliability and prompt Chicago; and Nelson P. Snow, vice pres- 
e hearts of locals beat as one, and that ; and ident of Gibson-Siow Co., Syracuse. 
: the occasion of the — beat and tom- ness impresses prospects hei The company has moved from. its 
= tomming is a special agent. . ir eure eae j ad ; : 
S. At the Hotel Commodore on Tues- clients and invites the = penn “ ia: ens — ” “A 
w day night this was illustrated by a business FOOte DUNGINE: now has Vo agents, 
1c dinner given to Edward C. Ryan, special all the new ones being stockholders in 
7 agent of the Hanover Insurance Co the company, and is making < 2 
: Z ‘ suré 9 any, <¢ ‘ é g a steady 
ie . ware , Sete : 998 . 
: the hosts being members of more than “Good Service Rendered 1in- progress. It wound up the year with 
( thirty agencies in the Suburban field. 3 $519,000 in assets; a surplus to policy- 
i hig hinge . - ae = —o creaseS their confidence and holders of $467,000. It is being featured 
r. Kyan te or other Gods, Four ; a in its advertising as the “American 
- a “ by. x? ng Bas gpa satisfaction. It makes cer- Agents’ Company.” 
. to the Hanover. he Hanover agents : 3 > : Following the election of Frederick 
“ —_ age hago — Pa tain that their business will V. Bruns as president, Robert C. Hos- 
i anover or Kkyan anything about 1 P ° mer, well known Chicago insurance man, 
™ cae decided to give him a_ banquet. remain with the agent. was made manager of the company and 
iy? is also vice-president. H. C. Little, 
Se “Because he’s a model special agent,” . former senior auditor of the New York 
€ said Allan C. Stevens, of White Plains, Close cooperation of the State income tax bureau, was engaged 
the toastmaster. George C. Damon of ‘ e ° as supervisor of the financial details of 
L. Jamaica, L. L, offered this comment: Home Office will So aid the the company. Philip Koch, formerly as- 
3 “He’s the type of spécial who will come sociated with one of the large New 
: . Ba . E « . < c “Re IN@W 
J oh hy o'clock _ Saturday night and agent that he may satisfac- York offices and more recently with the 
> ask if he can help you in any way. . ‘<6 . ” New York State Fire Rating Organiza- 
(In Jamaica sa ag? gh eg = torily render Good Service. tion, was placed in charge of the under- 
scouted.) “Everybody likes him,” saic writing department as chief examiner. 
G. Lindsay Bell of Yonkers. “He plays The clerical work of the office was re- 
a good game of—well, you know?” said organized. Little o1 the stock can now 
of Harry EF. Colwell, Jr., of New Rochelle, be purchased. $14 a share is asked. 
chairman of the committee. “The as- In discussing the reorganization of 
sured are fond of him, too,” said Judge the company, Vice President Robert C. 
¢- Ben Riley of Tuckahoe. Hosmer said: 
ol / ? “On October 15, 1924, the entire lia- 
y- Home Office Praise Him Too FIRE INSURANCE SOCIETY, LTD. bility of this company was taken over 
e- Three home office representatives of ° by the Inter-Ocean Reinsurance Co., of 
k, the Hanover, who had been invited to 75 Maiden Lane, New York Cedar Rapids, lowa. At the same time 
he see their special honored, all said that Hart Darlington, Menager J. F. Van Riper, Branch Secretary a contract was made with them through 
id Mr. Ryan was a tip-top special. They which they would assume all of the ob- 
t- were Montgomery Clark, vice-president; ligations of this company for policies 
il A, E. Gilbert and Elmer Sammons. Tom to be issued in the future. This later 
Freeman gf Haverstraw  nonplussed 





contract was continued up to April 15, 
the Mr. Ryan by presenting him on behalf EAGLE FIRE COMPANY 1925. From January Ist, 1925, until 
N. of the agents present with a leather April 15, 1925, this company acted mere- 
portfolio. When Mr. Ryan was called 


ly as a clearing house for the business 
ol on to speak it took him some time to ot New York written by its agents which was re- 
recover his equanimity and then he Incorporated 1806 ceived at this office and passed on to the 


is- howed e* thy he is a gaod Inter-Ocean. 

showed one reason why he 18 @ ga0t Slart. Darlington, President F. V R + = ree : . 
™ special agent. He made every — ene ee ee ’ — | _ pega tg sno lb om _ 

woman stand up as he introduced them. 75 Maiden Lane, New York CORIOF AFORE UNE SHEE Cham wae tne 
= He got through with just one slip af ’ senate that _ chibi por emsaecill 
ts 2 r > j new ’ b age Ss, S$ le iO » ja [ ade 
‘I. memory—pretty good, in view af the The Oldest New York Insurance Company ot fi - he : oe me ‘ By pee 
el fact that fifty persons were present, jr abet ie ae the hentia oe tice 

He even caught the complete name of obliged to bear tor its own account the 
ce 


the young son of one of the agents, office and other current expenses from 


Among the women present were Mrs. January Ist, 1925, until April 15th, 1925. 
‘ll Ryan, (and here is one woman who can UNION sen April ASth, a tiekdine a began . 
7 t keep a seéret as she permitted her eep for itself the liability under poli- 


> fie ae wxtia a8 aaa * * * 
\ husband to go to the hotel believing cies written by its agents. 
y 


i he was to give advice about a real INDEMNITY COMPANY “While your company is licensed to 
i] 


estate deal). 














transact business in seven states we are 
‘by ee eee 75 Maiden Lane, New York ne ene _ Sageen g mag in 
1. New York, Pennsylvania, and New Jer- 
ye AETNA OPENS MARINE OFFICE W. G. Falconer, President H. P. Jackson, Vice-President sey, believing that it is the wisest poli- 
& Conrad Fischer has been appointed cy to develop the territory near at hand 
v manager of the new inland marine of- = acquire a a — in our 
. fice of the Aetna of Hartford, which is “ ? 1iome territory before spreading to more 
I to be opened “March 1 at 60 Beaver The Agent Who Seeks to Give Service distant fields. 
& Street, New York City. Special agents Must Himself be Well Served “We were fortunate in making a re- 
16, C. C. Byrne and E. C. Carrier, for many insurance contract with three large 
n years with the company, will be associ American companies to take through 
in, ated with Mr. Fischer, wha served a reinsurance such excess of liability on 
ys twenty-three years ‘with Appleton & risks as was greater than, in the judg- 
e; Cox in the loss and underwriting de- ment of the management, your company 
rk partments. In 1915 he became secretary should carry for its own account. This 
al of the Overseas Underwriting Agency is a business facility that is of service 
and during the last seven years has to the company’s agents. 
been maanger of the marine department “Application was made for member- 
of Rollins, Burdick, Hunter Company. ship in the American Reinsurance FEx- 
ce He is a member of the Average Ad- change. This is an, organization of 
of i justers’ Association of the United American companies to handle such ex- 
a States. 


(Continued on page 24) 
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How Woman Agent 
Advertised Herself 


IN BUSINESS OVER 25 YEARS 


Anna M. Drummond, Waterville, Me., 
Says Fire Insurance Can Be Success- 
ful Vocation for Women 


Women do not find fire insurance a 


business to which they cannot devote 


themselves successfully. Many have gone 


into agency work and derived comfor- 
table livelihoods from it. One typical 
example of success is that of Anna M. 


Drummond, local agent for the Home 
Fire & Marine and other companies at 
Waterville, Me., who has been a local 


agent for more than a quarter of a cen 
tury Mrs. Drummond relates 
the ways in which she has successfully 
competed with men in the following story 
taken from the latest issue of the Fire 
man’s Fund “Record.” 

1 entered the insurance 
marily from an economical urge which 
was strongly backed by a repugnance to 
dependency. My husband died 26 years 
ago leaving me with a baby girl of 14 
months and an 18 months baby real estate 
and insurance business. IL had had some 
experience in an insurance office prior 
to my marriage. My husband’s business 
seemed to offer a solution to my problem 
for independence. | took it up seriously 
and have continued it to the present time 


some ol 


business pri 


with constant and steady success. 
How | felt in the beginning is lost in 
the past or more probably forgotten in 


to make good as a bread-win 
child and myself. | had no 


the desire 
ner for my 


time to indulge in. an ego-complex, 
Overcomes Prejudice 
There was a resistance to be overcome 
when | undertook my business. Some 


gave me business timidly and perhaps 
curiously wondering what a woman would 


do with it. Other local agents held me 
to be a menace to their private “hunt 
ing preserves.” [| had to overcome a de 
cided prejudice on the part of those 
“who didn’t want to do business with a 
woman when it involved so serious a 
matter as fire insurance.” | was a cur- 
Wwsity. 

The fact that | was a woman was an 
excellent advertisement when I first 
started. More, | did my first soliciting 


on a bicycle and this at a time when wo- 


men had dropped that contraption. — I 
was literally “the last leaf on the tree 
in the spring.” I dropped the bicycle for 


a car at the time when a woman at the 
wheel was a curiosity. These two modes 
of transportation were novelties in this 
conservative town They advertised. 

| presume my connection with civic 
interests, Chamber of Commerce, Public 
Play Ground, philanthropic institutions, 
and the like brought me, and naturally my 
business, before the public. Sut of 
course | had no thought of exploiting 
these interests for personal or business 
advantage. 

Perhaps one of the 
vertisement 
it an absolute rule to 
a strictly business attitute in dealing 
with men. It goes without saying that 
one is bound to meet all kinds of people 


best means of ad 
that | have made 
maintain always 


has been 


in the run of the day. One must be im 
personal. Other agents dropped = grad- 
ually their prejudice when they found 
that [ would not take advantage of my 


«being a woman but insisted on compet- 
ing ina fair field and no favors, 


The Credit Problem 


Perhaps the following may be of in- 
terest to another woman thinking of 
fire msurance as a vocation. One must 


be situated to be able to give credit to 
insurees if the locality is accustomed to 
the “credit basis.” The agents in this 
town are not on a “cash basis,” I regret 
to say. Business will not go therefore to 
a “cash” agency. Credit and more credit 
is what we all give in order to do busi- 
ness. Ot course the fault is with the 
agents. Where one agent offers credit 











SPECIAL 


Position as 


inspector for fire and casualty 


local agency ; 
Box 


The Eastern 
86 Fulton Street 





Wanted 


AGEN’ 


either fire or casualty company. 


one year as special agent. 
Thirty years of age, married, well acquainted in New York State. 


rin NEW YORK STATE: 
I:xpertence: Four years as an 
insurance company; two years 


1028 


Underwriter 
New York, N. Y. 








TAKE OVER STETSON BUSINESS 

Hutchinson, Rivinus & Co., fire and 
marine brokers, announce that an ar 
rangement has been effected whereby 


they will handle all) the business ot 
George H. Stetson, Inc. Howard C. 
Volek, president of the corporation, will 


continue to give his attention to the 
business. The Stetson office specialized 
in marine business 


HOTCHKIN JOINS QUEEN 
EW: 


assistant 


Hotchkin has been appointed 
timanager of the Western de- 
partment of the Queen at Chicago, suc 
ceeding Charles If. Thomas, who has 
been appointed assistant manager of the 


Aetna and the World Fire & Marine. 
Mr. Hotchkin was with the America 
Fore group for about fifteen years. 


OPENS OFFICE IN BROOKLYN 

The Travelers lire opened a 
branch office at 159) Remsen Street, 
Brooklyn, with Fred W. Weatner, man 
ager of the New York City branch ol- 
fice, as head. William F. Tierney will 
be connected with that office as special 
agent. 


has 


as an inducement to get business it fol 
lows that the others have to follow suit. 
It means that many times premiums are 


not paid before they are due on renewals 
or a fire has occurred. 


ACT ON BILLS AT ALBANY 


Brokers Favor 21 As Minimum Age 
Limit; Oppose Letting Lawyers 
Be Brokers Without License 
The lire, Marine & Liability Brokers’ 
Association held a meeting at 80 Maiden 
lane, on Tuesday, February 16, at which 
nine new members were clected. The 
meeting was mainly concerned with dis- 
cussion of local conditions and legisla- 
tion. Detailed reports were made to the 


members on bills that have been intro 
duced at) Albany, mainly the two 
amendments to section 143 (brokers 
license law), one being the bill intro- 


Assemblyman Evans — of 
permit lawyers to act as 
brokers without a brokers cer- 
authority. 


duced — by 

Brooklyn to 
insurance 
tifieate of 


A similar measure was defeated last 
year by the Association joining with 
other organizations in a united protest 


against it, the Insurance Department also 
*announcing that they were not in favor 
of the bill at the time. The other bill 
introduced by Assemblyman ‘Tonry. of 
Kings requiring all persons licensed as 
insurance brokers to be over twenty 
one years of age was also reported on, 

The Board of Directors met im- 
mediately after the adjournment of the 


Association meeting and voted to sup- 
port and endorse the ‘Tonry bill and a 
resolution, protesting against the [vans 


bill was adopted. 





Vovtume Il 


LE ROY, OHIO 











Editorial 


theme statements made by two sp 
jat the Annual Meeting of the Ohio 
‘Farmers Insurance Company on January 
19 and 20, at Le Roy. 

Col. Leonard P. Ayres, one of the 
country’s foremost business statisticians 
andec nomists, predicted that prosperity, 
which has been with us to such a marked 
extent throughout 1925, would continue 
well into 1926, with continued high prices, 
higher wages, and the peak of the build- 
ing boom still to be reached. 

He told us also that 1926 will scta 
new high record for the production of 
iron and steel and that the manufact are 
of automobiles will be tremendous, al- 
though smaller than in 1925. 

Finally, Col. Ayres assured us that there 
would be no panic or slump, in spite of 
the fact that our prosperity will be less 
marked in the latter part of the year. 

Frank H. Hawley, president of the 
Ohio Farmers, said to the agents: 

“There is a distinct and growing need 
for a fire insurance company which is 





| small 


| : ane i 
Our editorial this month has for its | personal interest in its agency force and, 
sakers | at the same time, large enough and strong 





enough to have a real definite 


enough to give to these agents and their 
patrons every possible kind of service.” 

Taere is ground for belief that 1926 
unustal opportunities for Ohio 
Farmers agei.ts, whether they be in Ohio, 
in New Jersey, or in Oregon. 


offers 


The Ohio agents of the Ohio Farmers 
assembled in convention at Le Roy re- 
affirmed their support of the Nationa 
Association of Insurance Agents. 


E. K. SCHULTZ & CO. 
Genera! Agents 
4th and Walnut Streets 
PHILADELPHIA 


New England, New Jersey, New York, 
Pennsylvania 


The old saying that cleanliness is next 
to godliness holds good in the fire pre- 








vention campaign. J 





Says Instalment Plan 
Has Scored Victory 


GROWTH OF PRACTICE 1S NOTED 


Comments on Subject By Alexander 
* Hamilton Institute; Called Advantage 
to Producer and Consumer 


In view of the discussion throughout 
the insurance business relative to paying 
of premiums by the instalment plan Tug 
IASTERN UNDERWRITERS 


has had its ats 


tention called to comments on the sub- 
ject 
weekly of the 


made in the business conditions 


Alexander Hamiiton In- 
stitute, as follows: 


“During the three there 


have 


past years 


been repeated warnings regarding 
the danger of over-trading in connec- 
tion with sales under the instalment pian, 


fhe instalment sales of — automo- 
biles, radios, ete., made in 1923 and 1924, 
however, have been very satisfactorily 
handled so far as payment by the buyers 
are concerned, The instalment plan has 
scored a victory over its critics during 
the pasi three years. 

“There 


may come a year when the 
percentage ol loss on instalment sales 
will be above average. The calamity 


howler will have his inning. 
however, that the 


We predict, 
instalment plan will 


recover from adversity and continue to 
benefit the human race from decade to 
decade and from generation to genera 
tion. 


“The instalment plan employs the use 
ol credit to the advantage of producer 
and consumer, The consumer is enabled 
to enjoy important necessaries of life 
and desirable luxuries months or even 
years before that would be possible on 
a strictly cash Meanwhile, pro 
ductive labor is more generally employed. 
There is more money to the producer 
and more enjoyment to the consumer. 
Moreover, the financial obligation as- 
sumed by the consumer makes him work 
harder. He becomes more — efficient. 
itconomic progress is accelerated. 


basis. 


The Employment Question 

“From the standpoint of the man who 
sells on the instalment plan, however, 
it is always a practical question whether, 
in the immediate outlook, something 
may happen to cause a slump in sales or 
in payments on previous sales. The prob 
Jem is essentially one of employment, 
So long as employment is good, payrolls 
will be adequate to insure prompt and 
regular payments under the instalment 
plan. When employment, wages, salaries 
and dividends decrease, instalment pay- 
ments will be disappointing and new buy- 
ing will fall off. 

“Experience shows that when bank 
loans are expanding and new currency 
is being put into circulation from month 
to month, there is littke worry about the 
incomes trom which instalment payments 
are received, Reversely, when the banks 
jace a crisis and loans must be curtailed, 
there is usually a decrease in employ 
ment and payrolls. 

“In 1925 the tendency has been con 
tinuously in one direction. Bank credit 
aas been expanding throughout the year 
We do not believe it can increase so 
rapidly in 1926, The point will be reached 
next year when loans must remain. sta- 
tionary or increase less rapidly. This 
does not mean that there must be com- 
pulsory deflation er serions unemploy- 
ment. There is the alternative that con- 
ditions may be. stabilized before the 
credit of the Federal Reserve Banks has 
become over-extended to a degree which 


will make compulsory deflation — in- 
evitable a year hence. We can not say 
that there must be harmful deflation so 


iong as we have not witnessed excessive 
credit inflation at the Federal Reserve 
Janks. It is still possible that the watch- 
fulness of the Federal Reserve Board 
and an enlightened conservatism on the 
part of bankers and manufacturers will 
prevent that degree o1 over-trading dur- 


my the “ext six months, which might 
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Interview With President C. L. Tyner of the Home 


One Reason for Great Progress Made by Fire Insurance Companies Is Confidence of the Public; Most 
Complicated and Scientific of All Modern Businesses the Operation of Which Triumphs 
Over Many Harassments and Handicaps; Some Comments on Taxation 
and Endless Demands on Fire Companies’ Time 


The Home Insurance Company of 


New York has a great organization. 

People are growing careless and slip- 
shod about the use of adjectives, more 
especially in the employment of super- 
latives. The finer shading of words is 
lost in methods of indiscriminating de- 
scription. Such words as “marvelous,” 
“sreat,” “outstanding,” “extraordinary” 
are flung about pellmell with a general 
application which makes their original 
meaning obscure. And, yet, there are 
occasions when such adjectives are fit- 
tingly used, which makes its distressing 
that sometimes they are misused. 

When the word “great” is applied to 
the Home's organization it is a correct 
use of that adjective and is so recognized 
in underwriting circles throughout the 
country. It is a company manned by ex- 
perts from minor departments up and 
there are as many of those experts as 
can be found under the roof of any home 
office in the insurance world. 

Deaths of Two Chief Executives 

Recently, the Home suffered two 
shocks which might have jarred a com 
pany less capably equipped with person 
nel talent. The widely loved Elbridge 
Gerry Snow, president of the company 
for a great many years, and the able and 
sagacious Frederic C. Buswell, president 
of the company for several weeks, and 
before that long the senior vice-presi- 
dent, died, and = despite the personal 
sense of loss in the deaths of two such 
popular and able officials, there was no 
uneasiness of any kind felt in the board 
of directors or in the head office it- 
seli, or in the agency field where the 
company has thousands of representa- 
tives. 

The board of directors elected Charles 
L. Tyner president and elevated to the 
hoard Clarence A. Ludlum and Wilfred 
Kurth, vice-presidents. These changes 
met with the widespread favorable re- 
sponse of the field. 

The new president of the Home In- 
surance Co. is an all-around fire insur- 
ance man who has had an unusually 
wide range of activities. This experi- 
ence has touched: the field as well as 
the home office and before he was put 
in charge of the finances of the com 
pany he had an extensive agency con- 
tact, making many friends by his poise 
and manner, knowledge of his business, 
and general all-around helpfulness. He 
Was a popular representative of the 
head office in every sense of the word. 
His knowledge of human nature is ex- 
tensive and shrewd. His reading has 
covered a wide range, with a_prefer- 
ence for scientific books, the classies 
and for biography. The dramatic in- 
stinct is missing in his composition and 
and he will make no attempt to impress 
4 reporter with ‘his personality. 


First Job in a Railroad Office 


When he was elected president of the 
Home the publication department of the 
company asked him for a sketch of his 
Career. He furnished it to the tune of 
thirty-five words, most of which were 
lates telling when he was elected to va- 
Nous offices in the Home. However, a 
Teporter for The Eastern Underwriter 
Saw Mr. Tyner this week and induced 
him to give some observations on the 
ire insurance business, Mr. Tyner mak- 


ing comments only upon those phases of 
the business which, while obvious enough 
to those close to the administration of 
fire companies, nevertheless should be 
given currency in the interests of the 
business itself. 

Mr. Tyner, who was well educated in 
Ireland is the son of the late Rev. R. L. 
Tyner, a learned and distinguished cler- 
gyman who died in 1875. When a boy 
of nineteen R. L. Tyner came to the 





CHARLES L. TYNER 


United States and went to work in the 
railroad business where his work was 
laborious and interesting. His first job 
was on the Erie Railroad where he 
handled way bills at a junction called 
Attica, N. Y. His work was in con- 
nection with “wild cat” freight trains 
coming into the station in the early 
hours of the morning, getierally shortly 
after midnight, so that he rarely quit 
before one in the morning. Sometimes 
these freight trains were late, which 
added to his duties. 

“But it was an interesting job,” he 
said to the writer. “I was young, and 
what are known as regular office hours 
did not then matter much to me.” 

Evidently his work was satisfactory as 
he was transferred from the junction 
station to the auditor’s office. This work 
was largely mechanical and it was easy 
for Mr. Tyner as he was always good 
at mathematics. The salary was $72.50 
a month, which was the same pay that 
married clerks were getting, which set 
him thinking; he did not see much fu- 
ture. So he quit to go with a company 
that was laying cables in New York 
harbor. After about a year that com- 
pany failed. 


How He Went With the Home 


Young Tyner was left without a job. 
He was living in Orange, N. J., which 
was also the home of President Heald 
of the Home Insurance Company. He 
obtained a letter to the president of the 
Home, presented it and went to work 
for that company in a new registered 
mail division, which had been opened. 
His work was to organize the account- 
ing of the department. He was not an 
expert accountant but people thought he 


was as his work was good enough to 
make that impression seem correct. In 
cidentally, during these early days Mr. 
Tyner lectured in mathematics evenings 
at Cooper Institute, New York City. 

From the mail division Mr. Tyner 
went to the loss department and then 
to the auditing department where he be- 
came traveling auditor of the Home. 
That was his first contact with the 
field. 

When the late Frederic C. Buswell 
was made assistant secretary, his broth- 
er, H. G. Buswell, was made head of the 
Western division and took Charles L. 
Tyner as his assistant. H. G, Buswell 
was sent to Chicago to become manag 
er and after a time Mr. Tyner was put 
in charge of the division at the head of 
fice, supervising Western affairs under 
Frederic C. Buswell. 

In 1905 W. H. Cheney, who was in 
charge of financial matters, died and Mr. 
Tyner was taken from the underwriting 
division and made secretary in charge of 
the financial department. 


Meeting Great Variety of People in 
Their Homes 


He fitted easily into each new respon- 
sibility that was given to him by The 
Home Insurance. During his work when 
in the auditing division, some of the 
most interesting human experiences he 
had were visits to Philadelphia with 
Clarence A. Ludlum in order to inspect 
the L. & O. department. This is a fea 
ture of the Home’s business which is 
unique and has not been much discussed 
in the insurance papers. L. & O. is the 
intimate term used in the home office for 
“Little & Often,” meaning the payment 
of premiums a little at a time but often. 
The L. & O. department started about 
thirty-five years ago and entails close 
personal inspection and = supervision of 
riss. The business is handled through 


Philadelphia where a considerable 
amount of it is on the books of the com 
pany. It is the type of fire insurance 


which corresponds to industrial insur 
ance in life insurance. 

Mr. Tyner and Mr. Ludlum would 
make trips to Philadelphia at intervals 
in order to check up and supervise the 
business. The premiums are on a 10¢ 
basis and the department has solicitors 
and collectors. During these visits the 
two officers of the Home would occa 
sionally call upon the policyholders. 
They would find one block occupied by 
Scandinavians; another by Slavs; and 
the officers had fine opportunities to 
note conditions under which people 
live, especially housekeeping conditions. 
Some blocks were clean and orderly; 
others were unsanitary and dirty with 
coal in the bathtubs, garbage in the 
street; plaster falling off the walls and 
fire escapes clogged. These visits made 
a great impression on the Home officials. 


The Home’s Modest Start in 1853 


The interview started with some com 
ments by Mr. Tyner on The Home. 

“The Home Insurance Co. has been 
fortunate in being well managed finan- 
cially as well as in an underwriting 
way from the start,” he said. “It was 
organized in 1853 at a time when many 
other companies saw their beginning and 
which have since passed out of the 
picture. 

“The first semi-annual statement of 


the company showed total assets of 


$647,071 and net surplus of $37,728. In 
view of what followed that statement 
is printed as a document of unusual 
interest. 
FIRST SEMI-ANNUAL STATEMENT 
Showing the Condition of the Company om the 
first day of 

; JANUARY, 1854 
CASH CAPE Abas <asccacccscvass . -$500,000.008 
Reserve for Unearned Premiums....... 81,933.55 
Reserve for Unpaid Losses and Claims 27,409.25 
Net Surplus... stan dundeerraneieat 37,728.03 


ceheeéauaes $647,071.33 


Total Assets....... 


Held in the United States available for the 
PAYMENT of LOSSES by FIRE and for 
the Protection of Policyholders of 


FIRE INSURANCE 


Oe Meal: Teresa nuccdasndesascenadnes 174,500.00 
. 101,000.00 
Interest due om first day of January, 

MN teenlacawanacesedebe cestusuenewseaae 15,098.19 
Balance in Hands of Agents........ 


17,221.85 

Bills Receivable.... dcdvanhaaen 2,009.58 
Premiums Due and Uneollected on 

policies issued at this office... 2,132.96 

Olhee Furniture.. F oer 1,450.93 

“TOUME. Facencns Kadedsndesiecaeesne dee 


“The table showing the growth of the 
assets is interesting. The company had 
been running along until December, 
1858, before these assets struck the mil- 
lion dollar mark. By July, 1862, they 
had reached one and a_ half millions. 
Another year went by and they were in 
excess of $3,000,000. There was an im 
pressive surplus of $1,161,906 in July, 
1870, which a year later had shrunk to 
$128,205. Then came the Chicago fire 
and this not only wiped out the surplus 
but caused a deficit of $330,299. Those 
were dark days, but the directors never 
lost faith. In fact, they willingly paid 
an assessment of $1,500,000 to keep the 
company going. 


How Company Has Grown 


“By July, 1873, the surplus deficit had 
been cut in two and six months later 
it was $238,987 on the other side of the 
ledger. Six months further on, while 
the surplus had climbed to $549,171, the 
assets were in excess of five millions. 
Assets showed little change for several 
years but in 1881 they started to climb 
again and by July, 1883, they had topped 
$7,000,000. They reached $10,000,000 in 
January, 1897. They were $20,000,000 be 
fore the end of 1905. In 1919 they 
reached $50,000,000 and now they are 
about $90,000,000. Policyholders’ surplus 
in the meantime has reached about $0, 
(00,000. 

“The company began paying dividends 
in January, 1854, when $25,000 was paid. 
There was another payment in July of 
$40,000, and by the end of 1863 dividends 
totalling $1,215,000 had gone to stock- 
holders. 

“They: have kept right on going, de- 
spite the hard and rocky road traveled 
by many companies of the period, at va 
rious times, and there has been but one 
year when the stockholders got nothing 
for their investment in its stock. That 
was in 1873 when Chicago had a fire 
which will never be forgotten by insur- 
ance men. The total amount of cash di- 
vidends have been $40,105,000.” 


The Directors of the Home 
Here Mr. Tyner stopped to say some- 
thing about the directors of the Home. 
“There probably is not another insur- 
ance company in the country where the 
directors take a more personal interest 
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company,” said Mr. 
Tyner. “One reason for this is the fact 
that a number of the directors were 
bound to the company by ties of a sym- 
pathetic and sentimental nature long be- 
fore they became directors by reason 
of the fact that their fathers held a sim 
ilar position before them. The father of 
Cornelius N. Bliss was a director. The 
first Cornelius N. Bliss was a man who 
not only stood high in finance but in the 
esteem of public men and for years was 
treasurer of the Republican National 
Committee William Ives Washburn, 
another director, well-known figure in 
New York legal circles and general 
counsel for the Home, is a son of a 
former president of the company. Dr. 
D. H. McAlpin of the Hotel MeAlpin, 


is the son of a director who was a prom 


in affairs of the 


inent figure in the tobacco business. 
Charles G. Meyer is a son of the late 
Cord Meyer, Jr., financier, who was 


treasurer of the finance committee of the 
Democratic National Committee. Lewis 
LL. Clarke is the son of the late Dumont 
Clark, who was president of the Amer- 
ican Exchange Pacific National Bank, of 
which Lewis L. Clarke is now  presi- 
dent.” 

Among the present 
Home are Judge E. H. Gary, chairman 
of the board of the United States Steel 
Corporation and the man who conceived 
that gigantic combination of steel inter- 
ests and carried it out as chief adviser 
of the late J. P. Morgan. Another direc- 
tor of great prominence in New York 
City is John Claflin, for many years a 
commanding figure in the dry goods 
world. Other directors are William D. 
Jaldwin, Clarence HH. Kelsey, Thomas B. 
Kent, William SS. Gray, William L. 
DeBost, Mr. Tyner, Clarence Ludlum 
and Wilfred Kurth. 


directors of the 


The Rights of Stockholders 


The writer 
there were 


made the comment that 
people who questioned the 
right of fire insurance stockholders to 
make money and cited the hearings at 
the City Hall in New York in the rent 
investigation when Samuel Untermyer, 
the New York lawyer, had the late 
Henry Evans and F. C. Buswell were 
on the grill in this connection. It will 
be reealled that both Mr. [evans and 
Mr. Buswell stoutly and effectively de- 
fended the rights of the stockholders. 

“There are critics of fire insurance, 
whether honest or speaking for political 
effect who must acknowledge — the 
correctness of certain admissions. They 
cannot deny that the institution of fire 
insurance is” financially impregnable. 
They must agree that the nation cannot 
do without it. Their observation, if hon- 
estly made, should convince them that 
fire insurance is ever in a state of flux, 
with its leaders intent upon changing 
insurance forms and practices to meet 
the changing demands of commerce. 
They must know, if they have investi- 
gated the subject upon which they speak 
as oracles, that rates are declining; in 
other words, that the insurance cost is 
decreasing while nearly everything else 
is going up. Any inquiry at an insur- 
ance office will inform them of the ex- 
tension of insurance into new avenues, 


the covering of hazards (growing on 
every hand,) almost as fast as those 
new hazards make their appearance. 


They cannot be blind to what the com: 
panies are doing voluntarily and at great 
saving to the public in cutting down not 
only loss from fire but of life. All about 
them is evidence of how fire insurance 
is making buildings fireproof, eradicating 
hazards. In every town and hamlet of 
the country are the conscientious insur- 
ance inspectors and special agents at 
work in the public interest.” 


A Great Scientific Business 


_ Mr. Tyner then launched into the sub- 
ject of the harassments and handicaps 
which beset fire insurance companies 
and over which they triumph. It is an 
experience somewhat similar to. what the 
railroads went through. 

“Probably fire insurance is the most 
complicated and scientific of all Ameri- 


can businesses,” he said. “Its science 
is grounded on principles, some of which 
have stood the test of more than two 
centuries. It is a business which learns 
by experience and that experience 1s 
sometimes costly. 

“So much of fire insurance practice 1s 
the result of evolution that it is by ne- 
cessity a cumbersome business, too cum- 
bersome it may be granted, but great 
influences are constantly at work to 
simplify its operations and companies 
are even now in conference with the aim 
of making practical reforms in the mat- 
ter of eliminating overlapping of terri- 
torial jurisdictions and other matters. 

“It is not a business in which organiza- 
tion can be built up overnight. Great 
care must be taken not only to find 
highly qualified men to be heads of de- 
partments, but clerks must be hired with 
judgment. Responsibility of various 
types falls upon the shoulders of hun- 
dreds of people. A mistake can be very 
costly. That there are so few mistakes 
speaks volumes for the fine types of 
men and women there are in the organi- 
zation. People enter the organization in- 
tent upon making fire insurance their 
lifelong work and the long period of 
service and loyalty of so many of them 
is one of the most gratifying aspects of 
fire insurance. It is an unselfish business 
in which many work for the benefit of 


1” 
all. 


* 


Exacting Demands from Many Direc- 
tions 


“This point is also illustrated in the 
tremendous demands upon the time of 
company representatives in conference 
with representatives of other  com- 
panies on committees or in) company 
organizations which iron out features of 
fire insurance that will improve cover- 
age conditions or make the operation of 
fire insurance smoother.” 

Mr. Tyner does not believe 
any business in the 
railroads possibly excepted, where so 
many demands are made for informa- 
tion, and so much time is consumed in 
furnishing that data. If there is any- 
thing wrong with fire insurance it is not 
because the calcium light has not shone 
into every crevice. It is probably the most 
supervised business in the world and the 
supervision may come from the least 
unexpected — quarter. The insurance 
companies do not object to supervision 
but it does seem as if some of the re- 
quests for information take little ac- 
count of the amount of time and num- 
ber of clerks needed in order to get the 
information back to the people who 
ask for it. All of this adds to the ex- 
pense of conducting an insurance com- 
pany and makes that conduct endlessly 
coniplicated, 

“Towards the end of the year for some 
weeks after the new year begins entire 
divisions of an accounting department 
of a large insurance company devote 
their energies to the preparation of the 
annual statements, often working at 
night. While the preparation of the an- 
nual statement is more or less mechani- 
cal in the main section, the squares for 
individual reporting to the different 
states on all the sidelines consumes a 
great deal of time,” commented Mr. 
Tyner. 


there is 
United States, the 


Taxation Difficulties 


“It is information required with re- 
spect to taxation which keeps the ac- 
counting division of the great companies 
awake at nights,” Mr. Tyner continued. 
“There are not only the state premium 
and income taxes but the federal taxes 
which have to be attended to, and_it is 
the general belief throughout the ac- 
counting division in insurance that there 
is an increasing demand for information 
of all kinds. 

“The tax authorities are keen to get 
all the data they can ‘from the souree’. 
Recently, the Home received a letter 
from an official of New York State, re- 
quiring information about dividends 
paid to stockholders extending over a 
period of years. As stockholders are 
constantly changing, such a_ request 
meant delving into the Home’s dividend 


records respecting payment to thousands 
of men and women. 

“A Tennessee tax commissioner asked 
for information respecting automobiles 
and other property owned by salaried 
representatives of the company in that 
state. A sample question here was 
‘Have you had an appraisal of the prop- 
erty, or any part of the property of the 
company in this state in the past five 
years?’ 

“At one time the fire companies were 
asked to give information as to the pay- 
ments of commissions to agents in Mass- 
achusetts. Fortunately, it was decided 
by the Commonwealth not to press for 
that data, the furnishing of which would 
have added a lot of detail to the hard- 
working members of the accounting divi- 
sions of the insurance companies. 


Variety of Tax Methods Illustrated 


“The variety of methods in taxation 
is sometimes baffling as some states dif- 
fer in their methods of geting informa- 
tion as well as in the nature of the 
taxes. 

“North Carolina imposes an income 
tax on individuals and corporations, in- 
cluding fire insurance companies, 
tive since 1921, The 
is 3 per cent. 


effec- 
corporation rate 
As in the case of various 
other states, such as Montana, and more 
recently Mississippi, the method of 
computation is quite similar to that of 
the Federal income tax. The number 
of states imposing an income tax seems 
to be increasing every year and in every 
case the plan seems to be to patterned 
after the Federal government, especially 
in the method of making up the returns. 

“In North Carolina there is this dif- 
ference, so far as insurance companies 
are concerned, in that the amount of 
such tax, if any, is credited against the 
companies’ premium tax (24%). In 
other words, if the annual tax on the 
gross premiums exceeds the amount of 
the tax shown to be due on the income 
tax basis, then the companies have ac- 
tually nothing to pay under the Federal 
income tax law of the state. Com- 
panies must file with the Insurance 
Commissioner of the state a sworn af- 


fidavit showing the amount of the in-— 


come tax for the year. The Insurance 
Commissioner then forwards — such 
amount to the state Revenue Depart- 
ment, the funds being taken from the 
amount paid by the company under the 
regular premium tax, in other words, 
merely a switching of funds from one 
State Department to the other. This 
plan differs from the operation of sim- 
ilar income taxes in other states in that 
respect. All other states require pay- 
ment of income taxes apart from any 
consideration of sums paid under the 
premium tax insurance laws. 

“In Massachusetts we are required 
to file annually a list of shareholders 
resident in Massachusetts, giving name, 
address, number of shares owned, and 
the amount in dividends paid each such 
individuals during the calendar year. 
Individual shareholders’ cards are furn- 
ished by the Income Tax Division. In 
addition to this, companies are obliged 
to file sworn affidavits of totai dividends 


paid, giving dates, amount per. share, 
ete., also complete information return 
with respect to salaries, or other com- 


pensation paid to employees of the cor- 
poration, who reside in the state, in ex- 
cess of $2,000 during the calendar year. 
This must also be done on individual 
cards which are furnished by the state 
authorities. Interests and annuity lists 
are also required to be filed each year. 

“Tt might be of interest to explain 
what the requirements in another state, 
namely Tennessee, are. Here we have 
to file an excise or income tax payment 
each year, also, but if the total payments 
made by the corporation during the year 
exceed 3%, of the net earnings (net 
premiums) arising from business within 
the state of Tennessee, there is no basis 
for an excise tax and it is only neces- 
ray to file an affidavit which is a cer- 
form known as Form E2-110. The 3% 
refers to tax payments such as the per- 
sonal property tax, city licenses, fire 
prevention tax, solicitors license, fire 


— 


marshalls tax and filing Annual State- 
ment fees, in addition to the regular 
tax on the premiums within the state.” 


Half a Century of Data Wanted 


Paxation and the attempt to collect 
taxes is a question which lends itself to 
endless discussion. 

“The prize fishing expedition possibly 
in the history of the insurance business 
is that of Illinois where an attempt is 
being made to collect taxes going back 
about fifty years and the companies 
have been asked a series of questions 
which seem to require an endless amount 
of research to answer. To _ illustrate 
briefly : 

“The Home, for two years, has had 
some clerks who have done nothing else 
but work on the Illinois case digging 
up information, writing letters for in- 
formation, etc. The Home has more 
than 1,000 agents in Illinois and at times 
it has been necessary to write them 
circular letters. 

“In the Illinois back tax suits there 
is no allegation in the bill as to the 
agent or agents who conducted the busi- 
ness, nor are they made parties to the 
suit, nor is any return sought from 
them. The bill proceeds upon the theory 
that it was the duty of the insurance 
companies to cause licensed agents to 
make returns, and that the defendants 
failed in their obligation, into which 
they had entered contracturally to make 
returns, have assessments made and 
pay the taxes. 

“There are one hundred and_ two 
counties in Illinois and to meet with the 
various boards of assessors and_ boards 
of review, and to see the various state's 
attorneys having tax claims in charge 
is a very burdensome matter to com- 
panies. In Dewitt County, that. state, 
notice was served on the companies to 
appear before the Board of Review to 
have back taxes assessed. Companies 
appeared before that board and the tax 
was not assessed. Subsequently, how- 
ever, the attorney who had been em- 
ployed by the board of supervisors 
brought a mandamus suit against the 
3oard of Review to compel them to 
take action and assess such taxes as 
they might deem due. The incident 
shows some of the troubles which beset 
the companies, 


Requests for Variety of Detailed 
Information 

“The various states 
methods of arriving at 
calculations. The reinsurance item is 
sometimes bothersome. If it is in an 
admitted company or in a non-admitted 
company makes a_ difference, — Inci- 
dentally, the Home is one of the com- 
panies which registers all letters sent 
out in reference to taxation matters. 

“In addition to the tax information 
required there is, of course, a_ great 
amount of detailed information which 
must be furnished about rating matters 
and agency appointments. 

“Every time a legislature begins its 
session there is concern in insurance 
offices because the passage of a_ bill, 
while not originated with the idea of 
making the conduct of the insurance 
business more rigorous, may contain 
some feature which will dump a_ lot 
more work on the organizations in the 
business. There is no let-up in the 
flood of measures introduced about in- 
surance. It is estimated that at least 
2,000 bills which would have affected 
fire insurance if passed were introduced 
in 1925. 

“You can readily see that fire insur- 
ance companies are hampered in many 
ways and that the administration of a 
fire insurance company, and building it 
up to a point of impregnable strength, 
is not child’s play,’ said Mr. Tyner. 
“That they have done so well in the 
main reflects great credit on the type 
of men who have been an active factof 
in such administrations. And the peaple 
who have shown. their confidence in 
fire insurance by investing in shares 0 
the companies are entitled to consider- 
ation. It should be remembered, 00, 
are in a business where there 


have different 
premium tax 


that they 
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is no underwriting profit per se, and 
conflagrations or other severe losses 
may occur at any time. Despite the 
great advance in building construction 
and in fire fighting devices there has 
been no marked change in the national 
traits of carelessness and_ indifference 
to the burning of property.” 


Insurance Has Won the Public’s Con- 
fidence 


Yet despite ali of the handicaps and 
the difficulties experienced in running 
an insurance company, insurance stocks 
continue to climb in the stock market. 
Why is this? 

“There are a number of reasons,” was 
Mr. Tyner’s reply. “And first and most 
important of all is the widespread feel- 
ing of confidence there is in the con- 
duct of stock insurance. This is not an 
overnight sentiment as it is based on a 
steady and continuous creation of pub- 
fic opinion, If you have noted the 
movement in insurance stocks you will 
have seen that the rise is general. Here 
are some of the factors which enter 
into the existing faith in financial cir- 
cles in the structure of fire insurance: 

“The most important feeling is that 
of financial strength. When a business 
man takes out insurance from a repu- 
table agent, even in the smallest town, 
he instinctively feels that the company 
or companies in which he is insured 
will be in a position to pay his loss. 
That is one of the reasons why the 
business man puts so much trust in his 
agent. The agent, of course, appre- 
ciates the responsibility to furnish re- 
liable insurance and he will have in 
his office the representation of as strong 
insurance companies as he can get. You 
rarely hear of a stock fire 
company 


insurance 
failing nowadays and_ those 
which are weak have time to get out 
from under by reinsuring. Or, if com- 
panies go ahead too fast and find they 
are embarrassed by reserve require- 
ments they can slow up and find reserve 
through increase in capitalization, poc- 
keting the loss without leaving the as- 
sured in the jurch. It was not always 
so. Conflagrations in the old days 
played havoc with many companies. 


Widening Circle of Stock Ownership 


“Then the type of insurance protec- 
tion offered nowadays is an improve- 
ment in many ways over the old. Wild- 
cat insurance rears its head at intervals 
but the insurance departments of the 
various states are vigilant and general- 
ly are able to check it. 

“Another point to be considered in 
explaining the growing popularity of in- 
surance stocks is that the circle of own- 
ership ‘of these stacks is increasing. 
There was a time when few people 
wanted to own stock in an insurance 
company. They never thought of mak- 
ing an inyestment in fire insurance 
stocks, largeiy because fire insurance 
stock ownership seemed foreign to them. 
They knew nothing about it. They 
preferred te put their money inta ofl 
wells or coal mines or silver mines, 
sometimes in ‘the hape of making a 
fortune quickly. Hut in recent years 
their attention has been drawn to fire 
insurance not because of any desire to 
snatch a fortune out of the air but be- 
Cause they felt that it was a type of 
investment where they could lack the 
Security in the safe and not have to 
worry abeut it. Thus the cirele of in- 
surance stock ownership has widened. 

“Take The Home Insurance Company, 
for an example. We have nearly 4,000 
Stockholders, aud while much of this 
Stock has been 1n the hands of its own- 


ers or their descendants for many de- 
cades there is a constantly increasing 
number of people on the books who have 
never owned stock in the company he- 
fore. I am glad to say that some of 


these people are agents of the com- 


pany. 

Here Mr. Tyner, warming to his sub- 
ject, made this comment: 

“The more widespread the ownership 
of insurance stock the better it 
will be for the fire imsurance business. 
In fact, there is opportunity here to 
further the cause of the relations be- 
tween the public and the fire insurance 
business, a relationship which will bear 
more cultivation than is now the case. 
I hope to see the day come when many 
thousands of people will own stock in 
The Home Insurance Co. I do not 
know yet how this will come about and 
vet I am sure that it will become a 
fact. 


Real “Public Ownership” 

“One of the great sources 6f strength 
of the United States Steel Corporation 
and of the American Telephone & Tel- 
egraph Co. is the fact that the public to 





C. L. TYNER ON THE LINKS 
such a large extent is a partner in those 
enterprises. 

“Some facts about the American 
Telephone & Telegraph Co. might be 
interesting to the insurance fraternity. 

“More than 300,000 individuals own 
American Telephone & Telegraph 
stocks, the exact number to date being 
361,500. There are more women than 
men stockholders. Over 125,000 stock- 
holders own from one to five shares 
each. More than 280,000 own twenty- 
five shares or less each and more than 
333,000 own less than a hundred shares 
each.” 

Why Losses Keep Up 

Discussing the question of the lack 
of underwriting profit in fire insurance, 
Mr. Tyner was asked why less ratios 
continue so high. 

“One reason is the great difficulty we 
have in eliminating the moral hazard 
of the risk,” he answered. “There is 
a paradox in American life. On the one 
hand we have a constantly mounting 
standard of integrity prevailing through- 
out American business, On the other 
hand, there is a mounting crime wave, 
with an epidemic of banditry in its ecur- 
rent. Naturally, the crime wave has its 
reflex in fire insurance as indicated by 
arson, padded claims, attempts to take 
advantage of companies in various ways. 
But we must give consideration to an- 
other phase of the subject. I think that 
one reason why the loss ratios con- 
tinues high is that agents do not as a 
rule pay enough attention personally to 
individual risks before putting them on 
the books. 

“In the old days agents knew the assured 
personally or sought as quickly as pos- 
sible to do so. This eontact frequently 





is lost now. It may be because the 
business has grown so enormously, car- 
rying with it growth of many local 
agency offices to the extent that the 
heads of the office lose touch with the 
assured. My personal opinion is that 
there can be more cultivation of the 
assured with a result that there will be 
more discrimination in the acceptance 
of business than is now the case. After 
all, companies depend so much upon 
their agents that there should be re- 
ciprocity in that underwriting judg- 
ment be exercised by them. The 
agent is the eye oi the company. He 
can see for us much beyond the visi- 
bility of the home office, which has only 
documents passing between the agent 
and the home office to go by.” 

Commenting upon some of the ill-ad- 
vised legislation which hampers fire in- 
surance, or seeks to do so, Mr. Tyner 
said that every day a new impression 
of the importance to the commercial 
fabric of fire insurance is gained by 
him. This is the testimony of all busi- 
ness men and they feel that fire in- 
surance should be helped rather than 
hampered by legislation. Business is 
done on credit and credit cannot be ob- 
tained without the protection of Insur- 
ance. 

Fire Insurance Helps Build Up the 

Nation 

Many an interesting story of the aid 
given the nation by fire insurance can 
be furnished through a study of the 
securities owned by such a company 
as the Home. 

“The financial end of a company’s 
business is equally as important as the 
underwriting end,’ said Mr. Tyner, 
“especially when assets are so huge as 
those of The Home. The investment 
of these assets presents many problems 
and it is gratifying to note that they 
are of such a fine character. The di- 
rectors of The Home do not believe in 
speculation of any kind and if you will 
scrutinize our list of securities closely 
you will not find any holdings of that 
type. We are interested only in sound 
investments and they are made con- 
servatively. 

“Probably an illustration of the wis- 
dom displayed in our purchase of se- 
curities can be shown by the fact that 
there is a difference of at least $6,000,000 
in the cost and market value of our 
securities. In other words, they are 
worth market value that much more 
than we paid for them.” 

The Home's investment participation 
in national resources includes the fol- 
lowing investment items: 

It owns nearly $12,000,000 of govern- 
ment bonds; more than $5,000,000 of 
state and province bonds; more than 
$5,500,000 of county and municipal 
bonds; about $16,000,000 of railroad 
bonds; $6,500,000 of industrial and other 
bonds; about $13,000,000 of railroad 
stocks; in excess of $1,000,000 of bank 
and trust company stocks; more than 
$12,000,000 of industrial and similar 
stocks. 


WOODEN BARRELS FOR ASHES 
The Springfield, Mass., fire prevention 
committee, operated as the fire preven- 
tion division of the Springfield Safety 
Council started a survey of every resi- 
dential street in the city last fall, and 
has found 12,718 wooden barrels in use 
as receptacles for ashes and combustible 
materials. This practice was found to be 
one of the leading causes of fires in 
Springfield. Fire Chief W. H. Daggett 
who heads the committee, which acts 
as his cabinet, reports 600 wooden bar- 
rels replaced by metal cans in the busi- 
ness district, and believes the general 
elimination of this hazard will result in 
a marked reduction in fire alarms. 


SKATING OFFICIAL 
Clas Thunberg, world’s champion 
skater, won four races in Saranac Lake 
last week, in three of them breaking 
the world’s record. He was started in 
these races by Clinton J. Ayres, well- 
known insurance agent. 


A Brief History of 
Home Insurance Co. 


POPULAR FROM THE BEGINNING 


Within Eighteen Months of Organiza- 
tion It Had 140 Agents; Strong Per- 
sonalities in Organization 


Nearly three-quarters of a century ago 
a group of men gathered in the direc- 
tors’ room of the Continental Bank at 
12 Wall Street and organized what was 
destined to be one of America’s leading 
fire insurance companies. 

It took the courage of conviction to 
inaugurate this company for, in its very 
beginning a city underwriter character- 
ized it as a “wild and reckless experi- 
ment.’ But the vision of this under- 
writer did not take inte account the 
financial skill and sound judgment of the 
organizers and the “wild and reckless 
experiment” of 1853 developed a com- 
pany whose sound policies of underwrit- 
ing in later years established its leader- 
ship. 

On April 13, 1853, the company started 
business with a paid up capital of 
$500,000. It immediately started out to 
establish agencies in the principal cities 
of the eastern, middle and western 
states. Within eighteen months there 
were one hundred and forty agents. 

In following the history of The Home 
Insurance Company, its successes and 
reverses closély parallel the develop- 
ment of the country. It required forti- 
tude on the part of those at the helm 
of the gompany’s affairs during the 
Civil War days to uphold the standards 
of the company. Shortly following the 
depression of this war period came sert- 
ous conflagrations which severely af- 
fected the earnings of the Company. 
The Chicago fire in 1871, which was the 
greatest conflagration that America had 
known at that time, caused over one 
hundred companies to suspend business. 
The Home established headquarters 
while the ruins were still smoking and 
paid its losses dollar for dollar, until 
its final settlement reached the total of 
$2,550,586.57.. To sustain this loss a 60 
per cent. assessment of the stockholders 
was required and in their loyalty to the 
company’s interest a million and a halt 
dollars were poured into the Company’s 
treasury. 


Weathered Stormy Seas in Early Days 


During these early trying days of the 
Company’s organization The Home of- 
fice in New York changed its headquar- 
ters many times. From the place of its 
first meeting at 12 Wall Street it moved 
next door to No. 10 Wall Street. A 
year later its quarters were in the base- 
ment of the St. Nicholas Bank at the 
corner of New and Wall Streets while 
its own building at No. 4 Wall Street 
was being built. Here The Home had 
its pene img until May, 1858, when 
it moved to 112-114 Broadway in the 
huilding of the New York Life Insur- 
ance Company. Then in 1863 the com- 
pany leased a building at the corner of 
Broadway and Cedar Streets and for 
sixteen years remained there until the 
spring of 1879 when it took possession 
of its offices in the Boreel Building at 
119 Proadway. It was during this pe- 
riod that the Company underwent its 
severest trials in the Chicago fire, which 
was followed shortly by the Boston fire 
of 1872, when The Home lost $742,- 
165. but even through these trials of 
conflagration and severe losses the 
Company continued to gain in strength 
and reputation. Its work expanded and 
its cash capital was increased to 
$2,000,000—seven years later to $2,500,000. 
A few years later the cash capital was 
again increased and today its financial 
statement shows a_ capitalization of 
$18,000,000. ; 

This remarkable but constructively 
sound advancement necessitated another 
home and in 1902 the building of the 
Mutual Life Insurance at 52 and 56 
Cedar Street was occupied exclusively 
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by the company. Continued expansion 
required addition of space for some of 
the Departments at 91-95 William 
street. 


In Fine New Building 


Seventy-three years have passed since 
the first organization of the company 
occurred in the directors’ room of the 
Continental Bank and now the company 
occupies its new building whose official 
address is 59 Maiden Lane. In this new 
building all the departments and execu- 
tive offices are centered under one root. 
It is located in the center of the insur 
ance district with entrances on both 
William Street and Maiden Lane,  Ris- 
ing 14 stories above the street level in 
its iimestone finish, it becomes a land- 
mark of the insurance district. The 
building is the last word in) modern, 
fire resistive construction and its up-to- 
date equipment is designed to effectively 
aid in the handling of its immense vol- 
ume of business. Nearly 900 people 
enter the building each day to go about 
their daily Kach applicant for 
employment is subject to an examina 
tion by the medical department, which 
js a completely equipped miniature 
hhospital ready for all emergencies. On 
the fourteenth floor is a rest room in 
charge of a competent matron for the 
use of the girl employees The entire 
thirteenth floor is devoted to restaurants 
where real “Home cooking” is served 
each day; everything, even to the lus 
cious pastry being prepared in the model 
Home kitchen. 


tasks. 


The story thus far has dealt with the 
company aS an organization but in its 
progressive course many — individual 
names stand out as men who pave the 
best of their brain and brawn toward 
the ultimate success of the company. 
Simeon L, Loomis was the first presi 
dent. He resigned in 1855 and was suc 
ceeded by Chas. J. Martin who served 
from 1855 to 1888. His period of serv 
ice with the company was for 35 years. 
Daniel A. Heald, as successor to Mr. 
Martin, was with the company for 44 
years, from 1856 to 1900. He served 
two years as president, being succeeded 
by John H. Washburn, who was with 
the company from 1859 until his death 
in 1904. Hie was four years in the presi 
dency when Elbridge G. Snow suc 
ceeded him. 


The Late E. G. Snow 


Mr. Snow, who joined the company 
in 1862 as a clerk and rose to its presi 
dency, was known as “the grand old 
man of fire insurance.” His period of 
service extended over 63 years. During 
the early part of his career he was state 
agent for the Home in Massachusetts 
and he also organized and became a 
member of the local agency of Hollis & 
Snow; coming back to the Home office 
in I885 to become assistant secretary 
and served in that capacity until 1888 
when he became second vice-president, 
and in 1901 was advanced to first vice 
president, suecceding Mr. Washburn as 
president in 1904. He continued in this 
office until his death on November 7, 
1925. This date marked a tragic period 
for the company. The loss of President 
Snow was keenly felt, not only by his 
own company, but by all the fire insur- 
ance fraternity. He was succeeded in 
office by Vice-President Frederic C. Bus- 
well November 13. He had been Mr. 
Snow's right hand man and co-worker 
for twenty-three years. Scarcely had 
this well-earned honor been bestowed 
upon the new president than he was 
stricken down two weeks later in an 
automobile accident which resulted fa- 
tally on November 28. This double 
tragedy, resulting in the loss of two of 
the Home’s leaders, was poignantly felt 
by many, but thanks to the vision in or- 
ganization abitity of these men—like a 
regiment in action—those left were well 
trained and weil equipped to fill the va- 
cancies of those who have fallen. The 
Home continues its progressive march 
ander the leadership of able men. 
Headed by Charles L. Tyner as presi- 
dent and the senior official staff of Vice- 
Presidents Ludlum, Kurth, Burke and 


Running Mates of 
Home Insurance Co. 
ONE IS NEARLY CENTURY OLD 


That’s the Franklin Which Has Nearly 
$10,000,000 Assets; City of New York, 


Bs Carolina and Harmonia 


Affiliated with the Home Insurance 
Company are four other insurance com- 
the Kranklin Fire, City of New 
York, Carolina and Harmonia. 

Within a 


Fire of 


panies 
short Franklin 
Philadelphia, which has assets 
of about $10,090,000 and surplus to pol- 
$4,030,920, will 
hundredth 
April, 
secured its perpetual charter from the 
then Schulze after 
vreat difficulty, as in those days there 


time, the 


icvholders of celebrate 


its one anniversary, for it 
was in 1829, that the company 


Governor Andrew 
still lingered traces of an old sentiment 
of hostility to the granting of corporate 
privileges, a survival of the days of indi 
vidual underwriters who stubbornly con- 
tested the encroachment of concentrated 
capital, The company 
capital of $400,000. 

It is amusing in this day to read the 
first advertisement of the company, 
which appeared in “The Saturday lven- 
ing Post” of August 8, 1829, a copy oi 
which is in possession of the company 
and treads as follows: 


started with a 


The Vranklin Fire Insurance Com- 
pany, lately incorporated by an Act 
of the Legislature of Pennsylvania, 
with perpetual charter, for the scie 
purpose of insuring from loss or dam 
age by fire, hereby gives notice that 
it is prepared to effect msurance in 
town or country, on houses, barts, 
manuiactories, stores and other buiid 
ings, ships in harbor and upon tie 
stocks and on poods, wares and mer 
chandise, upon the land or lying in 
port; and on agricultural products ; 
upon as liberal terms as any simular 
institution; application to be made at 
the office of the company, 163% 
Chestnut Street. 


Started by Writing Perpetual Policies 


The original thought was to confine 
the writings to perpetual insurance, 
which was the method employed” by 
most companies in the writing of their 
business in the early days m= Philadel- 
phia, but on account of the demand for 
temporary policies, that form of con 
tract was adopted, although for a great 
many years the largest percentage of 
income was derived from the perpetual 
deposits and not term premiums. 

As an evidence of the capabilities of 
the cariy managers it is imteresting to 
note that two years after the organiza 
tion Dividend No. 1 of 3% was. paid 
to the stockholders. In that year the 
first agency appointment was made by 
John Cochran at Lexington, Kentucky, 
closely followed by appointments at 
Trenton, Newark, Richmond, Nashville, 
Baltimore and Pittsburgh. 

On account of the retaliatory senti 
ment existing in New York State, due 
to a curious Pennsylvania statute which 
prohibited the appointment of agents in 
the State of Pennsylvania of companies 
organized in other states, it was not 
until 1849 that it was possible to appoint 


Wyatt, the Home is the mother com- 
pany of the Home fleet—its affiliated 
companies being the Franklin Fire In- 
surance Co, in Philadelphia, the City 
of New York Insurance Co., Carolina 
Insurance Co. of Wilmington and The 
Harmonia Fire Insurance Co. of Buf 
falo, With this combination — of 
company strength, the greatest of finan- 
cial resources and experienced and able 
executives and underwriters at its head 
the future of the Home and its affili- 
ated companies is secure. 





an agent in New York City. The in- 
itial appointment there was Charles J. 
Martin for years afterwards the widely 
known president of the Home Insurance 
Company, of which he became secretary 
at its organization in 1853, when he re- 
signed the agency of the Franklin Fire. 


Wins Present Eminent Position by 
Fine Record 


The early path of the company was a 
very rugged one, for in its primitive 
days the home city was anything but a 
paradise for capital in the venturesome 
state of the fire hazard. It successfully 
passed through and made settlement for 
all claims in the conflagrations at Chi- 
cago, Boston, St. Louis, Philadelphia, 
Paltimore and San Francisco; and for 
many years with reputation unimpaired 
it was looked upon as one of the old 
conservative American companies. 

In 1915, by the acquisition of a large 
majority of the capital stock by inter- 
ests identified with the Home = Insur- 
ance Company and the election of the 
esteemed late Elbridge G. Snow. as 
president, control passed to that com- 
pany; and under his capable leadership 
the assets in ten years have grown from 
one to ten million dollars. 


The City of New York 


The City was organized in 1905 and 
in March, 1920, a majority of the capi- 
tal stock was acquired by interests iden- 
tified with the Home, at which time also 
the capital was increased from $600,000 
to $1,000,000. Since its affiliation with 
the Home it has been licensed in prac- 
tically every state in the union and the 
classes written extended from fire and 
marine and windstorm to include auto- 
mobile, riot and civil commotion, tor- 
nado, hail, sprinkler leakage, inland 
navigation, explosion and rain, 

The company was organized in April, 
1905, and at the end of the year 1919 
had total assets of $2,376,271 and net 
surplus amounting to $452,596. Under 
present management, the total assets 
have increased to $5,072,007 and net sur 
plus to $1,145,587, The premium reserve 
amounts to $2,080,179. 

The company’s experience for the 
vear 1925 was as follows: 

Net premiums ......0...ccccccssecccss $2,820,715.98 
Losses $1,601,414.69 (56.65%) 
949,305.64 (33.59%) 





2,550,720.33 


Trade Gain... 


(9.76%) 
Increase in’ Reserve... 


275,995.05 

206,917.00 

Underwriting Gain....... $69,078.65 

Phe company has made rapid) prog- 
ress during the past six years. 


The Carolina 


The Carolina Insurance Co. was in- 
corporated in 1887 and up until January, 
1924, operated under a capitalization of 
$50,000. Thereafter it became affiliated 
With the Home and its capital was in 
creased to $500,000. Its operations prior 
to 1924 were confined to North Caro- 
lina but with its new affiliations it has 
been licensed in the following states: 
Arizona, Arkansas, California, Colorado, 
Connecticut, District of Columbia, Flor 
ida, Ulinois, Indiana, Towa, Kansas, Ken- 
tucky, Louisiana, Maryland, Michigan, 
Missouri, New Jersey, New York, North 
Carolina, Ohio, Oklahoma, Oregon, 
Pennsylvania, Tennessee, Texas, Utah, 
Virginia, Washington, West Virginia 
and Wyoming. 

At the end of last year its assets were 


t 


$1,558,101; its surplus to policyholders, 
$1,061,042. 
Harmonia 

The Harmonia Fire Insurance Co. 
originally began operations in 1877 as a 
mutual and was reorganized in 1915 as 
a stock company. In 1918 it first began 
its relations with the Home and in 1924 
a controlling interest in its affairs was 
secured by Home people; its underwrit- 
ing field extended and classes of busi- 
ness transacted also broadened to  in- 
clude all of the classes to which a fire 
company is eligible under Section 110 
of the Insurance Laws. 

The assets of the 
$900,014; its surplus to 
$598,974. 


Harmonia are 
policyh« ders, 





Banks Are Demanding 
Earthquake Cover 


LINE GROWS TREMENDOUSLY 


Arthur M. Brown of San Francisco Says 
That Companies Must Get Adequate 
Rates or be in Trouble 


Arthur M. Brown, well-known San 
Francisco insurance man, has written a 


letter to “The Insurance Report” of 
Denver relative to earthquake insur- 
ance. In it he says that the majority of 


companies are now writing earthquake 
insurance. 

“Only 
it are not accepting the business,” he 
said. 


those whose charters prohibit 
“It is, to a certain extent, a com- 
petitive writing. 
Santa 


Up to the time of the 
Barbara disaster, the few com- 
panies which were accepting earthquake 
insurance did so for the premiums on 
that business alone; but there has been 
a tremendous demand for this class of 
insurance since that time that the ma- 
jority of companies have been obliged 
to place it on what is practically a de- 
fensive basis. In other words, to write 
it only in order to hold their fire insur- 
ance. This has been occasioned by the 
fact that in Southern California particu- 
larly, the loan companies and savings 
banks are demanding earthquake insur- 
ance alongside of their fire insurance, 
and while this was being freely written 
jor a time | judge that now some of the 
companies are willing to sacrifice a part 
of their fire income in order to main- 
tain their earthquake Hability on a rea- 
sonable basis. 

“Since your recent article was writ- 
ten rates have been materially increas- 
ed, these increases ranging from 334% 
on ‘A’ construction to 150% on the 
poorer | brick construction, 
and, despite the fact that the civic bod- 
ies in several locations have made. tre- 
mendous howls, am inclined to believe 
that the companies will insist on the in- 
creased prices or go out of the busi- 
ness cntirely.” 


classes of 


New Tell-Tale Clock System 
Checks Upon Night Watchmen 


A new invention is known as_ the 
“Watchman’s Tell-Tale Clock System.” 
It is an Australian production, the in- 
vention of the Melbourne Metropolitan 
lire Brigade. Chief Officer Lee became 
dissatisfied at the type of watchmen em- 
ployed at various works and buildings. 
They were usually old employees or old 
men, and were often found asleep on 
the premises when the brigade arrived 
to attend a fire therein. After endan- 
gering the lives of his men on several 
occasions in rescuing these slumbering 
“watchers,” the Fire Chief decided on a 
new system, with the result that ninety- 
four buildings and works in the metro- 
politan area have adopted Mr. Lee’s 
scheme. 

Watchmen’s clocks are installed in the 
building, and various “points” are de- 
cided on after a conference between the 
ire Chief and the owner. It is a watch- 
man’s duty to “mark” the clocks at cer- 
tain specified times during the night. 
These “markings” are immediately re- 
corded at the fire station, but should the 
watchman fail to “mark” any particular 
clock at the specified time the brigade 
treats this failure as an indication that 
its services are required, and it immedi- 
ately “turns out” as for a fire. 


ROCKVILLE INCORPORATION 
_Arthur Brindley & Co., Inc., Rockville 
Center, N. Y., insurance agency, has 
been chartered at Albany with $10,000 
capital. Arthur, Clara’ K. Brindley, 
Rockville Center, N. Y., and Frederick 
LL. Peat, Woodhaven, N. Y., are the direc- 
tors and subscribers. Wirght & Wright, 


Rockville Center, N. Y., are attorneys 
for the corporation. 
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T. Mcllvaine, Jr., Is An 
Insurance Humorist 


GIVES BURLESQUE SALES TALK 


National Board Man, With Advertis- 
ing Managers as Audience, Uncorks 


New and Old Stories 


A new insurance humorist appeared 
on the horizon at a recent gathering of 
insurance advertising men in the person 
of Thomas Melivaine, Jr., an able rep- 
resentative of the public relations divi- 
sion of the National Board of lire Un- 
derwriters. Posing as an insurance 
agent McIlvaine gave a burlesque sales 
talk to the assembled lights. He started 
by offering the following advice for men 
engaged in the ranks of insurance pro- 
duction : 

“You must study human nature and 
foresee the reactions of your prospects. 
Remember that if you find a woman 
with a towel around her head it means 
the beginning of a big day, whereas 
when a man appears with a towel wrap 
ped about his dome it indicates the end 
of a big night. In either case, it's best 
to keep away. 

In Rural Territory 

“If you are covering rural territory 
and you see a scarecrow wearing golf 
togs you may know that the place is 
owned by a gentleman farmer. 

“Always be polite, like the old lady of 
the Rev. Goodwillie’s congregation who 
bowed her head every time Satan was 
mentioned. She maintained that the 
politeness cost her nothing and you 
never could tell. And so it is with fire 
insurance. 

“Be ambitious. Some years ago, be 
fore | had reached my present eminent 
position in the insurance field, | real 
ized that | had, nevertheless, achieved 
one of my boyhood ambitions, which 
was to wear long pants. [| was wearing 
mine longer than anyone else in town. 

“However, that is not here, but there. 
Those were hard days, when men were 
men. Once I contracted smallpox and 
was glad of it, for it meant at last | 
had something | could give my cred- 
itors. But it's a short alley that has no 
ash cans—and so it is with fire insur- 
ance.” 


Presence of Mind 


At this pomt Mr. Mellvaine injected 
anew Scotch story. 

“Have presence of mind in dealing 
with prospects. You should be like the 
three Scotechmen who, one Sabbath 
morn, dropped into a church,” he said. 
“They stayed a while and joined in the 
service until the minisier announced 
that each person present must contri 
bute to a worthy cause by dropping at 
least a dollar in the plate. The three 
Scots looked at each other aghast: then 
one, with great presence of mind, 
fainted, and the other two carried him 
out, 

“When you call on a man, don’t tell 
him your life history. Forget yourself 
and think of him. You are selling serv- 
ce, not sipping soup. I remember a 
lootball player who said to the coach of 
his team: ‘I am a little stiff from bowl- 
ing. The coach replied: ‘I don’t care 
Where you came from—get busy.’ And 
8o it is with insurance. 

“Of course, a little relaxation now and 
then should not ‘be taboo, but it should 
come as a self-conferred reward when 
you succeed in getting a new piece of 
business. I suggest that in picking out 
your form of recreation you choose 
fishing, because you will then be sure 
of getting a line you can hold.” 


Lady Godiva and Cleopatra 


Mr Mcllvaine then addressed his re- 
marks directly to advertising men, say- 
ing : 

‘Remember in your advertising to be 
accurate; that is quite important. Do 
Not be Jike the Lride who mixed up her 


household electrical equipment so that 
the radio became frost-covered and the 
ice-box began singing ‘Red Hot 
Mamma.’ 

“Advertising is the greatest force in 
the world. We start to advertise our- 
selves a few minutes after we are born 
and our misdeeds advertise us in later 
life. Think of the antiquity of adver- 
tising! You remember Cleopatra. She 
was not one of those ‘girls that men 
forget... She was one of the early suc- 
cessful advertisers. She made famous 
the slogan about the skin you love to 
touch and touched several prominent 
gents of ancient Egypt. She = special- 
ized, apparently, in direct-male. 

“Then you remember Lady Godiva 
who rode a bicycle across Poston Com- 
mon and missed arrest by a hair. There 
was advertising for you gentlemen! 

“And think how the advertising of 
Noah’s Ark has lived through the ages 
despite the lack of media available in 
those days. But Noah was original in 
his methods and had a product that was 
needed by his public. And so it is with 
insurance.” 

The speaker closed with the story of 
the litthe boy from the city orphanage 
who was on his very first visit to the 
country. As he walked along the road 
with a pretty young settlement worker, 
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he spied a robin in a tree. ‘Oh,’ he ex- 
claimed, “look at de boid.” “That's not 
a boid,” said his companion, “that’s a 
bird.” “Well,” returned the boy, “it 
looks like a boid, anyway.’ 

Mr. Mellvaine concluded by making 
the emphatic remark: “Believe me, lads, 
we are in a boid of a business. 

LOSS RATIOS COMPARED 
Philadelphia With Twice As Many 
Dwellings As Baltimore Had Fewer 
Fires And Smaller Loss 
An interesting comparison of fires in 
Jaltimore and Philadelphia has been 
prepared by Charles H. Roloson, Jr., 


chairman of the fire prevention com 
mittee of the Baltimore Safety Council. 
In Baltimore there were in 1924 about 


128,207 dwellings, compared with 124,414 
in 1921. Philadelphia had in 1924 about 
410,130 dwellings. In the same year the 
former city had 2,511 fires, with an act- 
ual insurance loss of $222,634, while 
Philadelphia with 220% more dwellings 
had only 2,007 fires, with an insured loss 
of $191,148. 

Over a five year period the results are 
as follows: 

Philadelphia, with 220% more dwell- 
ings than Baltimore, had in five years 
11% more fires and 4.7% less actual 
loss. 

This means that— 

For each 100 dwellings in Baltimore 
there were in five years &7 fires. 

For each 100 dwellings in Philadel- 
phia there were in five years 3.0 fires. 








Out of the Ordinary 


The Capitol at Washington under eight inches of snow. Unusual as it is strikingly beautiful. 


Snow storms have been extremely heavy this winter, recalling to many old timers the famous 
New York blizzard of ’88. There will be storms—countrywide—next month also, and their results 
will not be as the tranquil scene pictured above. 


For March is usually a month of destructive windstorms, and windstorm insurance should, 


therefore, now receive the most intense solicitation. 


deluge and devastate, your clients should not be unprotected. 


Have you sufficient materials for soliciting? 
Group has a set of windstorm supplies for you. Write for them now. 


FIRST AMERICAN 


“~ FIRE INSURANCE COMPANY 





AMERICA FORE’ 


When the mad March winds and storms 


The First American of the “America Fore” 


INCOPPORATE 1925 


ERNEST STURM, CHainman oF THE BOARD, 
PAUL L.HAID, Presipent. 


EIGHTY MAIDEN LANE, NEW YORK, N. Y. 


CASH CAPITAL—ONE MILLION DOLLARS 
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Film Exchange Fire 
Prevention Results 


HAZARDS LARGELY REMOVED 





Frequent Heavy Losses to Property 
and Life Now a Thing of the 
Past in Film Industry 


Motion picture film exchanges a few 


years ago were classed as among the 
most dangerous of occupancies, from 
the fire hazard viewpoint. Film ex- 
change fires were alarmingly frequent, 


many of these involving heavy damage 
and loss of life. Occasionally extensive 
portions of film districts were laid waste. 
Now, as a result of the fire prevention 
efforts of the Modtion Picture Producers 
and Distributors of America, the hazards 
have been controlled, and fires occurring 
are infrequent and of minor importance. 

Much of this work has been carried on 
under the leadership of Hickman Price, 
who for three years has been directing 
the organization’s fire prevention efforts. 
The first two years were largely devoted 
to organization and convincing film ex 
change managers that the fire preven- 
tion program was a continuing activity 
to which they must honestly apply them 
selves. In the third year, 1925, results 
have gratified everybody in the motion 
picture industry. The National Fire Pro 
tection Association, in its latest “Quart 
erly,” describes Mr. Hickman’s efforts, 
and extracts from the article are given 
herewith: 


Controlling Hazards of Carelessness 


“A motion picture exchange is an 
establishment from which film is dis- 
tributed to motion picture theatres. 
\fter the picture has been exhibited it is 
returned to the exchange where it is ex 
amined, repaired and. stored, awaiting 
shipment to some other theatre. 

“There are several hundred exchanges 
in the United States. Most of them are 
in the forty largest cities. The bulk of 
them are branches of large national mo 
tion picture distributing organizations. 
These exchanges supply film to twenty 
thousand picture theatres which exhibit 
approximately twenty-five thousand miles 
of film each day. 

“The carelessness of employees and 
the inferior character of the buildings 
housing film exchanges, the factors main 
ly responsible for the unfavorable fire 
record of this occupancy, were attend 
ant on the mushroom growth of the in 
dustry during the period before Mr. Will 
H. Hays resigned from the Cabinet and 
welded the producers and distributors 
into one great unit. 

“Several thousand employees have ac 
quired a fire prevention consciousness. 
This keeping of the safety-first idea 
uppermost in their thoughts has almost 
entirely eliminated negligence and care 
lessness, the cause of most fires in any 
industry. 

“The use of film is increasing rapidly. 
During 1926 it is likely that a billion and 
a quarter feet of new motion picture film 
will be used. But possible causes of 
fires are constantly decreasing. This is 
due to painstaking watchfulness and 
hearty co-operation all along the line. 

“A concentrated drive for entirely 
modern exchange buildings was launched 


three years ago. About 150 branches 
have moved into new buildings since 
then. This is a noteworthy record even 


in these days of unprecedented building. 
These buildings are in different cities, 
but if they were collected in one district 
they would themselves furnish the nu- 
cleus of a fair sized city. The construc- 


tion of newer and better places to house 
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MORE THAN A CENTURY OF SERVICE 











The Era of Good Feeling 


The decade immediately fol- 
lowing the War of 1812 is 
known in American history 
as the Era of Good Feeling. 
And in the height of that era, 
the AETNA INSURANCE 
COMPANY was born. 
Now, at the moment of "the 
old /Etna’'s" entrance into a 
Golden Age of fire insurance 
history,twelve thousand /Etna 
Agents have been given a 
significant glimpse of what 
the future holds in store . . . 
Strengthening the bond be- 
tween their ALtna and them- 
selves .. . and promising the 
9ermanence of an Insurance 
“ra of Good Feeling. 
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/ETNA INSURANCE COMPANY 





distributing branches is being carried for- 
ward steadily with care and precision. 
These are built in accordance with the 
recommendations of the N. F. P. A, 
Plans are under way now to erect dur- 
ing 1926 new buildings for most of the 
exchanges in three large distributing 
centers. With the completion of these 
an important mile post in the industry’s 
building program will have been passed. 
“The home offices of the motion pic 
ture producers and distributors keep in 
frequent touch with exchange conditions 
through reports which are received from 
the Hays men. These are used as a ba 
sis of correspondence with the home of- 
fice of the producing and distributing 
companies. This correspondence has as 
its objective the steady and logical im 
provement of exchange conditions the 
country over. It is a basis for constant 
check-up with the branch managers. 


“In each large distributing center these 
Managers are organized into film boards 
of trade. Each film board has a fire pre- 
vention committee of three members. 
Every two weeks this committee in- 
spects the exchanges of all its members. 
It prepares and sends to Mr. Price’s of- 
fice reports on each exchange. These 
reports are supplementary to those pre- 
pared by the field men. They are like- 
wise used as a basis of maintaining 
high standards of housekeeping through- 
out the country, tor the Hays organiza- 
tion comments to each film board of 
trade upon every one of the reports. 
These reports carefully consider whether 
film is exposed in any department, strips 
or scarps of film are in vaults, on floors 


and tables, vault doors are closed, waste 


paper and scrap are kept in separate 
containers, exits are kept clear, fire doors 











NEWARK FIRE INSURANCE COMPANY 


Newark, N. J. 


Incorporated 1811 


A Company with a continuous 
and unblemished record of over a 
Century in protecting the interests 
of policyholders and agents. 


Agents Wanted Where Not 
Represented 
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are not blocked, projection booths are 
clean, wiring and switches are in good 
condition, lights have vapor-proof globes, 
radiators and steam pipes are covered, 
fire extinguishers are provided, sand and 
ater pails are placed in all departments, 
vault and self-closing scrap cans are 
used, film is kept in containers in vaults 
and satisfactory fire drils are held by the 
inspection committee.” 





DUNHAM TALKS TO AGENTS 

Howard P. Dunham, insurance com- 
missioner of Connecticut, spoke at the 
annual banquet of the Rhode Island As- 
sociation of Insurance Agents at Provy- 
idence, February 24. He said that the 
work of a local insurance agent was 
most important as far as the public 
was concerned. Upon these agents de- 
pended whether or not a person was 
correctly and sufficiently insured. It 
was a business tragedy to meet a cata- 
strophe and heavy loss and find your 
insurance agent had not covered you. 
It was the duty of the agents to provide 
every honest person with proper insur- 
ance coverage. The public were kept 
too much in ignorance of what insurance 
policies cover and non-technical art- 
icles in simple language, like those be- 
ing furnished in a limited way by the 
United States Chamber of Commerce, 
did much to enlighten the public on 
what were popularly considered com- 
plicated contracts. 

At least 90% of taxpayers are not 
sufficiently insured. The insurable sur- 
face in this country as far as the public 
went had hardly been scratched. 


F. W. DOREMUS IS MARRIED 

Frederick W. Doremus, president of 
the Sylvania Insurance Company of 
Philadelphia, a highly capable fire and 
automobile insurance man, and one of 
the youngest presidents of a stock com- 
pany, was married on Thursday of last 
week at the Episcopal Church of the 
Transfiguration (the Little Church. 
Around the Corner) in New York City 
to Miss Eleanor S. Bryan, head of the 
claim department of Hare & Chase. 
Mrs. Doremus is the daughter of John 
H. Bryan, an attorney of Philadelphia. 
Mr. Doremus’ parents live in Newark. 
After a brief honeymoon the couple 
will live in Germantown. The Sylvania, 
which until recently, has confined itself 
to automobile underwriting, has now 
branched out into the fire lines. 


MAY RUN FOR GOVERNOR 


W. Stanley Smith, insurance commis- 
sioner of Wisconsin, is in the running 
as a candidate for governor of that 
state. He says he is willing to run as 
a progressive Republican and that pro- 
hibition will be the principal issue of the 
campaign. 


e e 
Excelsior Directors 
(Continued from page 17) 
cess of liability as cannot be provided 
for by the companies themselves. The 
Excelsior will have what is known as 
an assuming membership through which 
it will receive one per cent of the total 


business given to the Exchange. This 
business 1s nation wide. The premium 
receipts from this source will be up- 


wards of $38,000 annually. As it comes 
from eleven of the best managed Amer- 
ican companies it can be expected to 
continue to show a substantial profit to 
the Excelsior as it has to the other 
members of the Exchange in the past. 
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N. Y. EX-FIELDMEN’S DINNER 





Many Members From Out of Town 
Present at Annual Meeting; James 
M. Hodges a Guest 


Nearly fifty members attended the 
annual dinner last week of the New 
York Ex-Fieldmen’s Society at the 


Crescent 
addition 
cluding James M. 
retary of the 


Athletic Club in Brooklyn. In 
there guests in- 
Hodges, the first sec- 
Underwriters’ Association 
of New York State, and FE. D. LaTour- 
rette, former adjuster of the Home. 

Among the members present from out 
of town were: J. M. Donald, Buffalo; 
Harvey W. Russ, Boston; I. Lloyd 
Green, Boston; Victor Roth, New 
Haven; Percy W. Clark, Philadelphia; 
Thomas L. Farquhar, Newark; Thomas 
E. Gallagher, Chicago; Henry A. 
Knabe, Philadelphia, Frank M. Crit- 
tenden, Philadelphia; Frank C. Sturte- 
vant, Easton, Pa.; John G. Yingling, 
Allentown, Pa.; Grover Fessenden, 
ne Ee Chittenden, SJoston; A. 
Pirenough, Syracuse; Lawrence Daw, 
Syracuse; Archibald Kemp, Newark; L. 
J. Koch, Philadelphia; Fred P. Stod- 
dard, Watertown, and Roger W. 
Wight, Hartford. 


ALLAN D. HUSTED DEAD 

Allan D. Husted, aged 76, who for 
the past 47 years has been connected 
with the insurance business in Buffalo, 
N. Y., died Sunday morning in the Mil 
lard Fillmore Hospital as a result of 
injuries suffered in a fall down stairs 
in his home. Mr. Husted, in 1879 began 
his career in the insurance business 
specializing in fire and marine policies. 
In 1895 he became a member of the 
firm of C. B. Armstrong & Co., which 
later became known as Armstrong & 
Husted and now is the Armstrong-Roth- 
Cady Co. Mr. Husted was actively as 
sociated with this firm until six years 
ago when he retired. 


were several 


Be )S- 


NATIONAL ASS’N. MEETING 





Local Agents’ Convention in Cincinnati 
Will Be a Strictly Business 
Gathering 
The 1926 Mid-Year Conference of the 
National Association of Insurance 
Agents will be held at Cincinnati, Ohio, 
Wednesday and Thursday, March 17, 
and 18. There will be two sessions each 
day, convening at 10 A. M. and 2 P. M. 
He adqui irters and the conference ses- 
sions will be in the Hotel Sinton which 
has ample facilities, including a splendid 
well-lighted and ventilated convention 

hall. ' 

The Get-Together Dinner takes place 
Tuesday evening March 16, at 7 P. M. 
A conference of state association officers 
and the National Executive Committee 
will convene on Tuesday, March 10, at 
i0 A. M. Little, if any time will be 
devoted to formal addresses or lengthy 
reports. It is believed more profitable 
to confine the sessions of the Mid-Year 
Conference almost entirely to discus- 
sions of problems and subjects of gen- 
eral interest. 


J. R. CURTIS RESIGNS 
Joseph R. Curtis has resigned as spe- 
cial agent for Louis FE. English, Ine., 
managers at Richmond for the Boston 
and other companies in Virginia and the 
two Carolinas, and is now looking about 
for another connection. 


PUBLIC ADJUSTERS MEET 
The Public Adjusters’ Association had 
Insurance Superintendent James A. Beha 
as their guest at a meeting Monday eve- 
ning at the Hotel Astor. W. D. Wein- 
berger, secretary of the association, 
acted as toastmaster. 


MILTON DARGAN HERE 
Milton Dargan, ot Atlanta, Ga., man- 
ager of the Southern department of the 
Royal, spent several days in New York 
last week. 





NIAGARA AGENCY HONORED 





Officials of Several Companies Pay Tri- 
bute to Fast-Growing Wood- 
ward Agency 
Executives and agents of eleven com- 
panies gave a dinner last week at Ni- 
agara Falls in honor of the Woodward 
agency of that city. Charles Woodward 
: president of the agency and Edward 
: Ellis, secretary and treasurer. 
E Crafts, Jr, of the Queen, 

toastmaster 
Among those present were James J 
Meador, second vice-president and ven 


James 
acted as 


eral manager, and Donaldson St. C. 
Moorhead, secretary of the United 
States Casualty; J. D. Canty, H. S. 


Wheeler and Wilham 


Bierach, also of 


the United States Casualty; R. H. 
Goodwin, Bayard Pigelow, L. L. Web 
ster and C. H. Coombs of the Fireman’s 
Fund; John W. Wood of the New 


Hampshire; H. I. Carothers of the 
Phoenix Insurance Company; J. E. Ca- 
rothers of the Newark Company; T. A. 
Bush, J. E. Hitchcock and James Ken- 
nedy of the North America; W. H. Coo- 
per of the London & Lancashire; R. S. 
Garvis of World Fire & Marine; H. L. 
Hart and J. S. Lewis of American Sure- 
ty; B. Phillips and Samuel Lindsay of 
the Connecticut General Life. 
The Woodward Agency, Inc., 


Was 
represented by Mr. and Mrs. Wood- 
ward, Mr. and Mrs. Ellis, Mr. and Mrs. 
Krank Sullivan, Mr. and Mrs Clarence 


Runals, and the Misses A. E. 


Westlund, 


Kk. Westlund, M. Ewart, FF. W. Lwart, 
S. Blake and kK. Clancy 

Among the guests were Mr. and Mrs. 
R. N. Peck, Frank T. Niger and Thomas 


J. Tavano. 

The after-dinner talks were brief and 
to the point. A telegram of congratula 
tion from Edson S. Lott, president of 
the United States Casualty Company, 
was read by the toastmaster, indicating 
the esteem in which the local agency is 
held by the largest insurance companies 
of the country. 


NATIONAL PROMOTIONS 





S. T. Maxwell a Vice-President; Three 
New Secretaries and Seven New As- 
sistant Secretaries Elected 
At a meeting of the board of directors 
of the National Fire, Secretary S. T. 
Maxwell was re-elected secretary and 
also promoted to be a vice-president of 
the company. Assistant Secretaries C. 
B. Roulet, G. F. and R. M. 
Anderson were promoted and made sec- 
retaries. The following agency super- 
intendents 


Cowee 


were elected assistant sec- 
retaries of the company: R. C. Alton, 
L. C. Breed, H. B. Collamore, J. H. 


Crane, C. C. Hewitt, C. L. 
V. I. G. Petersen. 

The company Lee pee its 
sets last year $2,158,625 
Was increased $456,823. 


Miller and 
total as- 
Its net surplus 


WITH TRAVELERS FIRE 

The Travelers Fire of Hartford an- 
nounces the appointment of 
R. Roller as special 
with the Newark office. Mr. Roller, who 
native of Jersey City, has been 
connected with fire insurance during his 
entire business career with the excep- 
tion of the two years 1918-1919 during 
which he served in the U. S. Navy. Just 
previous to his coming to the Travelers 
Fire, he was special agent for northern 
New Jersey and three counties of New 
York State for the Crum & Forster 
companies. 


Theodore 
agent connected 


is a 


TO TALK ON U. & O. 
alls, 


Laurence EF. assistant secretary 


of the American of Newark, has ac- 
cepted the invitation of W. E. Vol- 
brecht, vice president of the Smoke & 
Cinder Club of Pittsburgh, to address 
the organization at its March meeting 
to be held March 1. Mr. Falls will talk 
on use and occupancy insurance. 








Admitted Assets. . 
Liabilities 


Capital 


UNITED STATES MERCHANTS & SHIPPERS 


INSURANCE COMPANY 


1 SOUTH WILLIAM STREET, 


NEW YORK 





Financial Condition, January 1, 1926 


PN. sineaas ndaivescnueess 


Surplus to Policy Holders............... 


Marine and Automobile Departments: 


APPLETON & COX, Inc., Attorney 
1 South William Street 


New York 


ee 8:46 42439 48 © 42 8 0 G8O 6.2 6 € 4 


Fire Department: 


CRUM & FORSTER, General Agents 
110 William Street 


New York 


.$4,976,780.91 
2,679,604.71 
1,000,000.00 
1,297,176.20 
2,297,176.26 
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Policy Legally Interpreted 


By James H. Wallace 
Part lV 
Some agents ! am = sure have little 
trouble in serving both the assured and 
the compagnies with equity and sin 
cerity. It is only in a case of care- 


lessness that we are placed in a position 
of riding and then it is all 
right so long as the interest of the com 


two horses 


pany and of the assured is in the same 
dierction but as soon as one or the other 
start in the other direction, we are 
apt to fall between the two horses and 


land on the ground. 

With reference to the phrase regard 
ing a chanye of tithe, we have considered 
the question of a vendee in 
The status of a vendee not in 
possession is somewhat doubtful. Much 
depends on the actual wording of the 
contract between the seller and the pur- 
chaser of the land—the = distinguishing 
between an actual and an option 
to purchase, but generally where the 
vendor has placed it out of his ability 
to reclaim, there has been such a change 


possession. 


exact 


sale 


as to void the policy. The only safe 
course is to endorse the policy when in 
doubt, rather than attempt to construe 


the meaning and effect of the contract. 

A vendor and a vendee might have 
separate policies on the same property 
and legally they can collect, provided 
the policies are properly written, as a 
vendee im possession is everywhere re 
corded as holding an insurable interest 
which he may insure in his own name, 
provided his interest is stated in’ the 
policy and the vendor, though he may 
have parted with possession, retains an 
insurable interest in proportion to. the 
unpaid balance on the contract. 

Che next portion of the policy con- 
tract which comes to our attention 1s 
that which provides that the company 
shall not be liable for loss or damage 
occurring while the assured shall have 
any other contract of insurance, whether 
valid or not, on the property covered in 
whole or in part by the policy. 

Double Insurance 

In a very recent case in our locality, 
an agent, under an agreement with the 
assured that additional policies which he 
had written, and was holding, were 
only tentative and were not in foree and 
effect until they had been submitted to 


the companies and approved by the 
companies, (or the reason that the 
companies already had quite a heavy 


coverage already on the building in 
question) so the agent neglected no 
tifying the companies of the additional 
insurance sought by the insured, that 
the building actually burned to” the 
ground while certain of these additional 
policies were lying on the agent's desk, 
though he had sent in two of the policies 
for cancellation, 

While | do not believe that any of 
you gentleman are in the habit of run 
ning your offices in such a careless and 


chaotic manner, | thought it well to 
bring this case to your attention that 
you may be spared the embarrassment 


and humiliation brought upon this agent 
and the expense caused the companies 
he represented as the policies written 
subjet to approval, ‘whether valid) or 
not’ made a difference to the other 
coverage. 

| recently tried a case in the City of 
Buffalo in which the assured was. at- 
tempting to recover for damage done 
which, to my mind at least, was the 
result of an explosion. It seems that 
in this case the agent had neglected an 
opportunity to write explosion insurance 
and the assured upon looking over his 
policies after the catastrophe, discovered 
that he had nothing that covered him 
on explosion and attempted to collect 
on the fire policies. 


Extra Business Explosion Policy 


Fortunately for us the jury did not 
agree with the assured’s version and as 


there was no fire as a result of the ex- 
plosion, we were able to successfully 
defend the action and [| would suggest 
that if any of you have coverage on in 
dustrials where tanks containing com- 
pressed air and other gases are kept, 
you go after the explosion end of it and 
get extra business and at the same 
time prevent useless litigation. 

| would like to call your attention to 
the provisions with reference to chattel 
mortgages. lor the 
companies in general have indicated to 
their agents, the undesirability of writ- 
ing: insurance on merchants who are 
badly enmeshed financially and while 
modern business recognizes the chattel 
mortgage and policies are written pro- 
tecting the mortgagee, we come back 
again to the same old proposition of the 
avent’s understanding the interest of the 
assured, his standing morally and finan- 
cially, for it is my experience that in 
many the property insured is 
covered by a chattel mortgage when the 
policy says nothing about it and of 
course the company is relieved of liabil- 
ity during the time that the property is 
covered by the chattel mortgage. 

If there is a fire under these condi- 
tions the mortgagee is not protected and 
the assured is not protected and it is a 


obvious reasons 


Cases 


pretty safe assertion to make that the 
reason is not a good reason, for it 1s 
found that most of the property ina 
given place of business is covered by 
chattel mortgage in cases of this kind 
and while | do not want you to think 


that | am hard-boiled about it, it Is a 
fact that a man in financial difficulties 
will do things that are a little bit south 
of the line of propriety, when cireum- 
stances press him. Ile may be, in better 
circumstances, an entirely honorable 
man, but under the pressure he finds 
himself in, he is tempted and it must 
be admitted that many of our fires are 
the result of business depression, 
(To be concluded) 


ACTS ON WHOLESALE COVERS 


Ontario Superintendent Rules Assured 
Must Get Policy and Know Rate; 
Forbids Rate Discrimination 
R. Leighton Foster, superintendent of 
insurance of Ontario, Canada, has issued 
a ruling to correct three abuses of the 
automobile insurance law of the prov- 
ince which have developed in’ connec- 


tiot with writing automobile finance 
business on a wholesale basis. In the 
first place, the Ontario insurance law 
requires that applications for automo- 
bile insurance must come direct from 
the assured and not be written auto- 


matically by an automobile dealer or 
finance company when a car is sold. 
Secondly, the law requires the issu- 
ance of a policy to every purchaser of 
a car on a part time basis. At present 
many insurers have master policies with 
automobile manufacturing or finance 
companies and the latter issue certif- 
icates of insurance to the retail purchas- 
ers. Mr. loster says certificates are not 
recognized by law, and that not only 
must policies be issued to each assured 


but that the policy must contain the 
amount paid for the protection. 
Finally, Mr. Foster declares there 


must be no discrimination in rates as 
between risks of essentially the same 
hazard. Some insurers have been issu- 
ing wholesale policies at rates lower 
than those charged purchasers of indi- 
vidual policies, so that buyers of cars 
under partial payment plans have been 
securing insurance at lower costs than 
those buying their automobiles outright 
for cash. 


Abraham M. Hast, of the Pittsburgh 
local agency of Benswanger, Hast & 
Herzog, died last week. He was for 
many vears an active figure in Alle- 
gheny County fire insurance circles. 





THE GREAT AMERICAN 


Its Surplus Beyond All Liabilities Is 
$16,541,280, Gain of $2,204,045 
Over 1924 
The Great American has assets of 
$50,774,001, and surplus beyond all lia- 
bilities of $16,541,280. The surplus item 
last year showed a gain of $2,204,045. 
The assets gained more than $2,500,000. 
The company has one of the strongest 


boards of any insurance company, the 
directors follow: 

Karl D. Babst, chairman of the 
board, American Sugar Refining Co.; 


Arthur ©, Choate, Clark, Dodge & Co., 
bankers; Ikdwin M. Cragin, vice-presi- 


dent and = secretary, Great American; 
Ralph LL. Cutter, Smith, Hogg & Co., 


cotton goods—commission; O. L. Dom- 
merich, L. lk. Dommerich & Co., commis- 
sion merchants: H. C. Fleitmann, Fleit- 
mann & Co., dry goods commission mer- 
chants; John A. Garver, Shearman & 
Sterling attorneys; Eustis L. Hopkins, 
Bliss, Fabyan & Co., cotton goods com- 
mission merchants; Samuel McRoberts, 
chairman of the board, Chatham-Phenix 
National Bank & ‘Trust Co.; Arthur 
Reynolds, president, Continental & Com- 
mercial National Bank of Chicago; 
Jackson I. Reynolds, president, First 
National Bank of New York; Charles 
G. Smith, president, Great American; 


Howard C. Smith, formerly of Hath- 
away, Smith, Folds & Co.; Philip 


Stockton, president, Old Colony Trust 


Co. of Boston; Julius .A Stursberg, of 
New York; Jesse E. White, vice-presi- 
dent, Great American; William Wood, 


manufacturer, Philadelphia. 


JUSTIFIES VIRGINIA RATES 

Insurance Commisioner Joseph But- 
ton of Virginia has replied to the edi- 
torial attacks in a Richmond newspaper 
charging the stock fire insurance com- 
panics with demanding excessive rates 
from the public. Colonel Button justi- 
fies the rates by citing the underwriting 
experience on Virginia business, such 
experience showing a range from 6 
per cent loss to 1.50 per cent profit dur- 
ing the years from 1915 to the present. 
For the last few years underwriting 
losses have been reported continuously. 
Rates in Virginia are lower on the aver- 


age than those of any contiguous state 


except) Maryland. 


Equitable Fire 
(Continued from page 1) 


up the shaftway and through the open 
door. 

Despite the very intense heat caused 
by this continuous tlow of gas the 
flames did not break through the shaft- 
way up which they were traveling ex- 
cept on the thirty-fath floor. The door 
on that floor was not faulty but had 
undoubtedly been lett open by those 
workmen who were fixing the shaft 
between the thirty-fifth floor and the 
roof. On the floor where the fire did 
the most damage the flames were large- 
ly confined to the rooms leading off the 
shaitway. 

However, the terrific heat did crack 
the glass of several doors leading from 
the flaming rooms onto the general cor- 
ridor and offices across the hall suf- 
fered badly from flame, smoke and wa- 
ter damage. Had the glass which 
cracked been wired glass in smaller 
panels it is believed that the glass would 
not have fallen out as it did but would 
merely have cracked and held in place 
by the wire. Unless, of course, it had 
finally melted from the heat. Had the 
glass held, the material damage would 
have been greatly lessened. 

Occurring about five hundred feet 
above the ground the fire presented a 
difficult problem to fire fighters. Col- 
umns of water that had to be lifted 
to the root of the Equitable weighed 
over 200 pounds to the square inch. 
The great pumps of the New York 
City Fire Department were worked al- 
most to capacity and shot water up 
under 280 pounds pressure. The water 
was all pumped up through the great 








‘THE HANOVER 


FIRE INSURANCE COMPANY 
Continuously in business since 1852 


The real strength of an insurance com- 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


CHARLES W. HIGLEY, President 


MONTGOMERY CLARK, Vice-President 
J. G. HOLLMAN, Secy. | 
H. T. GIBERSON, Treasurer | 
F. E. SAMMONS, Asst. Secy. 
A. E. GILBERT, Asst. Secy. 
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fire njains in the building. Lines of 
hose were attached to the hydrants on 
each floor, 

The first alarm was sent in from the 
building shortly after 3 a. m. on the 


morning of February 16. After Chief 
Kenlon had arrived and sized up the 
situation he sounded third and fourth 
alarms around 4:11 a.m. These brought 
all the fire equipment in lower Man- 
hattan and men with hose lines were 


placed on each floor to guard against 
flames coming through the heavy metal 
doorways or walls of the shafts. 

It is not definitely known how the 
fire started. Workmen repairing a brok- 
en water pipe on the third floor declare 
they heard sputterings as from short- 
circuited electric wires on several floors 
above their heads. Then they saw flame 
and smoke up in the shaitway and left 
to turn in the alarm. 

Chief Kenlon called this fire the: high- 
est “big” fire in the history of New 
York City, and probably in the world. 
The building resisted the fire, coupled 
with the extraordinary heat, well and 


no structural defects have been found. 
As there are $16,000,000 of fire insur- 
ance on the building, spread among 


many companies through direct or re- 
insurance lines, fire insurance companies 
have large sums at stake in the many 
skyscrapers throughout the city. 
Aside from the Equitable fire there 
have been no bad fires in the sky- 
scrapers, either on lower or upper 
floors. The construction and _ fire-fight- 
ing equipment of these buildings are of 
the best and have so far served effec- 
tively against the fire danger. With 
New York buildings moving skyward 
it is imperative, insurancewise, that the 
chances for bad fires on floors high 


above the ground be kept at a minimum. 
Even with all the aid the flames in the 
Equitable fire received last week from 
escaping gas and draughts in the shait- 
way, the damage, while fairly large 1 
dollars, was small compared with the 
amount of property at stake. 
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OVER A HALF CENTURY IN THE UNITED STATES 


U. S. BRANCH 
84 William Street New York City 


John H. Packard, United States Manager 
Everett W. Nourse, Assistant Manager 


From the Charter granted in 1720 to 
THE LONDON ASSURANCE—— 


“To make Assurances of Houses, Warehouses, Goods, Wares and 
Merchandise from Accidents by Fire which tends to the Publick 
Good and Security of Many who have been and may be Preserved 
from the Ruin and Impoverishment which otherwise might ensue 
from such Calamities.” 


It is only natural that with such an ideal of public service 
the Corporation has prospered and endured and by its 


record may be rated as among the very strongest of the 
world’s successful insurance organizations. ‘This year 


marks the 52nd anniversary of the entrance of The Lon- 
don Assurance into the United States and the 205th of 
its world wide activity. A permanent dependable fire 
office that has the confidence of its agents and those with 
whom it transacts business. 
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The Manhattan Fire - Marine Insurance Co. 


84 WILLIAM STREET 
NEW YORK CITY 


John H. Packard, President 
Everett W. Nourse, Vice-President J. M. Mendell, Vice-President 


Frederick A. Johnston, Secretary Wm. Schaefer, Asst. Secretary 
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New Agreement in 
British Hull Market 


MOST COMPANIES INVOLVED 


Leading Underwriter on Old Contract 
Shall Be First to Quote Rates 


on Renewals 

It was reported some few weeks ago 
that Owing to unsatisfactory results per 
taining to hull insurance, three com- 
panies, the London Assurance, Royal 
exchange, and Commercial Union had 
formed a pact for the better conduct of 
the business, in the hope of bringing 
the business to a remunerative level. 
Unfortunately, some of the smaller 
companies could not see eye to eye with 
he three magnates, and among them 
rutting of rates continued to such an 
xtent that even the newly formed pact 
vas in danyer. 

Since then, however, a series of con 
ferences have been held at which the 
chairman of the Joint Hull Committee 
obtained the views of the underwriters 
of the various companies. In each in- 
stance only two or three underwriters 
were present at one time, and in this 
manner the views of the market as a 
whole were obtained, upon which sub 


ject the Journal of Commerce (Liver- 
pool) says they were obtained without 
the complications which would have 


been found to arise if they had been 
aired in full conclave, for it 1s obvious 
that at an informal discussion between 
limited numbers a far greater measure 
of agreement, and a much better under 
standing, can be reached than when a 
large number of antagonistic ideas are 
debated in an atmosphere of conflicting 
interests It says much for the diplo 
matic skill of those concerned that by 
the time these conferences were over it 
was possible to call another meeting, at 
which the Liverpool market was repre 
sented by G. H. Court, T. H. Harper, 
Kk. S. Lund, Oscar Prentice and H. H. 
Stitt 
Agreement Reached 

\gain, it is impossible to say what 
transpired at this meeting, but almost 
immediately afterwards there were most 
encouraging rumors flying in the air, 
and by the next morning it was known 
that an understanding had been reached 
in which the whole of the hull amarket 
was tacitly involved. This understand 
ing, it may now be revealed, jis to the 
effect that in all cases of renewal the 
leading underwriter on the previous 
contract shall be sony ote the first op- 
portunity of quoting for the new insur- 
ance, and that his lead shall be re 
spected, subject ta certain proyisions 
which entail consultation between the 
leader and the two underwriters who 
follow him on the slip, when any con- 
siderable variation in the terms af the 
insuranee is contemplated by any af the 
parties concerned. Here is the basis of 
a system of co-operation which cannot 
but prove to be of the utmost value to 
the market in future transactions, but 
there is still better to come. 

It will be remembered that the one 
thing that stood in the way of a general 
agreement throughout*the whole of last 
year was the impossibility of coming to 
an understanding on the subject of the 
limitation of lines. Whether the re- 
sults of past underwriting that have be- 
come apparent in the meantime have 
had their effect, or whether there has 
been a fundamental change of opinion 
on this matter in certain quarters is not 
clear, but it is significant that further 
to the understanding concerning the po- 
sition of the leading underwriters on 
hull insurance slips, there is now a defi- 
nite understanding to the effect that on 
renewal there shall be a reduction of 


‘nes throughout the market. 


This is a great accomplishment, and 
one upon which the Jomt Hull Commit- 
tee deserves the highest compliment. 
Not only does it set free a large amount 
of business to go round a market which 
is admittedly starved, but it also re- 
moves one of the principle causes of the 
difficulty which has hitherto been ex- 
perienced in obtaining any form of gen- 
eral agreement. In the past, those un- 
derwriters who have not been able to 
obtain what they considered to be their 
fair share of business, have steadfastly 
refused to countenance any agreement 
which, as they pointed out with some 
reason, would principally benefit their 
more fortunate competitors who were 
able to command a large show of risks. 


Now there is to be a definite reduction 
in lines, the portion of the market which 
hitherto held aloof from the making of 
agreements Can join in any measure 
that may be put forward, secure in the 
knowledge that there will be a_ bigger 
share of the business left over when 
the leaders have written their lines, and 
that they will have their chance of ob 
taining a moderate proportion of that 
surplus, so that any movement for the 
improvement of business will benefit not 
only the leaders but also a far larger 
number of underwriters than would have 
been the case had the old system, by 
which the first several companies on a 
slip absorbed practically the whole of 
the value, been in force. 


It is obvious that the new understand- 
ing, if good, is far from perfect. That 
it will succeed in’ ensuring a more 
equitable distribution of risks through- 
out the market is obvious, but its suc- 
cess in this direction is dependent upon 
those underwriters who come new. to 
business on which they did not  previ- 
ously have a line. 

It is too much to hope that this will 
be accomplished without some differ- 
ences arising. Indeed, it must not be 
thought because the company market in 
London has at last reached an under- 
standing after a period of strife, that 
all the future will) be plain — sailing. 
Nevertheless, the signs are most en- 
couraging, and all seems set for. still 
further developments which may in the 
end re-establish the business of hull un- 
derwriting on a sound and prosperous 
When it is considered that with 
in a bare fortnight the market has boiled 
over into an almost open quarrel; has 
composed its differences, and has 
reached a satisfactory understanding on 
several essential points; it is impossible 
to be other than optimistic, and no 
vreater tribute could be paid to those 
who have been instrumental in bringing 
about this happy outcome from a mast 
uncompromising situation than to ex- 
press the opinion that the future is safe 
in their hands. 


basis. 


Telephones: 





CHESTER M. CLOUD_ 


Metropolitan Agent 


Home Insurance Company (Automobile Dept.) 
Maryland Casualty Company (Casualty Lines) 
| Harmonia Fire Insurance Company 

| London & Scottish Assurance Corp., Ltd. 


N. W. Corner Maiden Lane and William Street 


John 1363-5976 
New York City 


Fire Insurance 











Wisconsin Ruling on American Lloyds 
(Continued from page 14) 


the American Lloyds or Attorney-in- 
Fact. There is litthe or nothing in this 
Trust Agreement to make the securities 
deposited a real guarantee of the perform- 
ance under the imsurance policy to an in- 
sured, but the depositor of the securities 
seems aniply protected. These depositing 
individual underwriters—or some one for 
them—has shown an astuteness worthy of 
a better cause. ‘lhe presentation of the 
purposes of such deposited securities to 
these individual underwriters would al- 
most seem to have been to convey the im- 
pression that such deposit was for “win- 
dow dressing” effect and could not  in- 
volve any real loss, and afforded an oppor- 
tunity of an addition earning or profit 
from the fire underwriting that could 
thereby be done. 

Notwithstanding the 
sented as to the domicile of tne 
Lloyds—-the policy headings: “American 
Lloyds, Head Office, Duluth, Minnesota” ; 
the imprint on its letter-heads, with the 
foot note: 

“American Lloyds is a distinctly 
‘Head of the Lakes’ organization, or- 
ganized by Duluth, Minnesota, and 
Superior, Wisconsin, business men 
and capitalists.” 
(N. B.—Of the 

writers, 149 are 
resident of Superior, Wisconsin. ) 

With the — letter-heads: “American 
Lloyds, Duluth, Minnsota,” and — the 
reference made to the admittance in Wis 
cousin of the “American Lloyds, Duluth” ; 
the Power of Attorney given. by each un- 
derwriter sworn to be on file in the “Head 
Underwriting Office of the American 
Lloyds at Duluth, Minnesota,” the ac- 
knowledgment of the appointment of the 
Commissioner of Insurance, State of Wis- 
consin, as attorney for service of process 
is at Duluth, Minnesota,” by T. G. Don- 
horn, Notary Public, St. Louis County, 
Minnesota; a@ reimsurance agreement en- 
tered into with an lowa company refers 
to the “American Lloyds of Duluth, Min- 
nesota,” and the agreement is signed “in 
the City of Duluth, Minnesota,” and the 
Policy of reinstirance—No, 102—was_ is- 
sued by the insurer to the “American 
Lloyds of Duluth, Minnesota,” notwith- 
standing all of which the Commissioner 


facts already pre- 
American 


150 individual under- 
residents, and one is a 
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United States Merchants & Shippers Insurance Co, New York 
Admitted Assets, $4,678,186.54 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $6,691,491.37 


Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,343,690.05 
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of Insurance of Minnesota in a_ letter 
dated January 25, 1926, disowns the or- 
ganization as a Minnesota association in 
these words: “Thus far we have consid- 
ered the American Lloyds in the light of 
an Illinois organization not licensed to 
transact business in Minnesota.” 

So here we have this Superior Under- 
writing Co., and the American Lloyds— 
twins, born nearly a year apart—the one 
repudiated by its father, Illinois; the 
other, disowned by its mother, Minne- 
sota, placed upon the doorstep of Wiscon- 
sin by a birth certificate as an evidence of 
respectability. 
doubt there are honorable gentlemen 

Wisconsin has use only for those insur- 
ance organizations that can present them- 
selves to the insurance department “with- 
out fear and without reproach.” No 
among the 1,950 individual underwriters 
who have been persuaded to lend them- 
selves to this American Lloyds undertak- 
ing, and to them we say, that Commis- 
sioner of Insurance is using this applica- 
tion as an example of the similar efforts 
to secure admission into this state—that 
he is growing weary of these attempts and 
hereby, with the aid of the press, serves 
notice that with all vigilance and the ca- 
pable examiners and assistants in this De- 
partment, Wisconsin will be barren soil 
for the insurance promoter and a_water- 
less waste for those who look for early 
insurance premium picking from the inno- 
cent and gullible. 

In this matter the only concern of the 
Commissioner of Insurance is the insur- 
ing public of Wisconsin. This “Ameri- 
can Lloyds” as presented for admission 
and license does not satisfy the Commis- 
sioner that it affords such assurances and 
safeguards as would guarantee the fulfill- 
ment of the contracts of insurance as the 
laws of this state and the needs of our 
people require. 

The application of the Superior Un- 
derwriting Company for license to solicit 
insurance in this state for the American 
Lloyds is a refused. 


FOWLER DECORATES FRIED 


Lloyd’s Medals Presented to Officers 
and Crew of Roosevelt to Honor 
Heroic Rescues 

H. K. Fowler, Lloyd’s settling agent 
in New York City, last week — ‘nted 
the Lloyd’s life saving medals to Cap- 
tain fried and other officers and mem- 
bers of the crew of the United States 
liner President Roosevelt in recognition 
of their heroic services in rescuing the 
crew of the British steamer Antinoe. 
These presentations were made at 4 
luncheon at the Bankers Club, attended 
by leading representatives of the ship- 
ping industry and others. One of those 
at the guest table was Superintendent 
of Insurance James A. Beha of New 
York. 


TALBOT, BIRD & CO. MOVE 


Talbot, Bird & Co., marine agents, 
have moved to 51 Beaver Street, New 
York City, after having been located at 
63 Beaver Street for fifteen years. At the 
new address they will occupy four floors, 
including the ground, second, third and 
fourth floors. 
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Critic Percy Hammond Has His Feel- 
ings Hurt 

The Chubb & Son offices are having 
some tough luck in the matter of news- 
paper publicity despite the fact that this 
office is one of prestige and is headed 
by Hendon Chubb, a man held in the 
highest repute in insurance and other 
circles in this town. The first lot of 
the daily paper stories followed the re 
turn, through a detective of one of the 
Chubb offices, of $600,000 of jewels stol- 
en from the daughter of a merchant. 

In the “Herald Tribune” on February 
19, Perey Hammond, the $25,000-a-year 
dramatic critic of that paper and one of 
the most brilliant of all columnists, de- 
voted an entire column to the experi- 
ence he had when his small motor car 
was run into by a truck, his car having 
insured in the U. S. 
Company, a Chubb company. Evident 
ly Adjuster McGovern of the U. 5. 
Guaranty Co., is no respecter of per 
sons, and in talking to Critic Hammond 
put on his coldest professional manner. 
The impression that McGovern made 
on Hammond is shown by one parfa- 
graph of his article, which follows: 

“It was kind of Mr. McGovern not 
to put the handcuffs on me after our 
last interview. He had them with him, 
and also a warrant for my arrest.” 


been Gguaranty 
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A New Epithet 
Cyrus King Drew of Denver has in- 
vented a new phrase to describe those 
insurance companies which try to hog 
business irrespective of the feelings and 
susceptibilities of the local agents. In 
his opinion they are “Companies of the 

Ladies of the Night type.” 
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Tall and Thin 

Once upon a time John McGraw of 
the New York “Giants” said that he 
would have no ball players about him 
unless they were really Giants in sta- 
ture. Later, he changed this for a smal- 
ler type of man who was more speedy 
on his feet. A famous character in 
Shakespeare preferred to be surrounded 
by fat men whom he found more con- 
genial and trustworthy. 

Up at the Metropolitan Life Haley 
Fiske is surrounded by many men who 
are built on the Abraham Lincoln type: 
tall and thin. 

Among these are Robert Lynn Cox, 
Frank ©. Ayres, Dr. Lee K. Frankel, 
EK. H. Wilkes, vice-presidents; Henry 
W. George, treasurer; Walter Stabler, 
comptroller; Leroy A. Lincoln, general 
attorney. 

x Ke * 


Slogan of a Life Office 
Goulden, Woodward, Cook & Gudeon, 
general agents of the Connecticut Gen- 


IG 





New York, use the following 


eral in 
statement in their stationery : 

“This is the only general agency in 
the entire insurance world doing busi- 


ness without an agency organization. 
The original broker is always the agent 
of the record: He is protected—re- 
newals guaranteed to his estate. No 
business written by this office direct.” 
xk Ok Ox 
Feature Mother and Child 

Fire insurance companies have taken 
a page from the advertising practices in 
life insurance and have started to fea 
ture the home, mothers and children. A 
clever ad along this line is that of the 










North Brilish & Mercantile Insurance Co., Ltd. 
ennsylvania Fire Insurance Company 
Commonwealth Insurance Company 

j Mercantile Insurance Company 

44 PUNE STREE 


SAN FRANCISCO 





North Pritish & Mercantile and allied 
companies printed in iull page in a Pa- 
cific Coast insurance paper, a copy of 
which in reduced size 1s produced here- 
with. 
x & * 
One of the Directors of the Fire 
* Association 

In view of the attention being paid 
to insurance by the New York “Evening 
Post” and the Philadelphia “Pubhe 
Ledger,” it is interesting to note tit 
the publisher of those papers, Cyrus H. 
K. Curtis (who also is publisher of the 
“Saturday Evening Post”) is a director 
in an insurance company. It is the Fire 
Association of Philadelphia. Mr. Cur- 
tis has made his home in Philadelphia 
since 1876, 

x * * 

“Jack” Morrison a Student Again 

The question has frequently been 
asked: “What kind of men attend the 
various training schools which some of 
the life and casualty companies main- 
tain?” If there is any impression that 
no one except bepinners in the business 
listen to these lectures, it is a mistake. 
Even such a veteran insurance agent as 
John A. Morrison of Chicago attended 
fourteen out of sixteen lectures given 
by H. P. Gravengaard, manager of sales 





training of the Aetna Life for the S. T. 
Whatley agency of Chicago. 

In commenting upon these lectures, 
Mr. Morrison said: “I consider. this 
one of the most valuable things I have 
ever done in my twenty-eight years’ in- 
surance experience.” 

Mr. Morrison is a former general 
agent and is ambidextrous in insurance 
production, He has written almost 
every type of insurance and is expert 
in many of them. He has written poli- 
cles in many different cities. While in 
New York he generally makes his home 
at the Lambs’ Club. — 
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A London Comment 

“Here’s a hot one from the “Insurance 
Record” of Londen: 

“We cannot believe that, if the non 
marine underwriters of Lloyd’s read the 
report made by the Insurance Commis- 
sioner of Oregon, U. S. A., on ‘bootleg 
ging insurance’ they will fail to issue 
policies to cover the new risk.” 

x ok Ok 


A Comment on Charles E. Hughes 

The indignation of Cyrus K, Drew, 
the Denver editor, over what he terms 
a whitewash of Charles E. Hughes for 
his 1905-1906 activities and the trail of 
laws which followed his examination 
of witnesses in the life insurance in 
vestigation for the Armstrong commit- 
tee, is not shared by the leading life 
insurance companies inasmuch as there 
is no famous lawyer in America at the 
present time who has been called upon 
for advice by insurance interests more 
than Mr. Hughes. In fact, he has turned 
down a number of opportunities to act 
as counsel in insurance interests as his 
time is limited. During the past year 
he has engaged in work for the New 
York Life, Metropolitan Life and some 
other insurance companies to say nothing 
of insuranee organizations. 


kook ok 
Owns Some Valuable Stocks 


In the annual statement blank of the 
Travelers under the head of “General 
Interrogatories” the question is asked: 

“What interest, direct or indirect, has 
this company in the capital stock of any 
other company?” The answer follows: 

“It owns stock in other insurance com 
panies par value as follows: $1,492,500. 
The Travelers Indemnity Co., $992,500; 
Travelers Fire Insurance Co., $237,200; 
Aetna Insurance Co., $200,000; Aetna 
Life Ins. Co., $51,400; Boston Insurance 
Co., $230,000; Fire Association of Phila 
delphia, $225,000; Hartford Fire Insur 
ance Co., $105,000; National Fire In 
surance Co., $240,000; Phoenix Insur 
ance Co., $3,800. 
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What to Do When Your Car Meets 
With an Accident, Theft or Fire 
Jordan, Read & Co. of Boston, who 
specialize in automobile insurance and 
who represent the Royal [Exchange As 
surance, Provident Fire and Car & Gen 


eral, as well as the National Liberty, 
New Jersey, Delaware and Equitable 
lire & Marine, lave issued a_ little 


pamphlet telling what to do in the event 
of an automobile accident of any kind. 
The advice given, which is interesting, 
is reproduced herewith: 
lire 
‘Take all reasonable care of the car. 
Notify your agent or broker imme- 
diately giving place, date and cause of 
fire with idea of amount of damage. 
Theft 
Not'fy local Police Department where 
theft occurred giving full description of 
car or parts stoien, including serial and 
engine numbers, type of body, and all 
other particulars for identification pur- 
poses. 
Notify agent or 
information. 


broker giving same 


Collision 
Get names and addresses of all wit- 
nesses to the accident. 
Get names and addresses of owner 
of car or other property in the collision. 
Drive your car, or have it towed, to 


nearby garage, but do not have repairs 
made until your agent advises you. 

Notify agent or broker giving de- 
scription of accident, damage, and loca- 
tion of car after accident. 

Personal Injury 

Don't Hit and Run!! 

Do not commit yourself as to legal 
liability. 

Arrange for first medical aid. 

Get names and addresses of all eye 
witnesses and of party or parties in- 
jured or alleged to be injured, and make 
diagram of scene of accident. 

Send this information to your agent 
or broker. Telegraph or telephone 
agent or broker if injuries appear to be 
serious. 

Damage to other People’s Property 

Do not commit yourself as to legal 
liability. 

Get names and adresses of witnesses. 
_ Get names and addresses of owners of 
damaged property. 

Notify your agent or broker giving 
place, nature and estimate of damage 
done. 

x ok O* 
Speed in a Casualty Office 

It has often fascinated me to step in 
to the underwriting department of a 
large casualty insurance company and 
watch the clerical force hustling to and 
fro in the dispatch of their duties. I 
have often wondered just how many 
applications are recorded a day and 
what system prevails to-get things run- 
ning along smoothly and without fric- 
tion. Harry Furze, treasurer of the 
Globe Indemnity, says that on each 
working day in his company there are 
recorded about 1,600 applications and 
each minute of the day an average of 
three and one-half insurance contracts 
are executed with an average premium 
for each of about $38.80, or about $138.80 
cach minute, about $358,000 each week, 
and $1,550,000 each month. In order to 
handle this business successfully and ex- 
peditiously, he says, there have 
created 33 distinct departments, 
numerous sub-divisions. 

At 8 o'clock in the morning from sev 
en to ten employes are on duty in the 
mail room in the Globe Indemnity, open- 
ing and distributing the morning mail. 
\bout 2,750 pieces of mail come in each 
day, which are opened and sent prompt- 
ly to the departments for which they are 
intended. The claim department re- 
ceives about 320 communications daily, 
and to investigate and adjust claims a 
force of 300 employes is required. Mr. 
Furze says that 500 drafts are presented 
daily, drawn by agents in settlement 
or adjustment of claims. The high wa 
ter mark was reached recently when 
934 drafts were presented. 
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Insurance “First-Nighters” 

Recently, | ran a paragraph about the 
small number of insurance men who are 
among the first-nighters at plays. From 
Mervin L. Lane, agency manager of the 
Equitable Society at 1140 Broadway I 
have received this communication: 

“The reason that you see so few in- 
surance men at ‘First Nights’ is most 
likely because you neglect to look up- 
stairs. I am truly a first night hound, 
but it has been my experience that it is 
almost impossible to get good seats 
downstairs for a first night, with the ex- 
ception of certain houses where I hap- 
pen to know some individual in the or- 
vanization, or in the manager's office, 
or in ‘the box office. The result is when 
I write in for tickets for the first night 
of a performance | am usually allotted 
seats in the back rows. Now it 1s mv 
contention that rather than sit in any 
one of the last three rows of the orches- 
tra, | would prefer sitting in the first 
row of the balcony, and so with the ex- 
ception of three or four theatres where 
I stand a chance of getting an even 
break on a request for seats, you will 
usuallv find me upstairs on a first night. 
I sincerely trust that some other insur- 
ance men will write you along similar 
lines because it would be a terrible 
world indeed if Insurance men ignored 
the theatrical side of life.” 
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U.S. Casualty Promotes 
Meador and Moorhead 


BOTH POPULAR AS EXECUTIVES 


E. S. Lott and D. G. Luckett Re-elected; 
W. H. Hotchkiss Appointed Member 


of Executive Committee 
Satistaction is being generally ex 
pressed over the promotions of James 
J Meador to be second vice pre ident 
and general manager of the U. S. Ca 
ualty and Donaldson St. C. Moorhead, 
who was from first assistant 
secretary to secretary in the company’s 
service. The board of trustees at their 
annual meeting also re-elected Edson S 
Lott, president and D. G. Luckett, first 
vice-president Hon. William H. Hotch 
formerly superintendent of insut 
ance in New York State was elected 
a member of the executive 


advanced 


kiss, 


committee 





J. J. MEADOR 


Mr. Meador 1s keen 
executive, a. tireles worker, and is de 
servedly popular both in the 
field. He was born and educated im 
Atlanta and possesses the true Southern 
spirit of hospitality and willingness to 
help others. Coming North about 25 
years ago, Mr Meador joined the | 2s 
Casualty as a bookkeeper, advancing su 
cessively to auditor, assistant secretary, 
and in February, 1924, to secretary. lor 
the past eight years he ha 
been in charge of the office 
tion at the home office. 


Mr. Moorhead’s Literary Ability 
Donaldson St. C. Moorhead, new sec 
retary of the company, came into the 
limelight recently when he was awarded 
first prize in the essay 
ducted by the Maryland 


recognized as a 


office and 


seven or 


organiza 


contest con 
Casualty on 


“Why Young Men and Women Should 
Enter the Casualty and Bonding Busi 
ness as a Life Work.” \ native ol 


Boston, Mr. Moorhead attended the 
University of Minnesota, where he was 
a special student in the English courses 
He was prominent in fraternity circles 
there, being a member of Psi Upsilon 
Fraternity, and president of Tau Shon 


association to which 
university be 


fraternal 
fraternities in the 


ka, the 
all the 
longed. 
Joining the 
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manager of its 
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DONALDSON ST. C. MOORHEAD 


tan department, he was 
that 


oon made man 
departinent, then 


ager of! second 


assistant secretary and manager of the 
personal accident department. In 1924 
he was appointed first assistant seere- 
tary Mr. Moorhead has always been 


an ardent student of the classics of 
literature and even at the early age of 
IS won the 
“Dynami 


essay on the 
Force of an = Ideal.” I{e is 
the author of a digest on personal ac 
cident and health policies and has been 
responsible for some of the advertising 
matter prepared by the company. 


prize lor an 


SEVENTH CAPITAL INCREASE 


Commercial Casualty Directors Boost 
It From $2,000,000 to $2,500,000; $500,- 
000 Added to Surplus 

The board of directors of the 
mercial Casualty last week decided to 
increase the capital of the company 
from $2,000,000 to $2,500,000 and will add 
$500,000 to the surplus. This will make 
the seventh increase in capital that this 
company has made since it: started in 
business sixteen years and attests to 
the unusual growth of the company. 
This latest increase will not have to go 
before 
two 


Com 


the stockholders for approval as 
they authorized the di 
rectors to increase the capital from $1,- 
000,000 to $2,500,000, the increases to be 


years ago 


made at such times as the directors 
night decide. 
The par value of the shares of the 


company is $10. It 
sue 50,000 new 


was decided to is 
shares to be sold at $20 
a share. Stockholders of record of 
\pril 1 will be entitled to subscribe for 
this stock at the share of 
new stock for each four shares ol old 
held. The new stock is to be 
paid for as follows: 30 per cent on or 
June 1 and 70 per cent on or 
before September l \s the present 
stock of the company is being quoted 
at $78 bid and $80 asked, the rights 
to purchase the new stock at $20 are 
valuable. 


rate of one 


stock 


before 
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FIRE AND LIFE 


2, ASSURANCE CORPORATION, Ltd. 


FREDERICK RICHARDSON, United Si tates Manage: 


GENERAL BUILDING, 4TH & WALNUT STS, 
PHILADELPHIA 








Bankers’ Indemnity of 
Newark to Start 


ISSUE OF STOCK ANNOUNCED 
John H. Conover, Motor Car Man, Will 
Be President; F. E. Wilkins, General 


Manager; the Directors 


The new Bankers Indemnity of New 
ark expects to start with $500,000 capi 
tal and $1,000,000 paid in surplus. An 
issue Of 100,000 shares of stock has been 
announced with a par value of $5 and 
to be sold at $15 per share, 

John H. Conover will be president; 
Krank V. Kelly, vice-president and 
treasurer; Alfred D. Way, secretary and 
Charles H. Pilgrim, counsel. 

Irederick I. Wilkins, who has been 
with the Globe Indemnity, will be vice 
president and general manager. 


President Conover is with the Ellis 
Motor Car Co. of Newark which 
handles the Pieree-Arrow. Mr. Kelly 


is president of the Standard Lubricant 
Co. of New York City. Mr. Way is 
executive secretary of the Motor Truck 
Club of New Jersey and. secretary of 
the Associated Truckmen of Newark. 
Other directors are John EK. Acker 
man, vice-president of the West Side 
Bank of Paterson; [francis L. Bittles, 
vice-president of the Pie Pakeries of 
America; Alfred KE. De Cozen, of the 
De Cozen Motor Co. of Newark; Au- 
gust C. Linde of the Linde & Griffith 
Co., Newark; Oscar H. Merz, president 
of the Citizens National Bank & Trust 
Co., Newark; T. W. Pell, of Milliken & 
Pell, investment house; Jacob L. 
Schwarz, president of Schwarz & Son, 
Newark; B. J. Van Ingen of B. J. Van 
Ingen & Co., New York; and George 
V. S. Williams, president of the Macoy 
Publishing & Masonic Supply Co., New 


ark, 


PRAISES POLICE IN ADS 

The Standard Accident is using page 
advertisements in Detroit newspapers 
to extend its compliments and appre- 
ciation to the traffic division of the 
Detroit Police Department upon its 
fine record in reducing traffic accidents 
in this city. 


ELECTED BANK DIRECTORS 

The Phoenix National Bank of Hart- 
ford has added two insurance men to its 
board of directors. They are Charles S. 
Blake, president of the Hartford Steam 
Boiler, and Sidney T. Maxwell of the 
National Fire, 


PRAISES F. NORIE-MILLER 


Frederick Richardson Tells General’s 
Representatives What His Warm 
Personality Means to Field 
graceful fashion Frederick 
United States Manager of 
the General Accident, pays this tribute 
to the personality and influence of FE, 
Norie- Miller, general manager of the 

company : 
“There is a 


In hats 
Richardson, 


thought in my mind | 
would like to express and it is this. One 
of the principal elements of our success 
in conducting a world-wide business has 
been the personal touch. Those of you 
who have met our genial and distin- 
guished General Manager, Mr. F. Norie- 
Miller will easily understand what | 
mean. It is one thing to conduet an 
surance business with strict conform- 
ity to its principles in a cold-blooded, 
impersonal manner and another to in- 


vest the operation of those principles 
with a fine regard for the warmth of 
human association. And so we have 


been inspired by the fact that in the 
midst of a busy commercial life Mr. 
Norie-Miller always has time to show 
those pleasing courtesies which do so 
much to give color and warmth to our 
business connections. These courtesies 
must come from the heart or not at 
all, but when they do how much. they 
enrich the chance encounters of out 
daily lives! One notes with keen pleas 
ure the exchanges of kindly feeling that 
take place betwecu our agents and | 
would like to know that no opportunity 
is lost of extending the Corporation’s 
welcome to any of our friends who may 
be traveling in any part of the world 
where our Company is represented. | 
hope you will realize that your friends 
are our friends and that wherever they 
vo along the main routes of travel we 
shall be happy to welcome them and_ to 
show them such courtesies as we can. 
There is magic in the personal touch. 
It lifts us above the gray humdrum of 
the common round into the glowing at- 
mosphere of good fellowship and mu 
tuality.” 


TRUSTEE OF AMERICAN SURETY 


I’. P. Small, president of the Aiierican 
Express Co., has been made a member 
of the board of trustees of the Ameri 
can Surety. 

The Eagle Indemnity has appointed 
Jay M. Dosker, 203 Federal Square 
Building, Grand Rapids, Michigan, as 
its general agent. 
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Some Advice to Agents 
About Collections 


KEEP ALL PROMISES TO CLIENTS 
Company Points Out Importance of 
Being Fair and Positive with Bal- 

ances and Not Offensive 


Companies are devoting more space 
to the subject of collections than they 
formerly did in their literature. Some 
good advice is offered on this subject 
by the Aetna Life and affiliated com 
panics : 

“Whenever your client promises to 
pay at some later date, get him to 
specify some definite date. Then unfail- 
ingly inake a memorandum of his prom- 
ise, calling his attention to the fact 
that you are doing so. Let him = see 
that you expect him to keep his promise. 
A Jarge number of accounts 
overdue for no other reason than the 
fact that a vague and insincere promise 
has been offered and accepted instead 
of handling the matter on a firm, def- 
inite, positive and business-like basis. 
“Above all things, keep your own 
promises. If your client has promised 
you a check on the 10th in payment of 
his premium and you have told him of 
your memorandum to call for it on that 
date, be there on the 10th and let your 
attitude and your remarks indicate that 
you expect him to live up to his word. 
If he promised to mail you 
a certain date and 


become 


a check on 
fails to do so, call, 
in person, within two days and say, ‘We 
failed to receive the check you were 
gong to mail on the 10th. [ assume 
that you probably overlooked so J 
just stopped in to get it.’ 

“You can be firm and positive in your 
attitude on 


collection matters without 
heing offensive—and you will stand 
higher, rather than lower, in your client's 
esteem if you let it be evident at all 
times that in return for the courtesy oi 
extending credit you expect the return 


courtesy of prompt payment at the ex 
piration of the credit period. 


BRITISH INSURANCE. STOCKS 
Shares of Leading Companies Paid Lib- 


eral Dividends, Ranging from 106‘/ 
to 15%, During 1925 


A compilation of the dividend rates 
paid during 1925 on the stocks of some 
of the leading British insurance com 


panies tends to account for the popular 
ity of insurance shares in the London 
investment market. A few of those re- 
cently declared are 
Dividend 
per cent Company. 

100.... Employers’ Liability. 

86.7... Royal. 
5.....Northern. 


80.....Allianee, Guardian, Yorkshire. 

; eo re Caledoman. 

70..... London and Lancashire. 

6734... Atlas. 

60.....North British and Mercantile, 

; Phoenix. 

58.37..Commercial Union. 

50..... Motor Union, Scottish Union, 
Sun Fire Office. 

42......ondon. 

30.....General Accident. 

25..... British General. Royal 
‘Exchange. 

20..... Eagle, Star and B: Dominions. 

15. oe. S€Q. 


Some of the 
converted 


above dividends have been 
from free of tax to less tax 


basis, so that all-are on a less tax basis; 
the conversion, where made, having 
been taken with income tax at 4s in 
the f. 


MOTOR SAFETY CONFERENCE 


A conference of leading authorities 
throughout the country on motor vehicle 
regulations, with a view of securing uni- 
lormity of legislation, regulation, and 
Practices affecting street and highway 
safety, has been called by Secretary of 
Comme rece Hoover to be held in Wash- 
ington, March 23-25 
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AGENT IN JAIL 
Michigan Department Got After Man 
Soliciting for American Lloyd’s, Not 
5 Authorized in the State 
Through Deputy Ralph Wade of the 


Michigan Insurance Department, Vern 
Fisher has been placed in jail. Mrs 
Lovella Hartman, of Comstock, Mich., 


swore out the warrant, which is based 
on placing insurance in an unauthorized 
company. Fisher faces the penalty of 
paying $100 fine for every unauthorized 
application He represented the Ameri 
can Lloyd’s of Chicago. The Michigan 
department has been gunning for agents 
of some of the IHlinois Lloyd's outfits. 


LICENSED IN ILLINOIS 

The American Motorists Insurance 
Company of Chicago has been licensed 
to do business in this State under Sub- 
divisions 2 and 3 of Section 70 of the 
Insurance Law. It will write accident 
and health, liability and workmen’s com- 
pensation insurance. The company has 
a capital of $300,000 and $200,000) sur- 
plus. James S. Kemper is president and 
Edwin EK. Hooper secretary. 


SURETY ASSOCIATION MEETS 
The Surety Association of America is 
holding a meeting today in New York 
City, at which the blanket fidelity bond 
is among the matters being discussed. 


A MARK TO SHOOT AT 


C. G. Chapman, Pittsburgh Agent, Wrote 
2,498 Apps in 1925 in All Lines; 
227 a Month 
What is considered the most remark 
able record ever made in the industrial 
field is the production of C. G. Chapman, 
an agent of the U. S. National Life and 
Casualty in Pittsburgh. Mr. Chapman 
carries an industrial debit of more than 
$400 in this city and during the past four 
years he has made more than $1,000 in 
crease in industrial life, accident and 

health lines. 
During 1925 Mr. Chapman wrote 
applications, 


2.498 
an average of 227 per month 
in all lines, not counting his vacatiop 
month. An unusual feature of his career 
is that he has never had a bad week. 


VIRGINIA DECISION 

Under a decision of the Virginia in 
dustrial commission, members of the 
National Guard of Virginia are not en 
titled to compensation under the work 
men’s compensation act for injuries re 
ceived while in the service. The 
was given in three cases affecting mem 
bers of the state militia. The commis 
sion said that in order to bring the Na 
tional Guard under the benefits of- the 
compensation law the act will have to 
be amended. 


dec sion 





BONDS BIG UNDERTAKING 
Globe Indemnity’s San Francisco Office 
Issues Bond Guaranteeing Erection 
of Hydro-Electric Project 
A constructive deal was put through 
recently by the Globe Indemnity in 
executing a bond guaranteeing the con 
struction and completion of a hydro- 
electric power project capable of pro- 
ducing a minimum of 170,000,000 K. W. 
H. annually. The company’s San Fran 

office handled the business. 

The work includes the building of a 
dam for impounding water into a reser- 
voir of 3,000 acres, tunnelling 
through a mountain for nearly five miles 
and constructing the necessary build- 
ings and equipping them with machinery 
for the operation of the plant. It is 
estimated that the total cost of the pro- 
ject will amount to more than $7,000,000. 


cisco 


some 


6 COMPANIES WRITING CREDIi 

Six companies are now writing credit 
insurance, including the U. S. Fidelity 
& Guaranty which entered the field Jan- 
uary 1. They are the National Surety, 
London Guarantee & Accident, Ocean 
Accident and Guarantee, American 
Credit Indemnity and Southern Surety 


send, 
policy. 


Guaranty of South 
writing a_ hospital 


The Income 
ind., is now 








Government Bonds 


State, 


| Bank and Other 
Real [state 
Unpaid Premiums 
Cash in Office 
Accrued etebena 
ther Assets 


| TOTAL 
ing overdue 


ADMITTED 
Premium Reserve 
Reserve for 
Reserve for 
Reserve for 
Reserve for Other 


SURPLUS 


TOTAL 





Mortgages 


ASSETS 


ASSETS 


TNS ciicinmeadems ea cecas 
Accrued 
Commissions 


Surplus to Policyholders 


ASSACHIISETIS BONDING” INSURANCE COMPANY 


HOME OFFICE,BOSTON, MASSACHUSETTS | 


FT. J. FALVEY, 


President 


Eighteenth Annual Statement—Dec. 31, 1925 


(Per report: filed with Ma chusett 


Paid-Up Cash Capital. 


5s ta A ai ail rach G > wid Back ® > 08 oe pcan 
County and Municipal Bonds 


POPP Sb hen ce ill d ob FRG hla Renee a ett 
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Miscellaneous Bonds 


EENOS sb ococc bs 


New York Office 
William H. Conroy, Vice-President 
140 William Street 


John Giblon. General Agent 


608 Firemen’s Building, Newark, N. J. 


Irsurance Depart nt 


ide 6 Oe BE aS Ua Wes oo ona ve a aS hora ee 


Deduct Assets not admitted by Insurance Departments, 
premiums 


coh plOAas 


~$2,020, 048.09 
2,000,000.00 


woes» o10,443,739.11 
The Company Operates Throughout the United States 


FIDELITY AND SURETY BONDS 


Automobile Liability, Automobile and Teams Property Damage, Collision, Public Liability, Golfer’s Liability, 
Elevator, Accident, Health, Burglary, Theft, Messenger Hold-Up, Robbery and Plate Glass Insurance. 


E. D. Warner, Resident Manager 


. $2,000,000 








2,025,051,52 | 
1,.233,855.09 
1 103,700.00 
546,750.00 
1 065,260.00 
463 333.34 
1.237 668.29 
1 104,786.50 
98 928.42 
69,724.24 | | 
| 


160,622.20 | 
739.11 
3,150,863.72 
75464522 
189,064.80 


270,515.57 
58,001.11 


4.020.048 09 } 
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Brooklyn Office 


44 Court Street 











A Casualty Office’s 
Busy Day in 1896 


REMINISCENCES OF G. C. HOWIE 


Globe Indemnity Manager Recalls When 
Figures Were Added by Hand and 
“Hello” Girls Didn't Exist 


every once m a while a casualty un 
derwriter “on the firing line’ will seek 
relaxation from. th every 
day affairs by indulging in reminiscences 
of the old twenty-five or 
thirty his is the case with 
George C. Howie, lability manager for 
the Globe Indemnity and a veteran in 
the business made the following 
thoughtful observations not so long ago 
to his company’s publicity manager, A. 
Neugebauer 
“Life was less strenuous in those days. 
Perched on a high stool we leisurely 
wrote up policies and renewal registers 
and added long columns of figures—and 
had to add them correctly, too. We 
had no batteries of calculating ma 
chines then. Even the typewriter was 
a novelty and neither the lady typist 
nor the lady clerk had made appearance. 
We considered it ‘infra dig’ for a lady 
employed in an office, and were 
thus spared many of the distractions of 
modern business life. 


drabness of 


day 5, 


years back. 


SOIC 


1 
Who 


to be 


One 'phone, Stuck Off in an Odd Corner 


Neither had we that marvel of pa 
the telephone operator 
only one telephone in thi 
stuck on the wall in an 
odd corner. When you wished to at 
tract the -attention of “Central” you 
turned a handle, like cranking a lord, 
and when connected you said ‘Are you 
there?’ But then you didn’t telephone 
at all except when you had lots of time ; 
it was quicker to walk to the other end 
of the litthe town and deliver your mes 
sage in person. Why hurry? 

‘But the great joy of our young life 
was when we were promoted to write 
policies. Our salary was then two dol 
lars per week and as we were fired 
with ambition and in the ‘calf love’ stage 
we didn’t save much of the two dollars 
(that was in Scotland). 


ticnce because 
there Was 


whole ofthice, 


HEALTHY FINANCIAL CONDITION 


London Guarantee & Accident Closed 
1925 With $17,007,455 in Assets; 
Surplus Is Now $2,679,254 


The London Guarantee & Accident’s 
United States branch, under the leader 
ship of C. M. Berger, showed a flourish 
ing financial condition at 
1925 Its assets now. total $17,007,455, 
including the following: Government, 
state, municipal and public utility bonds, 


the close of 


$13,655,875 stocks, $19,360; cash on 
hand and in’ banks, $435,129; interest 
due and acerued, $192,375; premiums 


due, not over three months in collec 
tion, $2,319,164; other assets, $361,718. 

The financial statement indicates that 
adequate reserves are maintained to 
meet liabilities, the reserve for com 
pensation and Hability departments be- 
ing $7,490,989; reserve for credit. de 
partment, $362,940.15; all other depart 
ments, $962,785,59. The reserve for un 
earned premiums is now $4,217,075.29; 
for taxes, $352,561; for commissions and 
all other habilities, $691,848.31, 

The London Guarantee & 
has deposited with insurance 
ments and its United States trustees 
sums totaling $13,310,046.15. It > main 
tains a voluntary additional reserve for 
compensation losses of $250,000 and its 
surplus over all liabilities is 
679,254.56. 


Accident 
depart 


now $2,- 


A nut at the steering-wheel, a peach 
at his side and a sharp turn in the road 
is a good recipe for a fruit salad—Fer- 
gus Falls Journal.” 
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NEW COMMON STOCK ISSUE 


American Credit Indemnity to List 9,- 
090 Shares on St. Louis Exchange; 
Company Flourishing 


The American Credit: Indemnity has 
notified the officials of the St. Louis 
Steck Exchange that the company will 
shortly make application to list 9,000 


common stock on 
the exchange. The company now has 
31,000 shares listed. The stock of the 
company has a par value and pays $4 
annually in dividends, 

This will increase the capital from 
$775,000 to $1,000,000 and add $225,000 to 
the surplus. 

The new stock will be sold to pres 
ent stockholders on the basis of $50 a 
proportion to their 
holdings. The stock has been held in 
the treasury of the company. Recent 
quotations showed the stock held at $55 
a share. It has not gone below $53 a 
share this year. 

The latest condensed 
the company as_— of 
shows. the 


shares of additional 


hare in present 


Statement of 
January 1, 1926, 
following condition: Govern 
ment securities, $1,065,500; railroad 
bonds, $732,075; state and municipal 
bonds $316,750; public utility and other 


bonds, $531,452: stocks, $188,986, and 


EXPANDS ON PACIFIC COAST 
Watson & Taylor, Representing N. Y- 
Casualty in California, Starts Casualty 
S. F. Hall in Charge 


Department; 


The New 


an intensive drive for 


York Casualty has started 
casualty business 
Watson & Tay 


lor, its general gents in California, have 


on the Pacific Coast. 
established a casualty department with 
Sam I. Hall as manager. Mr. Hall is 
an experienced casualty underwriter 
with experience in managerial and field 
capacities. He has been previously 
with the Massachusetts Bonding & In- 
surance Co. and the Hartford Accident 
& Indemnity. 

To take care of its new casualty de- 
partment, Watson & Taylor have taken 
additional office space in the Insurance 
Exchange Building in) San Francisco 
where it maintains ground floor offices. 


x 


cash, $314,306. Liabilities were listed as 
follows: Surplus, $617,867; surplus to 
policyholders, $775,000; capital — stock, 
$1,382,867. Subscription for the new 
stock must be paid for in cash on or 
March 13, after which time all 
rights shall become wholly void. 


before 


February 26, 1926 


PLEASED WITH 1925 RESULTS 


Employers Indemnity of Kansas City 
Increased Premium Income 4214‘ 
Over 1924; 20% Gain in Assets 
The Employers Indemnity of Kansas 

City 1925 with the 

operating profit in its history, showing 


concluded largest 


increases in both premium income and 
assets, as well as unearned premium 
increases in both premium income and 
The 
writes miscellaneous 
both direct and reinsurance, each de- 
partment producing an underwriting 
profit. It is entered in the District of 
Columbia and all states except Neva- 
da, Arizona, Mississippi, New Hamp- 
shire, Vermont and Delaware. 

The 1925 premium income totalled $2,- 
875,404, an increase of 42\44% over 1924, 
while the assets amounted to $3,155,843, 
an increase over 1924 of 20%. The un- 
earned premium and_= loss reserves in 
1925. of $1,913,025 showed a_ gain of 
40Y%% over the previous year. The 
true loss ratio in 1925 was 43%. 

The company declared two semi-an- 
nual dividends in 1925, being 12% of par 
for a total of $84,000, thus reflecting 
its healthy condition. 


and loss reserves. company now 


casualty _ lines, 








Employers 


Real lstate- 
Collateral loans 


Cash in 


Due 


Total loss 


Policies 


Reserve for 


SURPLUS TO 


jit yy. \ Fe 








~Market Value 


Real Estate Mortgage Loans... ...5....46046000 00e%s 


by Law (Schedule IP Basis) 
Reserve for Other losses 


Reserve 
Reserve for Unexpired Premiums 


Accrued Commissions 
Unpaid Bills and Accounts 
Taxes 

TOTAL RESERVES and LIABILITIES 
Capital Stock ... 
Surplus Over All Liabilities. 


POLICY-HOLDERS 


Indemnity 


Kansas City, Mo. 
E. G. TRIMBLE, President 





FINANCIAL STATEMENT—DECEMBER 31, 


ASSETS 


Special Reserve for Workmen's Compensa 


Leake ae Raete ed eae ee WAST $3,155,843.69 
LIABILITIES 
tion and Liability Losses as Required 

gilentan 564 $708,005.27 

ee ee eer en eee 157,905.45 
SEDER ote.4 RG REN eee TR $ 925,970.72 
ieee ounniibra a ere datas 980,094.39 

Special Reserve for Non-Cancelable Accident Health 
pebehae essa Smeg eae ie a ki DS Re ARE ARG 8,500.30 


orporation 


Premiums in Course of Colleetion, Less Than 90 Days 


» «a ee, 19 145.29 
ace RNAS A A RRR $700,000.00 


346,728.40 
... 1,046,728.40 


.. .$3,155,843.69 


1925 


163,043.77 
724,462.00 
150,000.00 
842,510.54 
543,701.41 


710,392.03 
21,133.94 


132,889.88 
5,000.00 
50,000.00 
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Another Taxicab 
Mutual Goes Under 


NEW YORK MUTUAL CASUALTY 
At Superintendent Beha’s Motion Jus- 
tice Proskauer Liquidates Company; 

Heavy Garage Purchases Criticized 

Another taxicab mutual has gone by 
the boards. In the Supreme Court a 
few days ago, before Justice Proskauer, 
a motion was made for the liquidation 
of the New York Mutual Casualty on 
behalf of Superintendent of Insurance 
James A. Beha. 

A report of examination of the cor- 
poration by the insurance department 
was submitted to the court by Clarence 
C. Fowler, special deputy, which re- 
vealed the following condition: 

“That a large impairment in the com- 
pany’s reserves exists and that its af- 
fairs are badly involved, which neces- 
sitates immediate action to conserve the 
assets of the company and to protect 
the company’s policyholders, its credi- 
tors and the public.” 

The company was organized under 
Article 10B to write taxicab liability 
under the highway law requirements and 
its present embarrassment has been 
largely contributed to by the investment 
of $169,954 in garages, which assets 
have been disallowed by the depart 
ment. The examiners showed a_ total 
impairment of $264,432. 

Justice Proskauer allowed the com- 
pany to submit an answering brief to 
the department's charges and took the 
case under advisement. ; 

This week he confirmed the motion 
“of Superintendent Beha for liquidation 
under Section 63 on grounds of insolv- 


ency. Justice Proskauer’s opinion in 
part follows: 

“The reserves set up by the insur 
ance department seem reasonable in 


amount. Even if the item Of real estate 
garages amounting to over $169,000 were 
allowed as an admitted asset therefore, 
there would still be an insolvency of 
nearly $100,000. Moreover, it appears 
clearly that this corporation has put 
substantially all of its invested assets 
into real estate used for garages. While 
this form of investment may be a good 
method of conducting business, it is a 
very poor method of securing to the 
policyholders quick assets with which to 
respond to claims.” 

The Insurance Department in its re- 
port of an examination of the com- 
pany also made rather severe criticism 
of its management. It pointed out that 
its “capital investment” at the date of 
the last examination, August 31, 1925, 
consisted of guaranteed mortgages on 
real estate amounting to $148,500, and 
U.S. Treasury notes and Liberty bonds 
amounting to $10,605. The total admit- 
ted assets of the company on the above 
date was $243,159.27. At no time, said 
the report, has the New York Mutual 
Casualty sufficient “capital 
to permit of real estate invest- 


possessed 
assets” 
ments. 


Cc. V. DENNIS PROMOTED 


The Maryland Casualty Company has 
appointed C. Victor Dennis to assist 
Joseph R. Wilson, manager, develop- 
ment division, of the Maryland Casual- 
ty. Mr. Dennis has been serving as spe- 
cial agent for the company before his 
promotion. He joined the company in 
1916, serving as payroll auditor in Phil- 
adeiphia. He left to join the Indemnity 
Insurance Co. of North America as 
chief payroll auditor from 1920 to 1922, 
returning later to the Maryland Casual- 
ty as special agent. 


TO WRITE PLATE GLASS 
The National Union Indemnity, the 
casualty running mate of the National 
Union Fire, has been licensed to write 
plate glass insurance. The company has 
recently entered in Massachusetts and 
Virginia. 





Union Indemnity 


' Company 
FIDELITY and SURETY BONDS 


Accident, Health, Burglary 
Automobile, Liability, Plate Glass 


Workmen’s Compensation Insurance . 
EXECUTIVE OFFICES: EASTERN DEPARTMENT: 
UNION INDEMNITY BLDG. 100 MAIDEN LANE 
NEW ORLEANS NEW YORK 





CASH CAPITAL 
$2,450,000.00 








W. E. Small, President 
Surplus and Reserves as to Policy Holders Over $3,600,000 


Georgia Piste Glase 
Casualty Compan 


Burglary 
Liability 
Atlanta, Ga. 
AN AMERICAN COMPANY 


E. P. Amerine, Vice President 


Property Damage 
Workmen’s 
Compensation 











GETS GLOBE INDEMNITY 
Fred S. James & Co. now represents 
the Globe Indemnity in Chicago and 
Cook County for fidelity and surety 


MISHKIN GETS 2 COMPANIES 

Sam Mishkin, known as “the insur- 
ance man” of Globe, Arizona, has been 
appointed state general agent for the 
International Indemnity Co. of Los An 
geles, as well as the Palmetto Fire of 
Sumter, S. C., for all lines of each of 
these companies. Mr. Mishkin’s adver 
tising stunts have attracted attention all 
over the country due to their unique 


lines. 


Since January 1 the Virginia Life & 
Casualty has increased its capital from 
$125,000 to $200,000. The par value of 
each share of stock is $100 and each new 


share was sold for $225 in order to add MESS. 
to the surplus, which stood at approx- 
imately $1,200,000 on January 1. During 23 persons are accidentally injured 


1925, shareholders contributed $25,000 to 
the company’s surplus. 


every minute; 1,380 every hour; 33,120 
every day; 12,088,800 ever year. 


We stake a 
reputation 
on prompt 
payment o 


claims 


ZURICH 


General Accident & Liability 
Insurance Company, Limited 


HEAD OFFICE, Chicago EASTERN DEPT., New York 











DEFUNCT SEABOARD CASUALTY 


Report of Insurance Department Shows 
Stock Wiped Out; Its Former Pres- 
ident Arrested in Mexico 


Untangling the jumbled affairs of 
the defunct Seaboard Casualty the Cali- 
fornia Insurance Department reports 
that the company shows admitted assets 
of $150,880.63 and total liabilities of 
$293,305.25, exclusive of capital stock. 
Since the latter is $150,000, a total de- 
ficiency of $292,484.62 is created, the dif- 
ference between assets and_ liabilities 
including capital. The deficiency over 
the capital stock is $142,484.62. It is 
felt that claimants will probably be 
taken care of because of the fact that 
the company had written only a small 
volume of business since it commenced 
operations last fall. 

C. P. Summers, former president of 
the Seaboard Casualty, was also man- 
ager of the defunct Union Indemnity 
Exchange, the automobile reciprocal of 
San Francisco. Mr. Summers made his 
escape from the country just before the 
insurance department discovered the 
condition of the two concerns. It is in- 
dicated by Pacific Coast newspaper re- 
ports that he had been arrested at No- 
gales, Mexico, and was being held for 
the Nogales, Ariz., police, pending re- 
ceipt by the latter of a warrant for his 
arrest. 

The largest item among the assets of 
the company is $81,499.26 of bonds ds 
sued against the Mexican ranch which 
Mr. Summers is said to own. The total 
bond issue is reported to be $250,000, 
but the examiners have disallowed it as 
an- asset because it is an investment 
not acceptable for an insurance) com- 
pany. The second largest item is $51,250 
of California Veterans’ Welfare bonds, 
but as these are claimed by the Union 
Indemnity Exchange, they are also dis- 
allowed. Third largest item is $50,000 
of stock of the Federal Guaranty Co. 
(Los Angeles finance company), in 
which Mr. Summers is said to have been 
interested. This item is also thrown 
out since its value has not been deter- 
mined and it is believed that the stock 
is worth but a small fraction of its 
book value. 


ALL LINES INCREASE 


Manufacturers’ Liability in 1925 Does 
Bigger Business Than in 1924; Loss 
Ratios Show Decrease 


The 1925 financial statement of the 
Manufacturers’ Liability reveals that 
the premium income for the year 1925 
amounted to $1,534,188 as compared 
with $1,452,500 in 1924. The losses in- 
curred during the past year amounted 
to $888,552 against $1,208,427 in 1924. 

The underwriting expense incurred 
during 1925 amounted to $676,573 against 
expenses incurred for 1924 of $747,854. 
Percentage of underwriting expense to 
premium earned of 27.99% in 1924, de- 
creased to 25.01% in 1925. The sur- 
plus as reported by the company De- 
cember 31, 1924, amounted to $181,844.29. 
The surplus as of December 31, 1925, 
amounted to $260,401.69. 

The loss ratios of the various lines of 
business written by the company show 
a decrease in practically all lines. The 
premium income of the company is 
rapidy increasing and the Company be- 
lieves that its premium writings for the 
year 1926 will exceed those of the year 
1925 by approximately a million dollars. 


REDUCES PLATE GLASS RATES 


The Commonweath Insurance Agency 
of St. Louis, Mo., has announced that 
arrangements have been made with the 
Central West Casualty Company of De- 
troit, Mich., to write plate glass insur- 
ance at a discount of 57'4% instead of 
the 45 per cent quoted by many com- 
panies. The reduction in rates will be 
in effect but sixty days, it is stated. 
The Central West Casualty Company 
has assets of $2,463,000 and surplus to 
policyholders of $1,312.000, 
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eee ON el RS ; ET IN PHILADELPHIA 
Another Angle on 50-50 Policy TO ME Aetna Life Advances 
; : . ea (Continucd from page 4) 
Another view of the 50-50 plate glass possible to sober tai as the volume of Advertising Conference Selects Hotel 
policy gathered by) THe EASTERN UNDER premiums yvritten by the companies 


WRITER was furnished by 
the Employ 


an executive of 
Liability. He said: 


( r’s 


1. | am not in favor of a 50-50 policy 


2. The 50-50 plan does not appeal to 
me as sound underwriting, the more 
particularly as the same principle might 
ipply to any class of imsurance—auto 


liability, 
humerous § ¢ lasses 


accident, in fact, thre 

written by the com 
panies, and applying a 50-50 plan to 
plate glass insurance, the first bar 1 
let down without justification and 
forecast as to thr 


mobile, 


bye Mig 
it 15S 
outcome, 


impossible to 


this 
the 50-50 
Crd rally 
materially 
ections the 


3. it ‘1s impossible to state at 
time the extent competition o1 
plan is affecting the busine 

We = not as yet felt it 
although in 


plaints are 


certain com 
yeneral than other parts 
of the country. For instance, in the 
South and Middle West we would. say 


the 50-50 plan is more generally used. 


$ At this time I 
advocate a definite 
which would be more 
assured and to. the 


more 


am not prepared to 
plan in competition 
equitable to. the 
company. In gen 


eral, however, the most effective weapon 
would doubtless be a reduction of rate 
covermyg localities where CXperience 


clearly indicates that a reduction is jus 
tified and also the imtroduction of a so 
called) “merit-rating” cheme if this 
ould be worked to advantaye, the same 


as in certain other classes ot 
Belore 


insurance 
advocating a final plan | feel that 
time should be given for a further 
consideration ef the subject but im es 
pressing my views [ wish it 
s previously stated, that 1 1s 


CXC Opibon only 


lore 
understood, 
a personal 


sion ol and must be 




















using the Bic is not separated so that 


the question of proportion would be 
wholly problematigal but for a pure 
muess, | would hazard not over 24%. 


ANOTHER YEAR OF PROGRESS 


Massachusetts Bonding Made Premium 
Increase and Decreased Its Losses 

In 1925; Surplus $4,020,048 

The financial statement of the 

achusetts Bonding & 
of which T. J. Falvey 


Mas 
Insurance Co., 
is president, re 


veals that while the company enjoyed 
a substantial inerease in) premium in 
come, losses also decreased, President 


lalvey expresses satisfaction over the 
results, stating that 1925 was the most 
uccessiul year in othe history of | the 
Ompany, 
Among the 
fact that the 


rease the 


other bright spots is the 
stockholder voted to in 
capital to $3,000,000, which 
will make the assets $12,000,000. During 
i925 the admitted assets increased 
91,364,863 The net increase 
in 1925 was losses. de 
company 
profit, of 
from invest 
consistently 
erves, the 
last 


were 
premium 
$536,726, while 
about $40,000. 9 The 
produced an underwriting 
$272,217, and its profits 

ments totalled $696,232 It 
maintains adequate res 
reserve at the close of 
$2,709,138 and the reserve for 
premiums $3,150,863 The 
policyholder is 


creased 


claim 
being 
unearned 
surplus to 
$4,020,048, 


vear 


HOW 


JAMES A. LOCKIE DIES 
Stricken by a heart attack, James Al 
exander Lockie, aged 64, who tor the 
past IS vears has been connected with 


the insurance firm of Deuel, Lapey & 





. Benjamin Franklin; Clifford Elvins 


representative in 1923, and was sent to 
Heads Committee 


Chicago in charge of the 
in November of that year. 
of 1925 he was brought back to the 
Home Office to serve as superintendent 
of the group division under former Sec- 
retary R. S. Edwards. 


group division 
The Insurance Advertising Conference In the spring 
has selected the Hotel Benjamin Frank- 
lin in Philadelphia as headquarters for 


the next convention to be held later this 


year, during the week of the annual Robert 1. Costs same im Badin’ & 
meeting of the Associated Advertising j9ig a5 assistant superintendent of the 
Clubs of the World. Hotel reservations Automobile department of the Actn: 
will be handled by Nelson A. White, of \ffiliated Companies He was pe 
we Provident Mutual Life of Philadel superintendent of the department in 
phia. 


1920, and was elected an assistant. sec- 
retary in February, 1924. 
W. If. Patton has been 


Clifford Elvins, Imperial Life, 
general chairman; Clarence A. 
Insurance Company of North 


Toronto, 
Palmer, 


: yeneral ad- 
America, 8 ud 


P . juster of the company since last spring 
Philadelphia; John W. Longnecker, and will continue in that capacity. He 
Hartford Fire; Nelson A. White, Provi began his insurance Carcer in that pr 
dent Mutual Life, Philadelphia; B. N. wits ms Pennsylv: ule Suk teen 

Mills, Bankers’ Life, Des Moines; Harry iad anew oft. A * abe ee bare 
\. Warner, Maryland Casualty, Balti Cig ing saith pining 


Which he was made a special 
Pennsylvania. In 1908 Mr. 
to the Continental 


agent for 
Patton went 
as special agent for 


more; and 
& Deposit, 
selected M. 


Sidney C. Doolittle, Fidelity 
saltimore. Mr. [lvins has 
Longnecker to lead the fire 


‘ New York and New Jersey. He re- 

aroee — ow Mr. Doolittle a es mained in this position for seven years, 

the eras ty ane i group. Mir. and in 1916 became a special agent for 

vins will conduct the life session, the Automobile. In 1921 he was trans 
Former committee chairmen will serve 


ferred to Hartford as superintendent of 
the loss department, and was made ven 
eral adjuster of the fire loss department 
last year 


committee. 
Reddall, 
and surety 


with the new 
Arthur H. 
the casualty 


They are: 
equitable Life; 
group. Mr. El 


Mercantile; John G. Mays, Secretary, ae ; 3) 
Royal Indemnity, and Warren W. Ellis. AMERICAN MOTORISTS IN MASS. 
Commercial Union. The new American Motorists Insur 


ome ance Co. of Chicago, 
Ww. J. WHITESIDE’S ADVICE rated by inter¢ sts L ] 
Lumbermen’s Mutual Casualty of that 

W. J. Whiteside, personal A. & H. — city, has been admitted to Massachu 
manager for the Commercial Casualty, setts to transact an aceident, health and 
says, “No agent’s service is complete — Jiability business. Wallace D. Riddell 
unless personal accident insurance is and James C. Wilson of Boston have 
sold to the chients of his office and any been named agents. The company starts 
agent neglecting to do so is jeopardizing — business with a paid up capital of $300, 
his other lines of insurance as all other 000 and 


recently 
connected with the 


Incorpo 














admitted assets of more than 

so considered. Co., in Buffalo, No Y., collapsed shortly commissions are made because of the in than a haif miliion dollars. James S. 

5. The volume of plate glass busine: | elore noon Saturday and diced afew sured’s ability to produce income from Kemper is the president and a a 
now written on the 50-50 plan is im uinutes afterward. his business.” Purmort is vice-president. 
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| bed 

( . = 
Et 33rd Annual United States Branch Statement | 
12) Kel 
By of the al 
KX ‘| 
IB oT) | 
Fi LONDON GUARANTEE AND ACCIDENT COMPANY, L’T’D. : 
eX) =| 
ke 3 
Kf December 31st, 1925 : 
2 e oye,e 
3) Assets Liabilities R 
Sy Government, State, County, Municipal, Claim Reserve: is 
= Railroad, Public Utility and Miscel- Compensaticn and Liability Depart- ie 
Ki laneous Bonds $13,655,857.26 ments . a er ary $7,490,989.96 Ks 
| Stocks 19,360.00 . (As required by Insurance Department of New Yo rk) IA 
BY First Mortgages o on Real Estate 23,850.00 Credit Insurance Department _—ee : 
|| Cash on Hand and in Bank 435,129.59 All Other Departments 962,785.59 p 
ti : : ‘ rion Reserve for Unearned Premiums 4,217,075.29 i 
EY Interest Due and Accrued 192,375.12 R for T "352 561.67 te 
Rd Premiums Not Over Three Months Due sol “th esa saa an Oe ; os ie 
S| in Course of Collection 2,319,164.71 eserve for Commissions an ther is 
2 All Other Assets 361,718.85 nr aaa ie 
Bf Voluntary Additional Reserve for Com- Si 
EY pensation and Liability Losses 250,000.00 i 
. $14,328,200.97 5 
Ey Deposit Capital . .  .  $ 750,000.00 ie 
Kd Surplus Over All Liabili- Kd 
BY ties ..  1,929,254.56 i 
A ¥ 
kd ee ey al 
Bi Surplus as Regards Policyholders 2,679,254.56 | 
Rd ee ? 
: $17,007 ,455.53 $17,007,455.53 Ks 

i n2 
Ki 
: DEPOSITED WITH INSURANCE DEPARTMENTS AND UNITED STATES TRUSTEE - - $13,310,046.15 | 

«| Y 
e. = 
18 Head Office, New York Eastern Dept. : 
By C. M. Berger, United States Manager E. W. Lang, Resident Manager eI 
Ef 90 Maiden Lane, New York City z 
Frarae NYO OWA IYO TOWN YayeWsYOuy WIA AA AMATI WAMAMAMAMAnA tt 





Ta riverlva tvantvexivatvartverlvanvenvenvadvenverivanivenvervaventvedvedverle| 








Feb 





2¢ 








February 26, 1926 


—_—_ 





———————— 
m™Caruatltro 
5S : way Soa ete 


THE EASTERN 
UNDERWRITER © 













Page 


35 








BUSINESS FORECAST 
Plenty of premiums ahead 
for F & D representatives. 








HE SURETY SALESMAN 





Fidelity, Judicial, Contract, 
Depository, Public Official 
Bonds. Burglary Insurance. 














Published frequently for the benefit of all surety producers by the Fidelity and Deposit Company of Maryland—Baltimore 








FIDELITY BONDS 
A GOOD LINE 
TO DEVELOP 


Opens Leads To Other 


Business 


The purpose of a Fidelity Bond is 
to secure those who entrust the han- 
dling of their funds or property to 
others against loss through the dis- 
honesty of those entrusted. The three 
parties to such a contract are: the 
owner of the funds or _ property 
(Obligee) for whose benefit the bond 
is issued; the employe (Principal) 
whose honesty is the subiect of the 
guarantee and the one who issues the 
bond (Surety). 


The Field for Fidelity Bonds 


The various classes of users of 
Fidelity Bonds may be roughly di- 
vided as follows: 

1. Financial Institutions — Banks, 
trust companies, building and loan 
associations, investment houses, in- 
surance companies; any employer 
whose stock in trade in principally 
money. 

2. Railroads and public utilities; 
employers who sell transportation or 
service, 

3. Fraternal 


; orders and organiza- 
tions of public benefit—all sorts of 
fraternal, cducational, philanthropic 


and religious organizations; in fact, 
any association the motive of which 
is not profit. 

4. Mercantile, manufacturing and 
miscellaneous concerns which deal 
with material products which are 
manufactured, sold, transferred, stored 
and dealt with in various commercial 
ways. 


An Attractive Line 


From the seller’s point of view, 
Fidelity Bonds present one of the 
most attractive lines that he can han- 
dle. In the first place, there is al- 
ways a market for it. There is 
scarcely a community but what has 
some employer who sho: ld carry this 
protection. Even in territories which 
seem to have been exhaustively so- 
licited, there are new concerns start- 
ing up from time to time. There is 
also a demand from established con 
cerns for additional protection as 
their business expands. 

When an agent places a Fidelity 
Bond on his books he derives an in- 
come from it each year from then on 
indefinitely, with very little additional 
expense or troubie. In order to be 
sure, however, that he shall not lose 
it to some competitor, he must keep 
the employer supplied with the form 
of Fidelity Bond that best fits his 
needs. If a new form of bond comes 
out that will better suit his client’s 
requirements, he should voluntarily 
supply it. If he doesn’t, his competi- 
tor will and that item of business will 
be lost to him forever. 

The ones to whom Fidelity Bonds 
are sold are invariably the highest 
type business men in the community 
—the class that an agent wants to 
know and do business with. They are 
the ones who require the other lines 
of protection which the agent sells 
and the placing of the Fidelity Cover- 
age *  blishes that valuable point of 
contact. 





Know The Goods You 
Have To Sell 


Be prepared for any question a 
prospect may ask. 

You can’t afford to be like the 
farmer who was driving along a 
muddy country road with a wagon- 
load of potatoes. 

Unknown to him there was a 
hole in the bottom of the wagon 
and as he drove along the potatoes 
fell out one by one. 

The road grew muddier and mud- 
dier until finally after one last de- 
spairing yank the horses stopped 
dead, with the wheels sunk in the 
mud up to the hubs. 

The farmer’ turned 
throw off the potatoes and dis- 
covered that they had all leaked 
out. In tones of deep disgust he 
said, “Stuck, by heck, and not a 
gosh darn thing to unload.” 

Some agents get themselves into 
a position just like that when they 
call upon an intelligent prospect 
and don’t knew the facts about 
their own proposition. 


around = to 




















SURETY AND BURGLARY 
PROSPECTS EVERYWHERE 


Unusually Large Field Open to 
F & D Representatives 


Representatives of the Fidelity and 
Deposit Company have an unusually 
large field in which to cultivate prem- 
iums. There are prospects for Fidel- 
ity and Surety Bonds and Burglary 
Insurance in every community, re- 
gardless of size. 

A brief catalogue of their sales op- 
yortunities would include: 

Banks, large or small—Individual 
wr schedule fidelity bonds guarantee- 
ing the honesty of officials and em- 
ployes.. Bankers’ blanket bonds, bur- 
elary, robbery and hold-up insurance. 
Safe deposit box insurance. Check 
forgery and alteration insurance. 

Building and Loan Associations— 
Individual or schedule fidelity bonds 
guaranteeing the honesty of officials 
and employes. Bankers’ blanket 
bonds. Messenger robbery insurance. 

Mercantile and Industrial Concerns 

Individual or schedule _ fidelity 
onds guaranteeing honesty of offi- 
‘ials and employes; burglary insur- 
ance, paymaster hold-up and robbery 
protection, office safe burglary insur- 
ance. Check forgery and alteration 
nsurance. 

Local and National Fraternal and 
Beneficial Organizations — Individual 
yr schedule fidelity bonds guarantee- 
ing the honesty of officers. Burglary 
insurance. Check forgery and alter- 
ation insurance. 

Private Educational and Semi-char- 
itable Institutions — Fidelity bonds 
guarantecing the honesty of officials. 
Burglary insurance. 

Contractors—Contract bonds are 
generally required on all public work 
such as government, state, county or 
municipal road and paving jobs 
bridges, sewer construction, buildings, 
etc. Paymaster robbery protection 
Check forgery insurance. 

Lawyers—There is a bond requirec 
in nearly every legal proceeding suc} 
as the appointment of guardians 
trustees, executors, etc. Replevir 
garnishment, attachment, etc. 

Public Officials—Most public offi 
cials are required by law to give suit 
able bonds. Check forgery and alter 
ation insurance. 

Householders—Burglary, theft and 
larceny insurance. Personal hold-up 
Check forgery insurance. 





PROMPT ACTION 
REQUIRES FULL 
INFORMATION 


Cooperation Between Producers 
and Underwriters Essential 


In this business no one is more 
criticized, less thought of, perhaps, 
nor deserves more real sympathy than 
the home office underwriter? 

What is his job? He is supposed to 
inject the underwriting principles of 
his company into the business of 
passing on risks. Through his ex 
perience he is quaiified for this (un- 
less you think the executives of the 
company don’t know how to pick 
their underwriters) and he knows 
what his company wants and what it 
does not want. Of course, much busi- 
ness is declined which, if written, 
would have been profitable; but you 
cannot argue individual cases, so the 
standards used are based on the com- 
posite experience of many years. 


Full Information Necessary 


Agents are inclined to discredit the 
underwriter who declines a_ bond 
which is afterwards executed by an- 
for a moment. We all assume that 
“knowledge is power,” and you can 
safely wager that the executing com- 
pany has been furnished with full 
facts which enabled it to reach an in 
telligent and favorable conclusion. 

The home office underwriter is “be- 
tween the devil and the deep blue 
sea.” He wants premiums but he 
must consider losses, and anticipate 
the factors of losses. If these appear 
imminent in a particular case what 
is he to do? If he says “yes” he 
is sure to please the agent, but he 
may “get in bad” with the directors 
If he says “no” the agent threatens 
to resign and the underwriter may 
thus “get in bad” with the directors 
anyhow. 


Draw the Picture Carefully 


You would not make an investment 


with your money unless you felt 
reasonably sure of its returns. It is 
the same with the underwriter, for 


premiums don’t mean a thing in the 
face of an anticipated loss or doubt. 
Many new surety companies have 
sprung up to execute classes of bonds 
that the more experienced companies 
have heretofore declined. Some of 


these experimenters essay to do their 


underwriting on “hunches,” putting 
the soft pedal on general principle 
and technicality, and stressing the 
personal qualification and reputation 
of the applicant. History shows that 
such policy invariably results in an 
overwhelming volume of losing husi- 
ness. So far as experience shows, the 
risks must be underwritten by apply- 
ing establis'*1 principles to the con- 
ditions of the risk, as the underwriter 
sees it from the picture as presented. 











TWO POLICIES 
THAT CAN BE 
READILY SOLD 


Every Property Owner Needs 
Burglary Insurance 


A comparison of figures shows that 
Residence Burglary, Theft and Lar- 
ceny Insurance is a form of protec- 
tion that every property owner needs 
just, about six times as much as fire 
insurance; in other words, there are 
about that many burglaries to every 
fire. 

In the robbery of private dwellings, 
burglars are not limiting themselves 
to jewelry and silverware, but are 
taking most anything that’s loose 
such as clothing, clocks, radio equip- 
ment, rugs and even _ furniture. 
Against this chance of loss, Burglary, 
insurance offers the only positive pro- 
tection. It does not attempt to ren 
der private property invulnerable 
against the attacks of criminals but it 


does undertake to make good the 
losses resulting from these attacks 
T..o attractive features often over- 


looked in the Residence Burglary In- 
surance policy are the provisions 
covering, (1) theft by servants an 
(2) damage done to property or ef 
fects. 

Plenty of Prosvects 

Recent developments in burglary 
insurance lines upon up a wide field 
for profitable cultivation. Policies 
are more comprehensive and rates ace 
lower. 

The two most popular policies are 
designated, respectively, as Policy 
Form One and Policy Form Two. 

Form One is known as a “divided 
policy” because there are two scc- 
tions, the first covering jewelry, sil- 
verware and furs and the second cov- 
ering all other personal effects. There 
is no limit to the maximum amouni 
of insurance which may be carried 
under either section. 

For example, an applicant may pur 
chase $3,000 worth of insurance under 
Section One and $1500 under Section 
Two. The total coverage is $4,500 but 
in the event of a loss only the amount 
of insurance which applies to the sec- 
tion under which the loss occurs could 
be recovered. 

Form Two offers an especially de 
sirable coverage for the householder 
possessing only a small amount of so 
called valuable. This policy provides 
blanket coverage on personal effects, 
but is limited to 50% of the insurance 
carried on jewelry, silverware and 
furs. 

For example, if the holder of a 
$3,000 policy on the above form suf- 
fers a $2,000 loss of jewelry and sil 
verware, the maximum amount which 
can be recovered is $1,500. If, on 
the other ‘hand, the loss consists of 
$3,000 worth of clothing, the full 
amount of the loss can be recovered. 








appointments from insurance 
comes via the surety route. 


Baltimore, Md 


The F & D is always glad to consider applications ‘ 
men interested in increasing their in- 
Use this coupon, or write direct to 
the Production Department, FIDELITY AND DEPOSIT COMPANY, 


, 
for agency 
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THE HOME Commxy NEW YORK 


CHARLES L. TYNER, President 





Organized and Commenced Business in 1853 





THE TOTAL AMOUNT of insurance liability under all its policies out- 
standing at the end of 1925 is $10,078,973,159, widely distributed throughout 
the United States and its outlying territories, in foreign lands and water 


borne. 


To meet claims which may arise under these policies, the Company has: 


A Cash Capital of Additional Funds 
$18,000,000.00 reserved as required by law, being pro rata 
unearned premiums 
A Net Surplus (consisting of funds either $38,112,398.00 


paid in by stockholders or undistributed : ‘ on 
. Reserved for miscellaneous Accounts, Taxes 
profits accumulated in its operations of 72 and other obligations ascertained or liberally 


vears ) estimated 


$20,520,654.31 $10,302,101.65 


ee Assets—total actual and “admitted” assets— 
Making a (cash on hand, funds conservatively invested 
Surplus as respects its policyholders of or current balances payable when due) 


$38,520,654.31 $86,935,153.96 


THESE FIGURES and The Home’s seventy-two year record of meeting and 
paying losses to claimants under its policies (aggregating in the seventy-two 


years $366,603,918.83) justify its claim to regard for 


STRENGTH-REPUTATION-SERVICE 
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